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4 Automobile Owners are desirable and profitable customers and 
can afford to buy the best in garage hardware. 


Everything for the Garage ‘Door 
Hinges, Holder, Hasps, Handles, Bolts 


No, 1457 Bali-bearing Garage Hinges with 10 and 24-inch straps, of large front doors on Garages having side en 
No, 1775 New Garage Door Holder. See illustration above, No, 1055 10-inch Chain Bolt. Reveiliite and with 5it. 5 ft. or py Chain 
No. —— Extra Heavy Safety Hasp.: ews concealed when No, Vet: New 10-inch Foot Bolt to match the Chain Bolt. 
asp is locked. No, 1252 Extra-Heavy Thumb-Latch—New. 
_ 1125 5 and 7-inch Shutter Bar. An ideal fastener for inside No. 1265 and |257 Heavy Handle or Pull, 


pon minal from Stanley Wrot Steel in japanned or rust-proof “Stanley Sherardized” finishes. Ask your jobber or write us for information 


THE STANLEY WORKS, New Britain, Conn. 


NEW YORK Canadian Representative: A. adseP adits & Co., Montreal CHICAGO 
See page 73 and Box Strapping advertisement, page 33. 
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_____— The Continental 
Banner 


This banner is 40 inches in 
length and is beautifully litho- 
graphed in blue and buff—the 
Continental colors. 

It not only makes an effective 


decoration but will help sell the 
“CONTINENTAL” and other 


patterns of 


1847 ROGERS BROS. 


‘‘Silver Plate that Wears’’ 











‘Si 


Om ery 





Similar banners helped adver- 


tise our “OLD COLONY” and 
“CROMWELL” patterns and a 
great many dealers found them 
very useful. 
The extensive advertising that 


will be given the “CONTI- 
NENTAL” will help to make it 
one of the most popular designs 
ever produced in silver plate. 

The banner will serve to in- 
form your trade that you handle 
the pattern they see advertised. 

If you have a “CROMWELL” 
or "OLD COLONY” banner this 
new banner will be a fitting com- 
panion piece. 

Any dealer handling the new 

" « design is entitled to this display 

z ‘ help. 

Write for Banner No. 34-H. 











International Silver Co., Meriden, Co: n. 


Successor to MERIDEN BRITANNIA CO. 


49-51 West 34th St. NEW YORK 9-19 Maiden Lane 
5 North Wabash Ave., CHICAGO 150 Post St., SAN FRANCISCO 
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Examine Closely 


This New Complete Line of 


” Vacuum Specialties 
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X-Ray View 
_ A glance at the sectional draw- 
ing above will convince you of the 
superiority of “UNIVERSAL” 
Vacuum Bottles: Foremost among 
their distinctive features is the 
Metal Spring Bottle Container, 
which acts as a shock absorber, 
makes the bottle perfectly sanitary 
and does away with all cotton or 


b 





paper pads. ei, 

Six Styles .of “Universal’’ L NIVERSAL Vacuum Specialties Eight Styles of ‘‘Uni- 

Carafes, also Carafe Carrier. are pleasing in design and strong versal” Vacuum Bot- 

Tankard, rye ny Sa and simple in construction. Bot- tles Bd Ya-pt., 1-pt., 
ces $3. oO $6. ee | and 1-qt. sizes. 

tles, Food Jars, Lunch Sets, etc., Prices. $100 to $4.00 


each having the UNIVERSAL 
Mark of “first quality only.” 











 . hillalaeaame nid 





{UNIVERSAL} 


A Complete Line of 
Leatherol and Cow- 
hide Carrying Cases, 
with one, two and 
three compartments. 





Write for New Special . 
- . jie 7 os Catalogue on Uni- 
our Styles o niversal Lunch ts. 
Prices $2.25 to $6.50 versal Vacuum Spe- Two Styles of “Universal’’ 
Three Styles of Universal DeLuxe Auto- cialties for the Hard- Vacuum ‘Food Jars, in '/-pt., 
mobile Kits. 1-pt., and 1-qt. sizes. 
Prices $14.50 to $55.00 ware Trade. Prices $1.50 to $3.00 


Landers, Frary & Clark 


New Britain, Conn. 
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Why Machinists and Mechanics 


Are Buying “Coes’” Steel-Handle 
Wrenches 


Some Hardware merchants who never handle “‘COES’ ”’ 
Steel-Handle Wrenches are now getting them in stock. In 
many localities Machinists and Mechanics are asking for 
“COES’ ” Wrenches and flatly refusing imitations. 


Why this increasing demand for the ““COES’’’? Simply 
because the ‘Men behind the tools” find that cheap wrenches 
won't do the work. When they get back of the “COES’ ”’ 
Steel-Handle Wrench they are not afraid to use force when 
necessary. They know the ““COES’”’ Wrench has got the 
stuff in it that real wrenches are made of. They say: ‘Let 


her go, boys, the ““COES’ ”’ will stand it.” 


In those two words “‘stand it” you have the key to the whole 
situation. 


(Continued on next page) 


914 


9° 


Yr 


7h ‘< 


© 
at 


August 27, 1914 HARDWARE AGE 5 








Why “Coes ” Steel-Handle 
Wrenches Stand the Racket 


Because they are constructed of the best materials 
by men who have a thorough knowledge of wrench 
making. Note details: 


Bar: Steel, full hardened and cold ee The 


stiffest bar made in any wrench. 





Jaw: Extra heavy, semi-steel and hardened. 


Screw: Steel hardened and in the ball bearing 
sizes, with polished and hardened ball race. 


Ball: First quality standard bearing ball. Fully 
hardened. | 


Made for use in extra difficult service and i in ex- 
posed places where heat or damp would injure a 
wood handle. 





Subject to | 6 inspections in manufacture and passed by 


“COES ’* Strict Board of Censorship. 


SIZES: 
4 inches 6 oz. 12 inches 3 Ibs. 9 oz. 
6 inches 11 o 15 inches 5 Ibs. 3 oz. 
S inches 2 i. Bmx. 18 imches 7 Ibs. 5 oz. 
10 inches 2 Ibs. 4 oz. 21 inches 10 Ibs. 3 oz. 


Be sure your stock of wrenches includes ‘“‘COES’ ’ 
Steel-Handle. If for any reason your Jobber will not 
supply you—then refer the matter to us. But try your 
Jobber first. 


Coes Wrench Co. 


Established 1841 in 





Worcester, Mass. 


pene r Cc. a ee ee New York 
genes) john H. Graham & Co., 113 Chambers St., New York 
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NATIONAL LEAD 


HIS brand, printed in black on an orange 
background, appears on the head of every 
keg of DUTCH BOY RED LEAD-IN-OIL. 


There is a big field for paste red lead that stays soft like 
white lead. DUTCH BOY RED LEAD-IN-OIL can be 
used economically wherever metal is used and it is unsur- 
passed as a primer for resinous wood. 


Comes in 100, 50, 25 and 12% Ib., net weight, steel 
kegs, like DUTCH BOY WHITE LEAD. 


NATIONAL LEAD COMPANY 


New York, Boston, Buffalo, Cincinnati, Chicago, Cleveland, St. Louis, San Francisco 
(John T. Lewis & Bros. Co., Philadelphia) 
(National Lead & Oil Co., Pittsburgh) 
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Make Many Sales 


SUNTAN 


Nearly everyone can use this Chatillon _ 
Red Scale to a profitable advantage, viz: .- 
the housewife, the grocer, butcher, street 
vendor and many others. They all can 
afford to buy it as the price is very low, 
retails from .$2 to $3. 


Made in 20 styles and in 10 and 20 Ib. 


capacities. 


Display them in your window, the brilliant 
red dial and |! inch gold letters will attract 
attention and when the customer comes into 
the store show it to him and explain that it has 
the approval of the N. Y. City Dept. of Weights 
and Measures, is waterproof, is read at a glance, 
safeguarded against manipulation, very prac- 
tical, has strength and durability, is accurate 
. and is a good scale in a class by itself. When 
you receive his money, you'll have a pleased 
customer who will appreciate your putting him 


wise. 


Many dealers are selling them by the hun- 
dreds and are making good money, as the 
profit on them is more than reasonable. Write 
for the special “Chatillon Red” circular now. 


JOHN CHATILLON & SONS 


(Scale Makers Since 1835) 
85-93 Cliff St., New York City. 


Sole Distributors of Foster Bros. & Chatillon Co. 
Products. 





The Chatillon 
“Red” scale 





SAA 








August 27, 1914 




























me 


\ 
\s 










= <o SS ) = 
= NS LQG a, RANK 
= NV AY \\ ae \\ \ 
-- COs» wer = 
» — MOM tN w ,% 
CV \ \\Y 
WS SS 2a wy 
SS 








Hardware Age Book Department 


= 231-241 West 39th Street 





Where Do You Keep 


Your Memoranda? 


Have you got every item of your busi- 
ness at your finger tips? Or is the item 
you want only to be found after an 
irritating, tiring search through a mass of 
muddled memoranda? 


Systematize your business—so that 
whether you are buying goods or selling 
them, you can instantly know the previ- 
ous quotations—present cost, and selling 
prices—terms—agreements, etc., on every 
item you handle. 


The Hardware Merchant’s Card Index 


_Record -will do the trick and eliminate 


the guess-work, that always spells loss, as 
well as the troublesome hunting and 
searching which always is necessary with 
antiquated methods. 


The sooner you install a modern sys- 
tem the better for yourself and your 
business. 


Send today for this Card Index Record. 
Will ship it expressage paid in either 
quartered oak or birch mahogany box on 
receipt of $6.00. 


New York City 
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Drop-F orged 
Cutting 
Wheels 





Tnmo 
Pipe 
Cutter 


| A COMBINATION of 


STRENGTH and 
UTILITY 


| Drop-F orged Steel Frame. 


Drop-F orged Steel Cutters. 
Interchangeable from 2 


Rolls and Wheel into a 
3-Wheel Cutter by Re- 
moving Rolls and Substi- 
tuting Wheels. All Parts 


Interchangeable. 


MADE BY 


Trimont Mfg. Co. 


ROXBURY, MASS. 
Send for Catalog No. 133 
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Hack Saw Frame No. 50 


Can be sold at retail for use of a pin set in the edge of the long 


95c. 


“Write for Samples and Prices 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 


7 








Adjustable to take 8 to 12 inch blades. 
The adjustable feature is obtained. by the 


end of the frame. This construction 
gives a rigid frame at’ any adjustment. 
The frame is light, but unusually strong, 
being made ‘of the best cold rolled steel. 
The handfe has a rich mahogany finish 
and all metal parts are nickel plated. 


Packed one in a box. 


Manufactured by 
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THE USEFULNESS 
igh Quality and Low Price 


make these Union Key Set Rule 
Blocks popular with mechaniés. 
Hence, they are easy selling tools. | 


2. a 
_ 











You will find when you compare 
these blocks with others their range 
of usefulness extends far beyond 
those of any other blocks made. 
The radial face gives them a nice 
working seat on round circles, and 
it matters not whether you are using 
‘them on a circle |” in diameter or 
1 foot, you get the same results; that 
of assurance of parallel lines longi- 
tudinal with the piece. 





They may be also used on Rules, 
Square Blades, also as Corner 
Squares, and like all of our other 


Union Key Set Rule Block . tools, they give the highest quality 


at moderate prices. 





We also call your attention to our 
Rule Line. They are new with us 
and are made under very best condi- 
ee tions with lately improved dividing 
cate | ed Pe PORE ORS Gey Chapa] Me engines that are bound to produce 
1 wf de CALIPER CO. ORANGE, MASS.: 3 very accurate rules; — 
Tn 













aed Hs 


Nee yer ! 






Get our catalogue. It contains 


e good cus- 


Union Tempered Rule many tools that will: 
tomers for you. e for it now. 


UNION CALIPER CO. 


ORANGE, MASS. 
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RING KETTLES 
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New York 





RESTAURANT EQUIPMENT 


EXTRA SMALL LADLES 











VEGETABLE INSETS 


& Soe 
Ags Oe 
eR i Bey 


Individual Egg Pans, Oval Pans, Chicken Dishes, Bean and 
‘ Custard Bowls, Tea Pots and other items are shown in our new 


| Catalog No. 50. ‘ Ask us for it. 


The Vollrath Co. 


SHEBOYGAN, VVIS. 


Chicago 
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This Is The Store 


that handles the Glass, that pays the dealer, who sells to 
the woman, who spreads the news, that builds the trade 
of the dealer wise enough to stock Bowman Cut Glass. 

When a woman finds a good thing the world will 
know it, and you will be the gainer. Why should people 
be obliged to go to the department store or to the 
jeweler across the street when they can find a full as- 
sortment of Bowman Quality Cut Glass right in your 
hardware store? 

Now is the time to get in a line of cut glass, before 
the other fellow gets ahead of you. Send at once for 
our illustrated catalogue. 


The Geo. H. Bowman Co. 


CLEVELAND, OHIO 
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Has Anybody Been Knocking the 
Standard American Platform Scale 
Around Your Store? 


Scouts of ours who have come in contact with the advance guard of the enemy report 
some rather discreditable actions. We hear that some “salesmen” are saying that the 
Standard American Platform Scale is not as good as it was when made by the Osgood 
Company. “It’s a mighty poor way to sell goods—knocking a competitor’s line and we have 
no desire to enter into a mud-slinging contest. 

Our idea is to induce you to order, examine, test, try out an American Scale for your- 
self—to see that it’s better than it ever was. No one can ever prove to you how good a thing 
is as well as you will prove it to yourself. 

Let “salesmen” knock our scales—you'll never hear a purchaser doing it. And sales- 
men’s “opinions count for but little alongside of steady buying and enthusiastic boosting from 
our friends. 

What do you think? Order that American to-day—if you’re not satisfied we’ ll take it 
back, refunding both freight and cartage, because ‘ Sl He Pays the Freight.” Do we 


get a hearing? 


HATTA 


| 


Jones of Binghamton, Incorporated 
OPERATING 


The Jones Scale Works The-Osgood Scale Co. 


Binghamton, New York 


HAIN 











eee 


sel IAAT A 





Have You a Bathroom 


in your house is a foolish question in 
this country. In some of the foreign 
countries the people are not so fortunate. 
As we are much ahead of other nations 
in this respect, so is the modern bath- 
room, equipped with sanitary fixtures, 
ahead of that of earlier generations. 
While you wouldn’t believe us if we said 
that 





The American Ring Company’ s 
Line of Bathroom Fixtures 


is the best made, we say that the only way to 
prove it is to try a sample order and compare it 
in quality, construction, finish and price with 
other lines. 


American Ring Co. 
WATERBURY, CONN., U. S. A. 





ee Room 301, 170 Summer Street 
San Francisco, Cal................ 116 New Montgomery Street 
pnb bbe bile ae dene dednute bia 508 Heyworth Building 
Se. es We in onde ns dno dwewbigenas 1 and 2 Hudson Street — 
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Nineteen 


Hundred 
Washer 
Co. 


Binghamton 
mY. 








HARDWARE AGE 





August 27, 1914 








The 


has practically revolutionized 
the domestic work of the home. 
The “1900” is the result of 
years of experimental work 
coupled with practical experi- 
ence. 

Our main object was to do 
away with the terrible drudg- 
ery of washing, besides saving 
Time, Money and life of the 
clothes. Our success can be 
measured by our wonderful 
growth. 

We want the “1900” washer 
represented in every town in 
the United States. To accom- 
plish this we will make you a 
very attractive proposition. We 
have interested hundreds and 
we feel sure you are no excep- 
tion. Write to-day. 











Tz: 1900 7? 
Gravity Washer 




























ESSENTIAL 


The one essential thing in a 
range is its Baking Qualities. 
Always remember that, and do 
not allow useless “advantages 
to blind your customer to this 
most important thing. 


The Model “Quality Range 


combines unexcelled baking 
qualities with every range con- 
venience known to the trade. 
The hot-blast fire-box, correct 
proportion, and general good 
workmanship combine to make 


The Model “‘Quality”’ Range the 


one range for you. 


May we submit proof? 


Quality Stove & 
Range Co. 


BELLEVILLE, ILLINOIS 
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JAP-A-LAG 


GREEN LABEL | 
VARNISHES 









>. Play Up These Items Now 


We are backing you up with an army of magazines carrying the good Glidden 
message to all possible buyers. 
e general magazines are talking strong for Jap-a-lac, the general-use 
Jap-a-lac product. 

Painters’ journals are selling 
Green Label Varnishes, Archi- 
tectural papers are advocating 
our Advanced Finishes, and so 
on down the line. 

Place your Glidden order 
early—now! 





Madison Ave., N. W. 


PN rn 
CLEVELAND OHIO 


FACTORIES: CLEVELAND, OHIO TORONTO, CANADA 
BRANCHES: NEW YORK CHICAGO LONDON 





Sleeth 
Steel 
Flexible 
Mats 


Four-Fold 
at the 
Joints 





Sleeth Mats are made of best galvanized material, in any and all shapes and 
sizes for every requirement. 
They form perfect scrapers, and can be reversed after long service—making 
two mats in one. 
Flexibility of construction—the ability to conform to uneven spots—is attained 
: at no loss of strength, by means of our four-fold construction at the joints. 
They are sure sellers wherever the old-fashioned germ-harboring jute, brush 
or rubber mat is in general use. : 
Get full information—it will pay you. 


SLEETH MFG. CO. _ Belleville, N. 7 
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THIGH QUALITY MAKES 

\ CYCLONE ences g Gates 
°$ WAUKEGAN, TLLINOIST™ 

t selle> 


CYCLONE Sanitary Fence and Gates meet CYCLONE line of fencing and gates to offer 
the popular demand for neater, more sanitary your trade. - 


ee ae cage a a. 
conditions in cities, towns and country districts Chetan odes int oS 
CYCLONE Sanitary Fence and Gates sell spacing, deep crimped pickets, treble reverse 
readily, please and satisfy your customers so twist, extra sharp bottom crimp—these are char- 
| that they come back to you again. acteristics which distinguish WAUREGAN- 
CYCLONE sanitary fence from others. ey 
| YOU OWE IT TO YOUR BUSINESS . o 
: to specialize on CYCLONE Fence and Gates make for strength, beauty and durability. 


and make your store the leader, the one that Take advantage of our offer to put on a sell- 
forges ahead of others. ing campaign im your vicinity that will get the 
As a shrewd business man you know the fence ond gate business coming to you. 


great advantage to you of having the high- Write for illustrated catalog and our liberal 
quality, nationally-advertised WAUKEGAN- terms to dealers. 


CYCLONE FENCE C0., Waukegan, Ill. 
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Excelsior Wire Picture Cord 
Tinned or Gilt 


Guaranteed Full Length and 
Full Number of Strands 





= Made of superior quality wire 
E specially drawn for this purpose. 
Stranded on improved machinery which 
insures the finest workmanship. 

Put up one dozen separately boxed 
coils to a container or on five-pound 
spools. 








Picture € 


WRIGHT WIRE COMPANY, Worcester, Mass. 


Branches at 
BOSTON NEW YORK PHILADELPHIA CHICAGO SAN FRANCISCO 











Fil NAA 
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| Tire Balis Fea | 


and Burrs 


Wood Screws 
Stove Bolts 
Machine Screws 


Largest Stock and Greatest Assortment. 


American % Screw Co. 


re oe WESTERN DEPOT: 
PROVIDENCE, R. I. Wa 9.69 East Lake St.,Chicago, Ill. 








VOTES TEC SUT TTT EE 


CAMBRIA 


1 WOVEN WIRE FENCING 


CAMBRIA STEEL COMPANY 
General Offices and Works, JOHNSTOWN, PENNSYLVANIA 


DISTRICT SALES OFFICES : 


ATLANTA NEW YORK 
BOSTON PHILADELPHIA 









ai. tn + a. —_— — 






CHICAGO PITTSBURGH 
CINCINNATI ST. LOUIS 
CLEVELAND SAN FRANCISCO 
DETROIT TACOMA 
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permits of its being swung upon its pivot to 
either side of the blade and held securely in 
the desired position for either cross-cut or rip 
sawing. Exceptionally convenient. 

Made in 8, 10, 12, 14, 16 and 18-in. sizes. 
Packed 1/3 doz. in a box. 
“Greyhound” and Guaranteed in every par- 


ticular. 


We'll be pleased to send New Catalog and 


Discounts. 


-Geo. H. Bishop & Co. 


~--Lawrenceburg, Ind. 


Two Saws in One 
Cross-Cut and Rip 


rip sawing. It is called 


It was Patented December 12, 1905. You 
see it has been on the market nearly 9 years, so 
its merits are very well known. It is adaptable 
for many uses. 

You can sell it for Panel Work, Back 
Cabinet Work, Pattern Making, Small Mitre- 
ing and Household use. Note handle which 


Trade-marked 


Here is a Patented Saw with a blade of the finest steel. 
toothed on one edge for cross-cut sawing—on the other edge for 







Tee aw® 


It is 


Bishop’s Patent Handy Saw 


>. 
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TRADE MARK, 
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DROP-FORGED 


“C CLAMPS 


; 








OR EVERY PURPOSE 


ine 57 Richards St. Williams’ 
NS ed oe ewe O’Nell & Kenmore Medium Service 
IND Es 66 6065 253 es 40 So. Clinton St. ““AGRIPPA"’ 
7 Size 
Capacities 
o 1k” 
Williams’ 
“LIGHT 
SERVICE” 
7 Sizes 
Capacities 
0 to 12” 
Williams’ 
“VULCAN” 


Tool Makers’ Clamp 
With plain or re- 
movable swivel 
Screw 








catalogue & 


Willams Clamps! 


—each equal to its respective requirements 


Williams’ 


Heavy Service 


“VULCAN” 


11 Sizes 
Capacities 
% to 12%” 





The Williams “Light Service” Clamp has 
just been produced to provide for an in- 
finitely greater amount of utility and serv- 
ice than has ever before been possible in 

- any other of similar class— 

Williams’ design 
Send for dependable tools en Sear forging 
Heat-treatment 
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Clean It, Rough It—Shape, Smooth, Prepare or Finish It. 


IRE Scratch Brushes have more uses than people give them 
credit for. When their convenience is known sales are easy. 
Painters can’t get along without them, and householders (your 
customers, too) wouldn't try to 1f they knew their utility. 
Put out an Osborn Counter Display ee 
Box (containing 2 2/3 or 5 1/3 doz. 
brushes), and watch people give up their 
dimes and quarters. Boost them a little 
—tell customers about them—and you’ll 
soon be putting a fresh box on the show- 
case every day or two and talking quan- 
tities with us when you buy. 


They do sell—and they do pay a handsome 
profit. Two assortments—2 2/3 doz., Or 5 1/3 The most useful all-around assortments of 


wire scratch brushes, in a counter display 
doz. box that gets attention and makes sales. 
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THE OSBORN MANUFACTURING COMPANY . BRUSHES, BROOMS, MOULDING. 


CLEVELAND MILWAUKEE SAN FRANCISCO NEW YORK 
5401 Hamilton Ave. So. Water & Ferry Sts. 61 First St. 204 Centre St. AND HARDWARE SPECIALTIES 


‘ 

















Forstner Bits 
L — Ore 








They bore their way right through tough, hard, knotty, 
cross-grained wood and leave a smooth hole and a clean surface. 
That's performance. They differ from all other bits being 
guided by the rim, instead of the center. That's scientific con- 
struction. They bore any arc of a circle and can be guided 
in any direction. That's adaptability. 

Made for Brace—made for Machine. Packed singly— 
packed in sets. That's convenience. And they sell to Wood 
Workers, Carpenters, Cabinet Makers and others. That's 
why you should sell them. ; 

Order through your Jobber to-day. 


THE PROGRESSIVE 


MANUFACTURING CO. 
Torrington, Conn., U. S. A. 
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WHEELING CORRUGATING COMPANY 


Fire Shovels Fry Pans Spiders Griddles 










ELING XXX 
LE HANDLE 





Full Range of Sizes from 6 in. to 13% in 


Polished and Gun Metal Finishes. Basaitied, 
hey Teo) Pe a ek eee, Sane Fee Cold Handles, Smooth Edges and Nicely Fin- 


ished. 
Ranging from 43% x 7 x I5 in. to 6x 9 x 25% in. Fry Pans Spiders Griddles 
Made from Cold Rolled Steel Sheets and Japanned 9 Sizes 2 Sizes t Size 
or Galvanized after forming. Well Made Serviceable Inexpensive 


Assortments in gross or dozen lots will be assembled to suit requirements. 
Send memorandum of your wants to nearest office. 
Prices are right and the goods are ready to go. 


WHEELING CORRUGATING COMPANY, Waetine W.VA. 





BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA. 





Sales Offices :—Dallas, Detroit, Los Angeles, Portland, Salt Lake City, San Francisco, Seattle. 
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KEYSTONE Sig 
Copper Bearing Sheets este 
» supe Eee a em Et Copper oe ap 


KEYSTONE 
Copper Bearing Sheets, both Black and Gal- 
vanized, are designated by Keystone design 
and words ‘ ‘Keystone Copper Bearing’’ added 
to regular brand—as indicated by.above brand 
of Apollo Best Bloom Galvanized Sheets. 


Our booklet—“Keystone Copper Bearing Steel—A Discussion 
on Corrosion” will interest you. 


American Sheet Tin Plate Company 


_ General Offices: Frick Building, Pittsburgh, Pa. i 


> DISTRICT SALES OFFICES:— } 
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Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia ag ern St. Louis | 
Export Representatives: Unitrp States Steer Propucts Company, New York City. 
Pacific Coast Representatives: UNnitep States Steet Propucts Company, San Francisco, Los Angeles, Portland, Seattle 
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“Glad to see you back, Sandy. Have a 
good vacation?” asked the Boss heartily. 


“Great time!’ said the-red- headed- sales- 
man. “Been down to New York looking 
for a job.” 


“Why, I am sorry you are not satisfied 
here,” said the Boss rather coldly. “Did 
you get the job?” 

“Yep,” said Sandy. “But the job is right 
here if you will give it to me—head win- 
dow trimmer.” 


“Certainly, you can have that job,” 
laughed the Boss. “What’s the idea?” 


“Well, I went to New York to learn how 
they do business there,” said Sandy. ““We’ve 
got a good little store here, but we ain’t 
perfect. For one thing, we don’t begin to 
make enough use of our windows. Why, 
listen. We pay $4,000 rent. I bet you could 
hire the whole second story for $1,000. 


That means we pay $3,000 for our show 
windows, and we ought to make them earn 
it.” : 

“Your reasoning is sound,” said the Boss. 
“How do they do.it in New York?” 

“Well, there’s always an eye catcher for 
one thing,” said Sandy. “I saw a big crowd 
in front of one hardware store and horned 
in until I could see the window. They had 
an electrically operated Iver Johnson Re- 
volver, five times actual size, and cut open 
so you could see it work. I watched it for 
ten minutes. 

“Then, of course, there was a big dis- 
play of revolvers, guns and other sporting 
goods, with a lot of Iver Johnson signs.” . 

“Do you suppose we could get one of 
those big revolvers?” asked the Boss. 

“Sure,” said Sandy. “Iver Johnson will 
loan one for a week. I'll write to-day.” 


“Fine—go to it,” said the Boss. 


IVER JOHNSON’S ARMS & CYCLE WORKS, FITCHBURG, MASS. 
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Cheaper than Big Strips 
Very Good Sellers 


‘Jumbo Blocks” will appeal to many of your 
customers on account of the shape or cut of 
the leather. They are cut large—size 8% in. 
x 12% in. There is enough leather in eaci 
Block to cut two pairs of Men’s Large Size 
Soles. 

Instead of buying the large strips of leather, 
usually sold, these being of smaller size, are 
therefore cheaper, and some men want them 


C. G. Fleckenstein, Inc. 


for this reason. Also because they are as wide 
as the regular 8% in. strips and when cut itr: 
two are as wide as a 6% in. strip. The “Tw 
Soles cut from one” argument sells them. 

Packed 12 Blocks in a Package. Guaranteed 
uniform in size and quality. Try them—you'll 
soon sell them and want more. Literature, 
Prices and name of our nearest Jobber sent 
on request. 


211-233 W. Schiller St. 
CHICAGO, ILL. 
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Get in your order 
now for a of 


INLAND 
GALVANIZED 
SHEETS 


PRICES are stiffening and 

the demand is increasing 
to a point where the prompt 
deliveries of the past few 
months will no longer be 
possible. 


If you can’t make up a 
straight car of Inland Gal- 
vanized Sheets, order 
enough Inland Galvanized or 
Painted Steel Roofing to 


On L. C. L. orders see 


that your Jobber gives Q 


you ‘‘Inland or noth- 
ing.” 


Send for lists of Sizes and Gauges. 





INLAND 
STEEL COMPANY 


Ist Nat'l Bank Bidg., Chicago 
Works, Indiana Harbor, Ind. 
Branch Offices: 


ST. PAUL DENVER 
Pioneer Bldg. 1618 Stout St. 


ST. LOUIS 
Nat’] Bank of Commerce Bldg. 


DALLAS MILWAUKEE 
Praetorian Bldg. Majestic Bldg. 
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IT’S NO SECRET! 


There is no secret process in 
making better galvanized 
Sheets or Roofings if they are 
made of 


Portsmouth Iron 


“Like a Stone Wall to Rust and Corrosion.” 


Just remember that the extraordinary 
results are the achievements of years 
of experimenting, yet no longer experi- 
ments. Care in selecting the basic raw 
materials; adherence to established 
methods and only expert supervision of 
every step in manufacture. Behind 
which is an independent organization 
building business for the future and not 
merely for today. 


Interested in tying up to such a splendid 
proposition? Write. 


Portsmouth Steel Co. 
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General Offices 8Workslertsmouth Executive fficesWheeling W.Va, | 
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SS 
Metal 
Shingles 









An attractive tile effect in heavy 
gauge metal—an ornamental. 
serviceable roofing material 
for residences, bungalows, 
churches, schools, garages, etc. 


Write for our catalog of hand- 
some colored designs. 


The Berger Mfg. Co. 


Canton, Ohio 





















For the best service address 
nearest branch 


| 





New York Philadelphia Boston 
St. Lovis Minneapolis San Francisco 
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«. The “GLEN” 
Steel Folding MAT 


The finest, strongest and most salable 

mat in the world. -Can’t come apart. 

on ‘SE Won't dent on the edges. Does not mar 

Y ae & ¢ 3 48, S2\ts Yee tile. Is reversible and sanitary. Only mat 

cn se ate, ee a aii’ that folds as well as rolls. Big seller for 

£4e%@ «oS 2 ve Ge PESOS tb) 4% Residences, Stores, Elevators, Soda Foun- 

PREP MSPS = mt oe 8 —? ape age Bar agi —— Buildings, 

rs ei gdh é be Se BH 4 PS 3 nak ee eatres, Steamship an urnace Rooms, 

- we he made =, Churches, Schools. Good profit. Circular 
and discount on request. 


Pettler Steel Mat & Mfg. Co. 
' Beaver Falls, Pa. 


Successors to 
Glen Manufacturing Company, Ellwood City, Pa. 





















| GLUE 











A pure fish glue made 
3 according to the Dennison 
i standard of quality 
MORCAN : 
“ECLIPSE : 
3 FROM TEN CENT TUBES 
: TO GALLON CANS 
Roe : WRITE FOR SAMPLE 
INN | § Penmoow oMlanufaclusing Se 
MorcaAN Sprinc Co fp 
WorcESTER, MAss, U.S.A. London Berlin Buenos Aires 
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Want Something Good? 


THEN WHEN BUYING 
SOLE LEATHER STRIPS 


Look for this Label 


It guarantees the quality 


Leather bearing this trade-mark label is 
guaranteed as to uniform selection and 
quality, and is specially tanned for the 
strip trade from selected hides in thé 
world’s largest tannery. 

Allen’s strips are made in several selec- 
tions and are acknowledged the standard 
of comparison. 

Write for prices and description of our 
new line. 


N. R. ALLEN’S SONS COMPANY 
KENOSHA, WISCONSIN, U. S. A. 7 
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30 Years Not Beaten 


“Steel Gem” Casters for 30 years 
have held the lead. Old hard- 
ware men will tell you that. 


They are built of all steel. They 
are roller bearing and revolve at 
a touch. 


They sell well and give good 
satisfaction—always. 


Get our prices. 


M. B. SCHENCK CoO, 


MERIDEN CONN. 









The Ohio Fly Swatter 





Strong, hand- 
some, service- 
able swatter. 
Retails for toc. 
Large profit for 


dealer. 


Send trial 
order. Fine dis- 
play stand in- 
cluded 


with sample or- 


free 


der for dozen 
or more. Order 
now. Will send 


when you want: 





Manufactured by 


The Ohio Stove Pipe & Mfg.Co. 


New Philadelphia, Ohio 
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Our Feet Versus 
Your Hands 


It would be a revelation of time and labor 
saving possibilities that you would never 
cease to thank US for, if you were to do 
THIS. Before you get in your Fall stock 
of STOVES AND RANGES to order one 


set of 
Harper Handy 
Castertrucks 


and mount on them any STOVE you have 
on hand. Then give yourself a little push- 
it-around “picnic” and so discover what a 
splendid thing to handle STOVES with is 
that same “CASTERTRUCK.”. The only 


STOVE PEOPLE buy it is because 
it is SO WONDERFULLY. HELPFUL. 


Shall we quote prices? 


Price per set of 4, 75¢c. 


Chicago Hardware Foundry Co. 
NORTH CHICAGO, ILL. 














CHAIR 
TIP 


| No. 12. 1 Inch 


For The Sharp Ends 
of Rocking Chairs 


have quickly found favor with 
the trade. A positive protection 
against the sharp ends of rocking 
chairs. Durable and easily fitted 
to the _ rocker. 
Catalog, prices 
and terms on fe- 
quest. 


Elastic Tip Co. 
370 Atlantic Ave. 
Boston Mass. 





m No. 13. % Inch 
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The Power Washing Machines 


Built by the 


One Minute Manufacturing Co. 
at Newton, lowa 


ace honestly made of the best materials, embody all 
the features necessary in a first-class washer, are 
simple in construction, have less wearing parts than 
other makes, and are built on correct mechanical 
principles. Dealers wanted “particularly for the 
Eastern States. Exclusive agency plan. 
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Write for particulars and prices to 
The Manufacturers 


One Minute Manufacturing Co. 


NEWTON,. IOWA 
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fastest Way —§ 
She’s Satisfied 
You're Satisfied 


What more do you want? She knows 
that she has a simple, sensible and service- 
able machine, having no gears and no joints. 
She knows that there is no metal projection 
on dolly to tear the clothes, and that wash- 
ing with the “Easiest Way” is a pleasure. 





Our Special Agency Proposition and Free 
Trial Plan will satisfy you. Write now. 
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~The Easiest Way Mfg. Co.- 


SANDUSKY, OHIO 











Universal W ringer 





Rubber Rolls Extra High Grade 


Warranted 3 years for family use 
EXPOSED COG WHEELS 


Malleable Iron Frame thoroughly gal- 
vanized to prevent rusting. Can be 
clamped to any style washing machine. 


Ask your Jobber 





Plain Bearings Stee] Ball Bearings Size of Rolls 


No. 330 No. 370 10 x 1% in. 
No. 331 No. 371 11 x 1% in. 





The American Wringer Co. 
New York, U. S. A. 
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Not For a Long Time 
Have You Seen the Equal of This 
‘“Yale’’ Patent Lock Stove Pipe 











We firmly believe this to be the best pipe of its 
kind on the market to-day—our old customers back 
us up in this belief—because 

We give the dealer a perfect product, with a 
better margin of profit on all our lines. ; 

In addition to the Yale, we make the following 
brands of lock stove pipe—Duplex, Can’t Sip, Double 
Lock, Peerless, Battle Axe and Galvano. 

Write us to-day for handsome descriptive booklet 
and price list. 








HEMP & CO., -St. Louis» 
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No. 70 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 





We make the largest line of Haying Tools in the 
world. Send for New Catalog. 


The Ney Mfg. Company 
CANTON, OHIO 





No. 170 



























Competition forbids increas- Bie: 

ing profits by raising prices, ie aS 

but it doesn’t forbid increas- ica : | 

ing sales by selling a bet- 

ter line. More sales mean YOUR P ROFIT 
bigger profits—you give 
more and get more when 
















Made a little different— 
a little better than others, 
cost no more, sell easier and 
eftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and  adapta- 








aa & 


Os 











TY Wd t-te 101 -e-e -) = - ovo) 














oF fee ee 














PETERS PNEUMATIC PUMPS 


FOR HAND, BELT OR ELECTRIC POWER always satisfy the most particular cus- 

tomer, because they always deliver the air and water; they are specially designed for 

eee ce work. There’s a distinct satisfaction and efficiency in “PETHRS 
: *” that makes every job boost for you, and pay you a good profit. 


| Dealers and Jobbers, write us to-day. 
PETERS PUMP COMPANY, KEWANEE, ILL. 
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PSYCHOLOGICAL—THE NOW TIME 


The Hatfield is a self advertising money-maker. 

15 doz. blades a day means $1200.00 a year. 

25 doz. blades a day means $2000.00 a year. 

50 doz. blades a day means $4000.00 a year. 

“You can’t start till you start—start now.’ 

The Hatfield has the perfect mechanical oscillating move- 
ment that Strops the Blades perfectly. 

The 12 holders enable you to do 10 doz. blades an hour. 

The 12 holders will take care of every one of the 300 odd 
makes of Safety Razor Blades on the market. 

Our new special Honing Attachment will take a nick out 
or sharpen the dullest blade 5 to 15 seconds. 

Our new special auxiliary high-speed Grinder attached to machine will sharpen 
scissors and knives perfectly. Lawn Mowers, Hatchets and Chisels, etc. 

The perfect mechanical machine. 

Sold for cash or easy payments. Write now. 


HYFIELD MFG. CO., 48 Franklin Street, New York City 
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Daylight 
by Night 
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Get Your Share 


Prot by the motor 
craze that is sweeping the 
country—on land, in the 
air, on the water—it’s 
motor talk everywhere. 
~ Rowboat motors are 


The “SEARCH- LIGHT”’ oes ee developing like the auto- 
BICYCLE LANTERN _E i sernep en three 


— - tloor. 
| Take our exclusive 
4 dealer proposition, and be solid 


when the big increase comes, with 


is a good seller at a large margin of 
profit. The most successful gas lamp on 


ne “Seq Reversibl he hest little motor (at least two 
The “Search-Light” is a very simple the hest little motor (at least tw 
lamp to operate and burns with a clear, oo years ahead of all others mechan- 


ically) the biggest and livest man- 
ufacturers to back it and plenty of 
advertising to make it go. Sales 
begin as soon as you have a dem- 
onstratmg motor to show. 

A few desirable territories are still 
open. Write or wire and get the local 
agency before the other fellow. Don’t 
put it off—act now. We can give you 
all the proof you want. The Ferro is 
made in an eight-acre factory by an organization that has devoted 
ten years to the design and construction of highest grade marine 
and stationary engines, with reliability as their chief aim. 


From $15.00 to $20.00 for you on every motor sold in 
your territory. 


Conn. THE FERRO MACHINE & FOUNDRY ‘CO. 
820-N Hubbard Avenue, Cleveland, O., U. S. A. 


penetrating light. 

It is made absolutely gas tight—-made 
entirely of brass and handsomely nickel- 
plated. 

Tell your .jobber you want. the 
“Search-Light.” Send for catalog of 
the “Bridgeport” line. | 


Bridgeport Brass Company 


140 Crescent Avenue 





Bridgeport 























The Popular Syracuse Garden Barrow 


tn addition to being the Strongest, this is 
the handsomest Barrow on the Market. 


No. 141 Medium with Wood Wass! | 
No, 151 Steel oS 


No. a Large ** Wood "+; 4 

No. 152 ‘* Steel - 

No. 143 Extra Large with Wood Wheel 
No. 153 os Steel 


Handles, legs and wheel are painted red. Sides and 
front olive. Handsomely striped and ornamented. 
All well coated with a durable varnish. 


Frame is well made of seasoned ash with three cross-ber« 
mortised into the handles. Bottom boards are set into the rear 
cross-bar, which prevents splitting at the ends. Strongly braced 
throughout. Furnished with springs when desired. 


Syracuse Chilled Plow Co., Syracuse, N. ¥., U.S. A. 
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Demin 


Hand and Power; 





For Hand or 
Power Operated 
Water Systems 


The Compression Tank 
System is acknowledged 
to be the best method 
of storing water. 

Write for booklet : 
“Deming Water Sys- 
tems.”’ | 

We will be glad to give 
our assistance in figur- 
ing out your installa- 
tion. 


Fig.600 Write to-day. 


The Deming Company 
SALEM, OHIO 


GENERAL DISTRIBUTING WOUSES 


CHICAGO: Henion & Hubbell 
PITTSBURGH: Harris Pu a Supply Ce Co. 
N. RK: B. Carter 
UFF. Root, Nee! 2 & Co. 
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Priest’s 
Clippers 





you stock Priest’s Clip- 
pers! 

Write. 
American Shearer Mfg. 


Company 
315 Main St., Nashta, N. H. 








| | Wiebusch & Hilger, N. Y. | 




















ESTABLISHED 1838 











Roaetecture: of ths prigarniiogs fer we oe warnene Raewe oe 
“THE STANDARD OF THE WORLD” 




































Supply your Customer with the BEST, sed held bis trade 











Office and Factory, 349 & 351 W. 26th Street, New York, U.S.A. 


_ Earepean Office, Towers, Chambers, Moorgate, Lenten, B. C. 
Order From Your Jobber 

















CARTON 


has solved the Chain problem for 
the hardware man. 

A Neat, Strong, Shelf Package 
which gains in popularity every 
day. 

Five. sizes in the Samson. Ten sizes 
in the Bulldog Pattern. 100 feet in 


each carton. 


CLEVELAND GALVANIZING WKS. CO. 


CLEVELAND, OHIO 
‘DISTRICT SALES OFFICES 
EL EES as 84 to 86, Cg 
ST LOUIS. GiScO ‘is. St. 
S Annes Lee ate 
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American Brand 





Lasts Longer—Looks Better 
ALSO 


Copper Bronze 
Galvanoid Enameled 
Painted 
Bright Galvanized 





All Meshes and Widths 





American Wire Fabrics Co. 
CHICAGO, ILL. 
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New York Wire Cloth Co. 


233 Broadway, New York. Works: York, Pa. 


Successor to 


YORK WIRE CLOTH CO., York, Pa. 
THE WIRE FABRIC CO., Homer, N. Y. 
J. H. DeWITT’S SONS, Brooklyn, N. Y. 
HAMILTON WIRE CLOTH CO., Hamilton, N. Y. 


WIRE SCREEN CLOTH 


Opal 
Double Zinc Coated 
White Satin Finish. 


Golden Bronze 
90% Pure Copper. 
Bright (Golden) Finish. 


(Pp py ~~ “’gyptian ange 
fs bo 90% Pure Copper. 
J WIRI Dark (Antique) Finish. 








Genuine York Brand 
Black Enamel Finish. 





Look for OUR NAME on the 
hollow bungs within each roll 





IT GUARANTEES VERY BEST 
™ QUALITY WIRE'!CLOTH 
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What Profit is Your Netting 
Netting You? 


Dealers who carry 





“Perfect” 


Hex. Netting find that 
profits are assured, be- 
cause, as its name im- 
plies, this netting is made 
flawless, of the best ma- 
terial, and with the most 
careful workmanship. It 
is non-corrosive and -will 
give your customer true 
service. 


_ Order from. your Job- 
ber now. You will profit 
by it. 


THE 


LUDLOW-SAYLOR 
WIRE CO. 


ST. LOUIS, MD. 











They Come Back 
if you give them 
Carys Universal 

. Box Strap 


It is the STAND- 
ARD for quality, 
full weight and full 
measure. 


Every Coil War- 
ranted to contain 
300 ft. All 

equipped 
with our 
Patent Metal 
Hanger. 


We have a reputa- 
tion to uphold fer 
ma onby. THE 

Is. To. 












BEST 
BE HAD, and must 
and do “Deliver the 
Goeds.” 


Manufacturers also of Flat and Twisted Wire 
Box Straps, Box Fasteners, Clasps, Seals, Corru- 
gated Joint Fasteners, Hinges and Hasps, etc. 


CARY’S Everlasting FLEXIBLE STEEL MAT 


Cary Manufacturing Company 
Manhattan Bridge Plaza ¥ Brooklyn, N. Y. 
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Simpson Quick-Acting 
Swivel Base Vise 


Speed in adjusting and general convenience aré the strong 
features of this vise. By simply raising the front jaw the 
adjusting screw and nut are disengaged. Thus the jaw can 

_ be quickly adjusted to the work. Dropping the jaw and turn- 
ing the screw ONCE gives the required grip. 

There is no intricate mechanism involved. All parts sub- 
ject to strain and wear are greatly strengthened and reinforced. 

Like other “Simpson” vises, it is fully guaranteed against 
defects in workmanship and material and breakage under 
ordinary conditions. 

Catalog No. 31 contains full particulars. Get it. 


Athol Machine Co.,Athol, Mass. 
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One Day’s Trial of a 


Grant Noiseless Riveting Machine 


resulted in an order be- 
ing placed for 12 more 
machines. 





We remind you that the 
Walworth Vise is the best 
on earth for pipe. 


A few reasons why: 


(1) Noiseless Opera- 
tion. 

(2) Spin Well Polished 
Rivet Heads. 

(3) Avoid Broken Cast- 
ings. 

(4) Do not Mar Sur- 
face in Riveting. 

(5) Rivet.Tight or 
Loose as Desired. 

(6) Entire Riveting 
Operation Takes 
Only One Second. 

' For the sake of quality, 


output and cost reduc- 
tion send for catalog. 
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dt is equal to any for 


Machine Shop Work. 








YALU LL 


Walworth Mfg. Co. 


BOSTON, U.S. A. 





The Grant Mfg. 
and Machine Co. 


BRIDGEPORT, CONN 
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“VANDOR” 
INSURED HAMMERS 


Drop forged from Vanadium Steel are driving the 
ordinary steel kind into the scrap heap 


No carpenter or mechanic wants a hammer that may fail him 
at a critical time. That’s why they’re buying ‘*‘Vandor’’— 
Insured Hammers, the kind that are guaranteed for life. 
Wur extensive advertising campaign has educated them. 
We sell the hammers for you if you’ll display them 
The cut shown above gives only a faint idea of the effective- 
ness of the card furnished you for the display of ‘‘Vandor’’ 
hammers. A real hammer, real wood, a real nail and our 
guarantee tag make a combination that always catches the 
eye and tells the story at a glance. ‘*Vandor’’ hammers 
retail for $1—and there’s a good profit in them. 

Send in your order for a dozen to- 

day: direct or through your jobber 

Dept. 151 


Van Doren Manufacturing Co. 
CHICAGO HEIGHTS, ILLINOIS 
We also make in addition a full line of handled 


hammers of highest grade and affo:ding attrac- 
tive profits. Write for Catalog. 
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LEYeLS 


THE THIN MODEL 


Levels of this thin model are 


proving very popular with all 
classes .of mechanics, and of 
course they are another example 
of the Stratton superiority. 

We make them in Mahogany 
or Rosewood, single or double 
plumb, and all lengths—short 


and long. 


Goodell-Pratt Company 


Zeolimith 


Greenfield, Mass. U. S. A. 


























SHOVELS 


ALL SIZES 
IN VARIOUS 
PAT TERNS 


The Wyoming ‘Shovel WKS 
Wyoming mil 


ESTABLISHED 1873 
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Our Friend, the Bricklayer 


He knows its past, and thus foretells the future 
of his ROSE. 


He has carried its use beyond the borders of 
his own country. 





He has compelled us to enlarge our factory. 


He guarantees your profit for offering him 


a stock of 
His ROSE 


Dealers ore. vecpectfully referred te jebbers, but are invited 
te write for new price list er for any special service te 


Wiebusch & Hilger, Led. 
106.110 Lafayette St., N. Y. 


Wa. Rose & Bros. 
ron Hill, Pa. or 
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Packed in CARTONS, Assorted | | | 
Lengths 50 and 100 Rivets to | 


Box. 12 Boxes to Carton 


TUTTI 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 





Tubular Rivets and Bifurcated Rivet 


" JUDSON L. THOMSON MFG. CO., Waltham, Mass. | 
CARTON ASSORTED RIVETS Chicago Branch: 316 North Michigan Ave. 





















time. 











and have no 














WICKING 


Increased Profits 
on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 


Stand more strain than heavier cords 
and work freely. — 


The quality is there—the prices are low 
because these cords are made for wear 
‘or fancy fri 
increase manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 


ESTES MILLS 


FALL RIVER, MASS. 


CLOTHES LINES 
MOPS 


Storm Sash Hangers 
and Fasteners 


Are Seasonable Goods 
RIGHT NOW 














We have the best the 
market affords at prices 
that will show you the 
right profit. 










ASK YOUR JOBBER, 
but if he doesn't handle 


our line, 


ASK US. 














Watrous-Acme Mfg. Co. 
DES MOINES, IOWA 
Chicago Sales Office: 180 N. Dearborn Street 





SASH CORDS 







MACHINERY WASTE 





































turrets made from solid steel rods with highly tempered steel springs. We give 
our punches a fine finish and guarantee them in every respect. 


THE SMITH & EGGE MFG. CO. Bridgeport, Conn., U. S. A. 


REVOLVING 
PUNCHES 


Made of forged steel with 
improved easy working 
joints, the tubes from solid 
stock, each tube being tem- 
- pered by hand and the 
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” Order STANLEY No. 3000 
“Twinrold” Self Tightening 


Pat. Sept. 26, 1911, and Noy. 5, 1912 


BOX STRAPPING 


It is coiled double. 
It is self-tightening. 
Nails can’t slip in driving. 


THE STANLEY WORKS 


NEW BRITAIN, CONN. 
100 Lafayette St., New York 73 E. Lake 8t., Chicago 


See Page 73 Ma 
rea Oe 
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No. 465 
Ball Tips 








(Patented) Cut Full Size 


Griffin’s Original MAKES GOOD 


Fleur De Lis Pattern Every Worcester 
; Blount Improved 
Door Check is guar- 


Wrought Steel Surface Hinges aueand.. Guapemaged 


as to materials, life, 





are still acknowledged to be the most popular . 

ornamental SURFACE hinges ever placed on and perfect action. 

the. market. The strong, massive and artistic Guaranteed abso- 
esign an e beautiful finish of these hinges 

meet the demand for high class work. oon po. oe 
These hinges are covered by patents con- place any defective 


trolled exclusively -by this Company. 


Fleur de Lis Hinges are widely advertised. part at any time— 


They are the best known surface hinges made, because we are here 

and may be found in practically all of the most to make good 

artistic homes of the day. * pen 
Information today. 


Send for our new catalogue of Builders’ Hard- 
ware, explaining fully the GRIFFIN line, and 


Laing stock order direct with your jobber at The Worcester Mfg. Co. 


THE GRIFFIN MFG. CO. WORCESTER, MASSACHUSETTS 
37 Warren St., New York ERIE,PA. 17 E. Lake St., Chicago 


SPHGtAS 


HINGES—BUTTS—STEEL STAMPINGS 
Plain, Japanned, Galvanized, Sherardized and Plated 
































Mass Our unequalled facilities and complete equipment enable us ‘vaass 
| | to produce special hinges, butts or steel stampings to your or- 
McK der in any size, shape, design or finish for less than you could 
| get them elsewhere—quality considered. 
aii Send us samples or blue-prints of special goods you are anne 


now using and get our prices. 


McKINNEY MFG. CO., PITTSBURGH, PA. 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 INCORPORATED 18095 





Twelve Medals of Special Grand Prize 





Award at GOLD MEDAL 
INTERNATIONAL Atlanta, 1895 
Expositions 





Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


-Owned and Operated by Nicholson File Co. 
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“Yankee” 


Bench 
Drills 
with Automatic 


Friction and 
Ratchet Feeds 
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No. 1003 — One 
Speed. Drills up 
to % in. 





No. 64 


is exemplified in these two popular Serib- 
ing tS and Mitre Squares, No. 64 and 
No. 77. 


The No. 64 “Utility’’ illustrated is 
blanked out of bright sheet steel: steel 
shoulder riveted on handle; perfectly 
square outside and inside; accurately 
graduated; true mitre end; light to hand- 
dle and when not in use can be easily 
hung up. Does not get out of true. Nickel 
"ean long. Handiest tool on mar- 
e 


No. 77 “Imperials’’ have handles of 
fancy hardwoods and are made for those 
who. want Extra High Grade Goods. 
Two sizes, 6” and 7%”. 


Write for prices. 


Our catalogue shows an interesting line 
of tools which are ready sellers. A copy 
should be on your desk. Write for it 
today. 


Southington Hdw. Co. 
Southington, Conn. 





No. 1005 — Two 
Speed. Drills up 
to YY in. 








With these new automatic feed features 
the “Yankee” is at once the quickest and 
most desirable Bench Drill made. A Bal- 
timore jobber writes: “We sold two drills, 
No. 1005, which you shipped on the 17th 
ult., as soon as we showed them up. Ship 
us two more.” 








Let your jobber quote you at once. 


NORTH BROS. MFG. CO. 
PHILADELPHIA, PA. 
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The James Swan Company, Factories at Seymour, Conn. 


MANUFACTURERS OF 
MECHANICS’ TOOLS — 


Augers, Auger Bits, Chisels, 
Drawing Knives, 
siaialiiices Gouges, Hollow Au- 
ES SWAN CO M40 eee § cers, Gimlets, Boring 
Machines, Screw 
Drivers, High Grade 
Tools. Look 
for the Swan. 








Send for Catalog 
New York Office—100 Lafayette St. 
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Acme Flexible Steel Mats 


THE BEST MAT FOR YOU BECAUSE 


It is made the strongest— 
Wears the best—Presents 
the neatest appearance— 
and produces the largest 
amount of business. 





Write for New Catalog. 


ACME STEEL GOODS COMPANY _ 2834-40 Archer Ave., Chicago, III. 


151 Lafayette _— *New York City 10-14 Tift St., Atlanta San Francisco 
. E. Canfield Co., Los Angeles J. E. Beauchamp Co., Montreal, Que. 
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Why the Practical Man 
Buys this Pistol Grip Frame 


The minute a mechanic takes this Millers Falls 
Hack Saw Frame in his hand he sees its ad- 
vantages. He can’t miss them. 


MILLERS FALLS 
Star Hacksaw Frame No. 1027 


The saw with the positive pistol Grip. 


Look at it yourself and you will see how easy it would 
be to sell it. 


The Pistol Grip is securely fastened to the upper part 
of the frame. It has the right ‘‘hang’’ to give perfect 
control and firmness of stroke. Note that it fits any 
hand without pinching. The Sheath Brace at the 
back helps to prevent springing. The man w 
breaks and buys saw blades will appreciate this fea- 
ture. Blades may be faced in four directions. Thumb 
screw at inner end of frame permits maximum stroke. 
Notched Gauge makes it easy to quickly adjust frame 
to blades from 8 to 12 inches. 


You can sell this frame without talking to any man 


who uses a Hacksaw. Show it to him, and he will see 
at once why it ig the best. 


Millers Falls Co., Millers Falls, Mass. 





THE Wire Goops 
Worcester. MassachusettsUSA 
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The Meeting Place 
for Mr. Opportunity 


The Opportunity Every week in the Opportunity Sechaiis you will find 
Exchange Dept. opportunities to invest capital—obtain a partner—buy a 
Hardware Age hardware store—sell a business—in fact, do anything that 
239 YW. 89th Ke, N. F could be called a safe and sane business investment. 


Let Us Tell You How! 





























ne 


| 
a ii 
i 
Wa 
i 
| 
4] 
1 | 
i 


36 


HARDWARE AGE August 27, 1914 








Cabinet 
Pad 
: Trunk 
Suit Case 
Locks and 
Trimmings 





CORBIN NEW YORK 





' Austratian Representative: 


OD Extruded Metal Padlocks Gp 








CORBIN CABINET LOCK CO. 


THE AMERICAN HARDWARE CORPORATION, Successor 


O. & me 
NEW SUITAIN, CONN. U.S A, BD 


AV. Hermon Stade @ Co., Camden Buildings, 418 George St., Sydney, Australia. 





Made for All 
Purposes 


In Ten Different 
Sizes: 5g-inch to 
3-inch 


Miscellaneous 
Hardware 
Keys 
and 
Key Blanks 














This is WHY— 
=> 


YO can sell Oster Tools in 

YOUR town. Tools to 
thread pipe are being bought every 
m8 by the trades mentioned at the 
right. 


OSTER die-sicc: 





have been advertised for years in 
magazines that go to the people who 
need die-stocks. Buyers in your 
town read about them. every week 
in the magazines listed here. Are 
you making the sales that this ad- 
vertising creates? 





Use the coupon now to get in 

touch’ with us and learn our 
HARDWARE DEALERS’ 

PROPOSITION. 


The Oster Mfg. Co. | 


2115 East Gist Street 





The famous 
OSTER 





Trademark 





BULLDOG Address 


GENERAL— 


Popular Mechanics 
470,000 


Technical World 
150,000 
PLUMBERS 
Domestic Engineer- 
ng 
Metal Worker 


ENGINEERS 
Power 
Practical Engineer 


ELECTRICIANS 
Nat’l Electrical Con- 
tractor 
MACHINE SHOPS 
American Machinist 
Southern Machinist 


RAILROADS 
Railway Age Gazette 
Signal Engineer 


BREWERIES 
Western Brewer 


MINING 


Colliery Engineer 
And others. 


Kindly show me how 
Hardware Dealers can 
sell Oster Tools. 


CLEVELAND, O. _ 
Ben be) nak EX tie Ok bei lele.uerta eeu bee 








Getting the Right 
Line 


HERE are a number 
Ter salesmen who 

wish to carry a side 
line — but what line, 
that is the all-important 
question. A small ad- 
vertisement in the 
Opportunity Exchange 
Department paves the 
way to get in touch 
with many firms who 
require such men. The 
cost is small compared 
with results. 


50 words, $1.00 
That’s all. 





Opportunity Exchange, 
HARDWARE AGE 
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The beauty 











about the 





proposition, 


from a dealer’s 


standpoint 
is that [RQ Dies always 


“fit tight” in the holder or collet— 
no matter how long the holder 
has been used. The wedge grip 
provides perpetual compensation 





for wear, and a smooth thread is 
always assured. 


The Dealer is thus able to give his 
customer perfect satisfaction at slight 


expense. 


With other types of dies, when the 
holder becomes worn, it cannot grip the 
die and rough, uneven, poor fitting 
threads are the result. 


Perpetual Service 


is a good line on which to build a mer- 
chandizing reputation. 

With LITTLE GIANT die and screw 
plates you can. 


Wells Brothers Company 


DIVISION 
Greenfield Tap & Die Corporation, 
Greenfield, Mass. 


NEW YORK CHICAGO, ILL. 
107 Lafayette St. 13 S. Clinton St. 
LONDON, E. C. 

149 Queen Victoria St. 
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THE CHOICE OF THE 
MAN WHO KNOWS 


Lawn 


C OLDWELL 
Mowers are the oldest 
established, best known 
and most liked lawn mow- 
ers on the market. In 


COLDWELL’S 


Imperial Hand Mower 


You are offering your custom- 
ers the best hand mower made. 
It has 


Reversible channel-shaped 
bottom knife. 

Triple-pawl ratchets. 
Renewable bronze bearings. 
Positive lock adjustment. 


The Coldwell line is complete, in 150 
different styles and sizes. It includes 
horse and putting green mowers with 
the new patented feature—demount- 
able (interchangeable) cutters,—and 
other hand mowers for every purpose. 


Catalogue and prices will be mailed 
you on request. 


Coldwell Lawn Mower Co. 


NEWBURGH, N. Y. 
Philadelphia Chicago 
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TWO YEARS IN ADVANCE 


_ Your Contracts and Orders for 1915 Until Our Representative Calls 
or Write Us Immediately about the New | 


MYERS UN LOADERS 




































We have been building Myers Hay Unloading Tools for thirty-five years. During the past year we 
' have improved the entire line—especially MYERS UNLOADERS. The new line is the culmina- 
tion of our long experience, and brought out to meet present methods of handling hay and grain. 

Every MYERS UNLOADER is now constructed with Extra Long Trucks. Some have the 
ordinary pulley for rope draft while others are fitted with 7-inch pulleys carrying either rope or 
cable on the same machine. Sheaves revolve on roller bearings or I 7/16” steel bearings. All 

-:1,8tyles have large track wheels which revolve on 7%” steel axles, and are fitted with our old 
reliable double lock (we couldn’t improve the locking device), and have wide open mouth to 
receive fork pulley when approaching at any angle. 

They are built for Single and Double Steel Track, Wood, Rod or Cable Track, and are 
unequalled for speed, capacity, ease of operation and uniform service—there are no untried or 
unproven ideas found on any of them for your customers to test and try out at your and their 
expense. You can sell any one of the many different styles knowing it has passed the experi- 
mental stage, is fully proven and tested—and at least two years in advance of others- 

During the fall and winter months when barns are full is the logical time to install Myers 
Hay Unloading Tools—Fork and Slings, Tracks, Pulleys, etc. Our special terms are so arranged 
that dealers can take advantage of this period and sell Myers Hay Tools. Wait for our repre- 
sentative, or write us direct. 
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F. E. MYERS & BRO., *“*8ii3> | 


ASHLAND PUMP AND HAY TOOL WORKS 
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StevensNews 





Weather Report (Commercial) : 
Brisk to high winds— 
clearing 





WAR! 


European orders for Stevens Firearms 
ceased promptly with the opening of 
hostilities abroad. Prohibitive insurance 
and the withdrawal of steamers from 
Transatlantic trade made the shipping 
of arms impossible. : 


a 


The closing down of the large gun bar- 
rel plants at Liege, Belgium, will make 
no difference in our production. 
capacity for low priced double and 
single barrel guns is ample to supply 
not only entire needs of America, but to 
leave over a comfortable surplus for 
export. 





Canadian Stevens Catalog 


For Canadian jobbers and retailers we 
have issued a special Canadian catalog 
of envelope size. Advanced list prices 
are given so that our Canadian retailer 
friends are relieved of embarrassment 
when quoting to consumers at prices 
necessarily higher than factory list 
prices. The prices cover duties and a 
reasonable profit for the dealer. 







sportsman or 


woodsman, 
whoever may consider the purchase of a 
big game rifle, first requires reliability. 
He will be out of reach of a gunsmith, 
possibly quite within reach of a wounded 
and angry animal and his life may depend 


The hunter, 


upon his rifle and ammunition. Careful 
examination will convince anyone that the 
STEVENS High Power must be reliable. 
Smoothness, ease, and quietness of opera- 





The demand for a moderate priced Single 


Our | 











Domestic Business 


Home business in Stevens Firearms con- 
tinues steadily well ahead of 1913. It is 
one of those things we don’t seem to 
be able to help—business just seems to 
- coming in. Thanks for your share 
of it. 
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STEVENS 





This is the man who was responsible for 
the founding of the J. Stevens Arms & 
Tool Company. He is responsible for 
the hundreds of thousands of rifles and 
shotguns that have gone out to make 
hundreds of thousands of 
happy. We show you his picture—so 


here is your chance to give him a quiet 
little thanks for some of the dollars of 
profit that he has helped you put into 
your pocket. 


tion all bespeak reliability. Large work- 
ing parts, féw in number, reduce the 
chance of breakage to a minimum. The 
coil mainspring insures forcible blow of 
the hammer. The hammer cocked by 
leverage is a long step ahead of cocking 
by thrust of breech block through an 
opening in the rear of the frame. The 


closed top receiver protects the mechan- 
ism from dirt and leaves, and guards the 
a from danger of defective ammu- 
nition. 

A visible hammer is the choice of the 
He knows where it is, up 


real hunter. 


The 32-inch barrel seems to be es ially 


shooters 





Oh! Pink Edge—Thanks 
Editor, FIELD AND STREAM, 

No, I do not hunt six months, fish 
seven and play golf the balance of the 
time. I drive an auto part of the time. 
so I do, but I do hunt four and one- 
half months each year, all over every- 
where with a shotgun. My pen name, 
“Pink Edge,” I have used (sparingly) 
25 years. Buy and pay cash. No trade 
discounts for me. I want to cuss ’em 
out if they do not suit me. I have used 
a shotgun regularly four or five months 
each year, both North and South. Nor- 


_ man Johnson wants to know about 20- 


so. I am using it here on quail. 





gauge. So did I, and I asked a famous 
trap shot, and by the way, game shot as 
well. He used one and advised me to 
get one. 

I did get a Stevefs that handles a 
3-inch shell. Shot chickens, grouse, and 
ducks in South Dakota. Saw others do 
Prefer 
it to my I2-gauge to order gun. 

My 20 is easy to carry, same is true 
of ammunition. I can hit better with 
the little single-tube 20, with spread 
enough. You can’t put the charge 
through the bung hole of a barrel by a 
long sight. They spread as you order. 
They hit hard. I have seen it in other 
men’s hands. They like them; those I 
have seen use them. I prefer them to 
a 12-gauge. Next. 


Stillwater, Okla. “Pink Epce.” 


What You Want in Big Game Rifles 


or down, without dependence on safety 
devices and hidden mechanism. For safe- 
ty in carrying, no device ever proved as 
reliable and as sure as the hammer in the 
half cocked position. The wonderful ac- 
curacy of all STEVENS Rifles is of world 
wide knowledge and the “HIGH POWER 

has greater accuracy and penetration than 
any other rifle using the same ammuni- 


tion. 
Auto-loading cartridges are _ for sale 
everywhere in the various calibers: 25, 
.30/30, .82 and .35. This rifle is designed 
for all these calibers. 











‘popular. This length balances well, adds 
a little to the weight, and gives longer 
sighting line than the 30-inch barrel. 
Everybody can enjoy trap shooting when 
such a splendid and suitable gun can be 
procured of retail dealers at $15.00. ‘ 


Barrel Gun that is suitable for trap as 
well as for field shooting has so far been 
ahead of our production. We are now 
prepared, however, to ship within a day 
or two after receipt of orders. our No. 182 
Hammerless Gun. 














20-Gauge Repeaters in All Barrel Lengths 


portunity for such wadding as will pro- 
duce best resuvits. For ducks, prairie 
chickens, and pheasants, as well as for 
trapshooting, there is nothine to equal 
the 3 inch shell. The STEVENS 20 gauge ) 
repeater is designed for the use of 3 inch of barrels and the only one that wi 
as well as shorter shells, and all lengths | handle all lengths of shells. 


3-Inch 20-Gauge Shells 


All of the ammunition makers furnish 20 
gauge shells in 3 inch. length, having 
demonstrated that this length affords op- 


Increasing numbers of shooters are dis- 
covering the advantage of 28 inch or 30 
ineh barrels on 20 gauge guns. The 

200 STEVENS 20 gauge repeater offers the 
choice of 26. 28, 30 or 32 inch barrels. The 
28 inch barrel is most in demand. 


may be mixed in the! @gazine without 

causing trouble. The $73 NS is the 

only 20 gauge repeater’ with all lengths 
s 











J. Stevens Arms & Tool Company 
46 Broadway; Chicopee Falls; Mass. 
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‘The One Wrench 


That will satisfy your customer. Every detail of this 
wrench is built on honor, from the selection of the stee! 
bar it is drop-forged from, to the finishing touch. 


Billings & Spencer Tools 


are the logical expression of the consistent theory that, 
given good material in the hands of good workmen the 
result must be good. 


THE BUSINESS principle that has built their repu- 
tation, that has vearly increased their output, that 
brings them daily repeat orders, is nothing more than 
honesty of purpose, and the trades faith in that pur- 
pose. 


Billings & Spencer wrenches, pliers, screw-drivers, 
hammers, etc., all have the same stamp of reliability, 
and are known by the trade mark AX stamped on 


each tool. 
Send for illustrated catalogue. 


Billings & Spencer Company. 


Hartford, Connecticut 





MODEL ‘97 





TRADE MARK 
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Your pride and 
Your protection 
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LOCKS*--HARDWARE 
Dignified. Dependable. Secure. 








HAHAH 


HERE is no handsomer hardware display card than the one shown above. 
It is sent free to all Sargent dealers. All we ask of you is to place it in your 
window on receipt. 

This display is printed in colors which give it’ tone and realism. It is 
bound to attract the attention of those whose trade is worth capturing. 

Its message is short but it “hits home.” It suggests the need of good locks and, 
hardware. Whether he be a carpenter, contractor, architect or house owner he 
cannot fail to be impressed. The interest aroused will prove profitable to you. 

Merely send us a postal and the display card will go forward to you at once. 
Better mail postal now. 

SARGENT & COMPANY 29sic32! 
ocks and Hardw: re 


New Haven, Conn. New York Boston Philadelphia Chicago 
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HEN you sell a customer a BROWN 
& SHARPE TOOL, you sell him our 
assurance of dependable service. This fact 
has been recognized throughout the 
mechanical world for over half a century 
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BROWN & SHARPE MEG. CO. 
FROVIDENCE,. RHODE ISLAND, VU. S.A. 
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“HE universal demand for BROWN & 
; SHARPE TOOLS by the most exacting 
«mechanics is further evidence of their good 
' qualities. They give satisfaction, and you will 
find that almost invariably the accurate 
workman will ask for them. Are you get- 
ing your share of this profitable business? 
If not, write us for further information 





REMEMBER—We Protect The Dealer! 


August 27, 1914 
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HELLER’S PIVOT DOOR CABINET 


MADE IN STANDARD SECTIONS 








This is something new and original, has 
features not found in any other fixtures. 





|) DISPLAY 
ALWAYS IN 
FRONT 
OF YOUR 
CUSTOMER 








No matter the position 


of the Display Door. 





r— 
ir 


Hi 


; 











PATENTS PENDING 


SEND FOR CATALOG No. 24 THE SHELVING WITH BRAINS 


W. C. HELLER & CO., MONTPELIER, OHIO 
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How Do You Advertise? 


Is advertising one of your Problems? Are you advertising? 
And if you are paying for space—are you getting the results 
that you should? 


We have a book that will help you to properly advertise 
the goods you have to offer. It’s written by a man who has 
had wide experience in retail advertising and who knows 
just what to say and how to say it. 


How to Advertise a Retail Store 


By A. E. EDGAR 


is a complete and comprehensive Manual that will give you 
more ideas in five minutes on retail hardware advertising 
than any one man could think of in five years. Its 500 pages 
are crammed full of valuable advertising ideas andit’s worth 
every cent of the $3.50 we ask for it. 

Sent postpaid on receipt of price. 











HARDWARE AGE BOOK DEPARTMENT 
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44 
To increase your small Vise business, put in a line of 
“J ersey y ises 

They are strong, serviceable tools and have long been popular with both 
mechanics and amateurs. The Screw (body, head and collar) is in one piece 
turned from cold rolled steel and has a square lathe cut thread. The steel 
Jaws are hardened and all Jaws are ground to insure that they meet squarely 
when tightened. Both back and front jaws are filed to a fit. 

Made with either Clamp or Swivel Bases—with iron or steel Jaws, and in 
six sizes. 

Displayed on the Stand which accompanies each ASSORTMENT they 
cannot help but attract trade. 

| ’ Four ASSORTMENTS are offered as follows: 

No. 12—Consisting of 12 VISES and Display Stand list.......... $14.20 
No. 18—Consisting of 18 VISES and Display Stand list.......... 22.45 
No. 24—Consisting of 24 VISES and Display Stand list.......... 32.15 
No. 36—Consisting of 36 VISES and Display Stand list.......... 46.45 

We have special literature containing complete description of all styles. 
Let us send you a supply, also attractive display card. 

- New Britain, Conn. U.S.A. 
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This Catalog 
Will Pay You 
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It Another Day 
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BELGIAN GUNS IN AMERICA 


By “THE ASSISTANT MANAGER” 
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Lee’s luck, a half day’s sport at Back Bay 


Time to Boost the Gun Business and ‘‘The Assistant Manager’’ 
Favors Putting the Selling Force on a War Footing 


é< EE-WHIZ, Bill, the price of shot guns is 

& goin’ up. Yuh couldn’t git a gun like this 

to-day fer within $2 a what I paid fer it, 

an’ they say they’re goin’ higher’n the golden gates 
before that war’s over.” 

The speaker was a farmer boy who had just 
trudged his way across a field of wheat stubble to 
join a single-barreled musket armed lad of about 
his own age who had whistled from the dusty road 
that wound its way through the unfenced wheat 
fields of a northwestern state. 

These boys had things in common. The first was 
a setter pup they had bought on a fifty-fifty basis 


two years before, and the next season they had built 


an old flat-bottomed duck boat in “cahoots.” When 
Si bought his ten-dollar Belgian shot gun it was a 
twelve gauge, not so much because a twelve gauge 
was a popular bird gun as because Bill’s bored-out 
Springfield was a twelve, and ammunition goes far- 
ther when partners’ guns are the same gauge. 


Buying Bill’s Belgian 


barrel like his pal’s, and the newspaper clipping con- 
taining the gun news, that Bill had brought along, 
put a crimp in an otherwise perfect morning. The 
boys were about sixteen years old, and to them the 
accumulation of ten dollars was no small matter. 
Bill’s face dropped from a high smile to one station 
below a grunt, and the ways and means committee 
of the Blackfoot County Game Extermination Club, 
which convened immediately, decided to hit for 
town in the hopes that the local hardware dealer 
wasn’t next to the war prices on Belgian shot guns. 

The four miles cross-country hike netted a 
prairie chicken, two jack rabbits and three ducks, 
and depleted the ammunition supply some ten shells. 


_It was just ten o’clock when they trailed into the 


Palace Hardware Store and negotiated a gun deal 
to their entire satisfaction. The proprietor, whom 
they knew well, said he knew that prices had gone 
up but that he had bought heavily and had enough 
guns on hand to take him through the year easily. 
Next year, he said, this war will be just a blotch in 
the book of history and Belgian guns will probably 


This was the season Bill was to buy a double-_ be selling for less.money, so I’m going to dispose 
47 ; : 
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The young man with a high aim is more 


of my stock at regular prices. Bill swapped his 
old Springfield at the hardware store for four full 
boxes of loaded shells, and the natural result on 
the home trip was two chickens for nine shells. A 
hunter with a big supply of ammunition is just 
like a cook surrounded by liberal quantities of flour, 
sugar and butter. But this isn’t a story about 
cooks. It’s a hunting tale and has to do with the 
arsenals of peace in the land of plenty. 


Dead Grass Brings New Interest 


Guns, ammunition and hunters’ supplies have 
begun to hum again. The summer’s green grass 
has begun to tone itself down to colors that har- 
monize well with canvas coats and fifty-cent duck 
calls have again started to mingle with the quack- 
ing of the real thing. Rubber boots, decoy ducks 
and geese, rush blinds, hunting knives, hatchets, 
axes, tents and camp kettles are mingling freely 








The dog who flushes birds before the hunter is within 
range is like the poor clerk who constantly hovers 
near the front door 


with rifles, shot-guns, shells and cartridges. The 
neglected pup who was a winter nuisance and a 
muddy-footed spring pest has again come into a 
popularity that is emphasized by live dog pictures 
in the window of the local hardware stores, and, 
living in this environment, the green-horn figures 
on renting a fowling piece, while the regulars buy 
guns as only red blooded men can when the closed 
season passes to an unpleasant memory, and the 
real time of year opens its arms to the fellows who 
welcome an opportunity to sleep under a wagon or 


- shoot in an all day drizzle. 


Lee’s Hobby a Good One 


Check the hobbies of American hardware mer- 
chants and you will find golf, baseball, tennis, 
basket ball, fishing, hockey, boating and bubbles 
going strong, but take the canvass right now and 
the number of hardware hunters will loom up like 
a French nightmare on the German frontier. 

There’s a man named Lee down in Hampton, Va., 
who hangs his name over the front half of the Lee- 
Patterson Hardware Company’s store and who 
leaves his place of business for just three things— 
Deaths, Marriages and Ducks—and when he goes 
on a mission of feathers he brings home the bacon. 


’ One day last fall just before the season closed, Lee 
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appreciated in business than in the brush. 


decided that the duck crop was ripe out on Back 
Bay so he disappeared from town and when he 
turned up again he had a wild goose for every rela- 
tive, and a duck for every friend in town. 


Enlisting the Community in Sales Plans 


Lee’s wagon load of game is the kind of a bag 
most men dream about and there is a way of 
coupling such pictures up to your business. When 
you make that window display put a picture appeal 
clear around the-border. Borrow the snap shots 
of the men who hunt. All of them have two or 
three good pictures and the interest they will stir 
up will be something new. Everyone in town knows 


that Rice Lake is a real place for ducks, but a pic- 


ture of Judge Smith with a gun in one hand a dozen 
mallards in the other, labelled ““An evening’s bag at 
Rice Lake” will help some when this picture is 
shown right in front of a line of good shot guns. 
Long Lake has been a favorite spot for geese since 
the days when your grandfather brought them down 
with a muzzle loader, but it will take on a new 
interest when you show a picture of Mrs. Brown 
and the two big Canadian geese she shot there last 
fall. The brush around your town has been full of 
rabbits since the time when your fields were for- 
ests but they will appeal stronger to the younger 
element if you show a picture of two or three kids 
with 22-rifles and dead rabbits and your small cali- 
ber rifle business will hum accordingly. Didn’t the 
dentist in your town bag a bear last year? Didn’t 
that lawyer who pleads and pummels in the county 
courts eleven months each year bring in a couple 
of deer last fall? Didn’t some one kill a goat, a 
sheep, or a wild turkey? Sure they did. You know 
who they are and every kind of game is best hunted 
with a certain kind of gun. Couple them up, local 
men and women, local hunting places and modern 
arms, ammunition and supplies. 

It’s true that more lead punctures the atmos- 
phere than anything else, but what do you care. A 
punk shot buys more ammunition and a green- 





Dull care and an old greenhead fly away, but misaimed 

ammunition brings the same price as that which bags 

the game, and the greenhorn’s outfit is made up of 
profit-bearing extras 
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horn’s outfit is usually crowded to the muzzle with 
extras that the old-timer scorns. 


War Extra—Merchant Attacked 


War is on in Belgium but long before the forts 
of Liege were stormed you fell before the onslaught 
of one of those jobber’s salesmen who charged you 
with an assortment of Belgian guns. Most of the 
Belgian guns sold in this country are made in the 
city of Liege. Cut a few war pictures out of the 
papers and couple the Belgian guns in your window 
up to the big war. Everyone wants war news. 
Give it to them. 

Then get good pictures of every kind of a game 
bird, fish or animal in your state. Paste a host of 
them against the glass of your window. Label this 
hoard of beasts, birds and fishes as the army that 
is attacking American sportsmen, and show to the 
best of your ability a line of the firearms and 
sundry supplies you have for those who will resist 
the assault. 


A Raided Arsenal 


There are so ‘many good ideas for window trims 
on these goods that I will not mention even a few 
I have seen. Your store is probably well supplied 
with the trim material manufacturers have sup- 
plied. Get action on it now and don’t let up until 
the stock looks like a raided arsenal. Start a little 
war of your own, and don’t let up until you have 
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roused the enthusiasm of every hunter, trapper and 
fisherman in your town, and supplied him with the 
artillery that gets into action each fall along the 
frontier that separates the village from the country. 
Guns won’t sell after Christmas any more than ice- 
skates will today. 


A Council of War 


You may have had a bad year last season. You 
may have carried over considerable stock too. You 
know this kind of stuff runs into money and you 
may feel that you have overbought this year. If 
any of these arguments represent what you are up 
against, just remember that you can’t keep a squir- 
rel on the ground in a tree country and all Halifax 
can’t keep you from selling your stock if you are in 
a game country and are out for business. Aim as 
carefully at a customer as you do at a deer. If you 
don’t get a standing shot pour some of the lead of 
your brand of salesmanship at him on the run. 

Every move of a hunter can be fitted to your 
business. Did you every see a man flag an ante- 
lope? You know how those timid, fleet-footed lit- 
tle creatures feel their way until curiosity brings 
them in range of the man below the flag. That’s 
the way with customers, and it’s time to flag them 
now. If your window isn’t trimmed and your ad 
isn’t written for the fall gun business, it’s time 
you dropped a cigar stub into the powder and 
started things. Here’s hoping you bag the limit! 








Finding the Point of Least 
Resistance ° 


T° every situation, and in every person, there is 
a point of least resistance. 

The argument that convinces one, is lost on an- 
other. 

Salesmanship is the art of probing for the point 
of least resistance. 

In some men, price is the big thing. In others, 
fairness is the predominant factor. In still others, 
fear that some one else will get ahead of them, is 
the ruling passion. 

“Reading human nature” is really being able to 
ferret out the points of least resistance common 
to all men, but differing in men just as experiences 
differ. 

Taking time to study the man is often a wise 
precaution, because some chance remark places in 
the salesman’s possession the very ammunition he 
needs to close his sale.—Ezchange. 


The Mighty Pen 


A® editor, who started twenty years ago with only 
55 cents is now worth $10,000. His accumulation 
of wealth is due to economy, good habits, strict atten- 
tion to business, absolute honesty and to the fact that 
an uncle died and left him $9,999.—Exchange. 


Lack of Imported Pliers Will Not 
Embarrass Trade 


[* view of present conditions abroad and their 

effect upon the importation of pliers, it is inter- 
esting to learn from an American manufacturing 
concern that it is in position to take care of domes- 
tic trade. The Peck, Stow & Wilcox Company, of 
Southington, Conn., New York, and Cleveland, has 
for some years been making improvements and ad- 
ditions to its plant and equipment. The plier de 
partment has been greatly increased and occupies 
a large part of the very complete and up-to-date 
tool-making plant at Southington, Conn. 

The company makes a complete line of box joint 
and lap joint pliers and splicing clamps. 


Albert Lea Gas Light Company To 
Change Name 


kar name Albert Lea Gas Light Company, AI- 

bert Lea, Minn., will shortly be changed to 
Brite-Lite Company. There is no change in man- 
agement or ownership but simply the adoption of a 
new name that is shorter and better expressive of 
the business. Customers are familiar with this 
name, as it has long been used on the company’s 
trade-mark. 
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THE SEAT OF WAR IN BELGIUM 


Industries of Liege—Machine Shops with American Tools—Belgian 
and French Cannon 


Liege was made doubly necessary by rea- 

son of the important artillery and small-arms 
works located there. The Belgian Government is 
almost wholly dependent on. the Liege district for 
arms and armament. 


IMPORTANT LIEGE INDUSTRIES 


The great Cockerill Works (Societe John Cock- 
erill) is located close to Liege at the suburban town 
of Seraing. Ordinarily the Cockerill Works gives 
employment to more than 10,000 men. The prin- 
cipal output consists of artillery and coast defense 


To determined defense of the Belgians at 


and revolvers used in the Belgian army emanate for 
the most part from the Liege district. In and 
about Liege are some 35 firms engaged in the pro- 
duction of sporting arms, the largest being prob- 
ably the Pieper Works. This establishment has in- 
stalled the latest types of machine tools obtainable 
and the equipment is largely American. The Pieper 
plant undertakes to do all work within its shop 
limits. Other shops arrange to have work taken 
to the homes of the workmen, under the idea that 
overhead charges are cut down. At such plants only 
assembling work is carried on. 

Liege boasts of two important machine-tool 

















A portion of the buildings and yards of the Cockerill Works 


material. Belgium for a number of years past has 
added armored cupola defenses to her land fortifi- 
cations, and the majority of these cupolas were built 
by Cockerill. The standard Belgian field-artillery 
gun is of Cockerill design and is known as the 
Cockerill gun. The caliber is 2.95 in. In addition 
to field-pieces Cockerill turns out large caliber guns 
for coast defense positions. The output at the 
Cockerill Works also includes locomotives, steam 
and gas engines, and a varied lot of railroad equip- 
ment. The plant is easily the most important in 
size and output in Belgium. Much of the machine- 
tool installation is not as modern as can be found 
in other Belgian plants, but of late years Cockerill 
has undertaken to introduce many American ma- 
chine tools, and especially those of the automatic 
type, together with grinders and milling machines. 

The Fabrique Nationale d’Armes de Guerre is 
located at Herstal, a suburb of Liege, and gives em- 
ployment to over 3000 people. The rifles, carbines 


works, namely, De Longdoz and Fetue-Defize. Still 
another plant, Jaspers, but smaller, is located there, 
and midway between Liege and Seraing is Req de 
Malzine, one of the best. fitted up gear-cutting 
plants in all Europe. Ninety per cent. of the ma- 
chine tools at Malzine are of American origin. The 
same statement may almost apply to the Melnotte 
Works, located a short distance to the’ north of 
Liege. At the last named plant almost the entire 
installation of tools came from the United States. 
The great machinery works known as the Meuse 
Works lies just outside the city of Liege, while 
within the confines of the town proper is the St. 
Leonard Locomotive Works, one of the oldest and 
best known in Europe. 

Liege is indeed a great machinery section, and 
the closing of all the above plants may naturally be 
expected in consequence of the war—all but the 
gun plants, since the latter can be utilized so long 
as they can be held. 
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army is equipped with field 
guns of the type made famil- 
iar by the Servians and the 
Boers. This is erroneous. 
The French Government gun 
is manufactured at the Gov- 
ernment arsena!s and under 
no circumstances can it be 
purchased. The greatest se- 
crecy surrounds the manu- 
facture of this weapon, and 
it is the rule to keep the guns 
well covered with tarpaulins 
when on parade. French 
ordnance officers superintend 








Suspension Bridge Over the Meuse River from Liege to Seraing, with View 


of the Cockerill Works 


BELGIAN AND FRENCH FIELD ARTILLERY 


The greatest importance is ascribed by military 
men to the part which field artillery will play in 
the present struggle. In 1870 France was clearly 
outclassed by Krupp wedge-block field guns. The 
French pinned great hopes on the mitrailleuse, a 
form of machine gun, but that weapon failed miser- 
ably at the very outset of the war. Private firms in 
Europe like Krupp, Skoda, Schneider & Co. and 
Cockerill have carried forward the development of 
field artillery year by year. Some idea of the ad- 
vances made was first gleaned by the work of 
French guns in the Boer war. These pieces easily 
outranged the English standard field-pieces. The 
French guns in the hands of the Boers were 


Schneider pieces manufactured at Creusot, France. 


In the late Balkan war the Servians did remark- 
able work with still later makes of Schneider guns. 
There is a popular impression that the French 


all steps of the manufacture 
of these pieces, and there is 
no letting out or contracting 
on the part of private plants. 

The field guns in use throughout the European 
services to-day all employ the long recoil system; 
that is to say, the gun carriage is immovable. In the 
case of guns not so equipped there is necessary a 
running of the gun into battery again after each 
discharge. The long recoil guns have the recoil 
taken up in cylinders either placed under the car- 
riage or along the trail. The mechanical arrange- 
ment differs in different services, but the principle 
is the same, namely, to hold the gun carriage rigidly 
in place, and to allow the gun to recoil on the car- 
riage, without moving the carriage. The energy of 
recoil is utilized to run the gun out after each dis- 
charge to its normal position on the carriage. 

The effective development of the long recoil field 
carriage only began after 1897, when France had 
adopted her model of that year. When long recoil 
was first attempted, hydraulic transmission was 
tried, but the complications proved to be too great 

















Machine-Tool Installation at the Melnotte Works, Remicourt, mod Liege. 


Mostly American Tools Are in Serv- 


ice in These Wor 
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and recourse was had to spiral springs. These 
springs were applied in the recoil cylinder in layers, 
with telescopic tubes. Ehrhardt, a German artillery 
manufacturer, tried to do without the tubes by wind- 
ing the springs in the opposite direction, but this 
system has not been followed to any great extent. 
England purchased Ehrhardt guns during the Boer 
war, as her own pieces were recognized as having 
been outclassed. 

In the late Krupp guns the action of the recoil is 
transmitted directly on a single spring without any 
of the complications arising through affording 
transmission between recoil and counter recoil. The 
brake piston rod of the Krupp field gun is held in 
the head of the cradle by a nut, and the brake cylin- 
der is fixed to a lug at the breach of the gun. The 
spiral spring of flattened wire surrounding the 
cylinder is retained by the bottom of the cradle in 
the rear and compressed by a collar on the brake 
cylinder in front. The recoiling gun, pulling the 
cylinder back through the rear plate of the cradle, 
compresses the spring. There is no transmission, 
and recoil and compression are of equal length. 


SHRAPNEL FIRE 


The object to be attained by modern field artil- 
lery is effective shrapnel fire. The majority of the 
European field pieces have a calibre of 2.95 in. and 
throw a shrapnel projectile weighing about 14% Ib. 
This shrapnel shell is fitted with about 260 bullets, 
and experience shows that those bullets, to do ef- 
fective work against men and horses, must have a 
striking energy of about 700 ft.-lb. The walls of 
the shrapnel shells are thin. Only a small bursting 
charge is necessary to tear open the walls and re- 
lease the bullets. The bullets do not gain an in- 
creased impetus or velocity in consequence of this 
bursting of the shell; on the contrary, the velocity 
of the bullets following the burst is the velocity of 
the shell proper. 

Shrapnel is burst over and short of the object 
fired at, and is designed especially for use against 
troops in the open or sheltered behind light screens. 
By being burst over earthworks, the bullets will 
search out the troops sheltered behind. The Boers 
found the English shrapnel so searching that they 
had recourse to digging their trenches at a slope, 
the bottom of the trench sloping toward the enemy. 

The question as to the range of shrapnel depends 
on the initial velocity of the projectile. There is a 
maximum velocity dependent upon the firing charges 
of the gun itself. It is understood, however, that 
the new French guns have an effective shrapnel 
range of 6000 yd. It was not many years ago when 
3500 yd. was considered a good shrapnel range. 

The effective use of shrapnel as in evidence to- 
day was unknown in the United States during the 
civil war. Solid shot and shells carrying lighted 
fuses were used for long-range work, and grape and 
canister for close work. The cannoneers stood up in 
the open. The caissons stood about 15 to 20 yd. in 
the rear, and men ran with the charges between 
the caissons and the guns. 


MODERN PROTECTION TO GUNNERS 


All this is changed today. Instead of the cais- © 


sons being in the rear, the French and Belgians place 
the gun caissons alongside the guns, and not more 
than two to three feet away. The guns are provided 
with shields, and after the first shot the gun is 
rigidly planted in the ground. Two men operate 
the piece, one to train and fire and a second to load 
and eject the empty cartridge case. 

The gun caisson or limber is up-ended much like 
a dump cart, only the ending of the caisson body is 
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made complete; that it to say, it stands almost per- 
pendicular to the ground and not at a slant. The 
projectiles when carried on the march have their 
heads down, but with the running of the caisson 
into battery and up-ending the cartridges lie paral- 
lel to the ground. The top of the caisson consists of 
two doors, which swing outward when the caisson 
is up-ended and form wing protections for the gun- 
ners who serve out the ammunition. 

The bottom of the caisson and the wing doors 
are of light steel construction, not over % in. in 
thickness, and are impervious to steel-jacketed bul- 
lets of the standard military rifle. 

Three gunners kneel behind the protecting bot- 
tom of the caisson. They are completely sheltered 
from rifle fire. Two of these men pass out the am- 
munition; the third cuts the shrapnel fuse to the re- 
quired number of seconds. As a rule the time of 
flight does not extend beyond 22 seconds, and for 
ordinary shrapnel service 10 to 12 seconds are em- 
ployed. It all depends on the distance of the enemy. 
Good practice demands that the shrapnel be burst 
at a point about 150 yards short of the object fired 
at. The effect is to release the small balls within. 
The bullets then rush on at the full remaining 
velocity of the shell in the form of a sheaf, and strike 
the ground within a rectangle about the size of an 
ordinary company formation. The dispersion of the 
bullets is regulated largely by the position of the 
bursting-powder charge. In the case of some makes 
of shrapnel the bursting charge is in the head of 
the projectile, while in other designs the charge is 
at the base-of the shell. Shrapnel shells are in a 
number of services provided with percussion fuses 
in addition to the time mechanism. This insures 
the bursting of the shell when striking the ground. 


RAPIDITY OF GUN SERVICE 


In the Belgian and French plan of placing the 
caissons when in action alongside of the guns there 
is gained great rapidity of service, and a rate of 14 
to 15 aimed shots per minute is readily obtainable. 
An even higher rate of fire can be conducted, but 14 
aimed shots are perfectly practicable under varying 
conditions. By keeping the caisson close up to the 
guns there is avoided any exposure of men in run- 
ning with ammunition to the guns. Opponents of 
the practice point out that if the caisson is exploded 
by a shot from the enemy it will probably also de- 
stroy the gun, but there is no knowledge, so far as 
known from experience, that the same thing would 
not happen if the caisson were exploded 15 yd. in 
the rear of the piece. The target presented by cais- 
son and gun on the same front line is regarded as 
hardly more dangerous than a deep target afforded 
by placing the caisson 15 yd. to the rear. Inci- 
dentally, it may be remarked that the latter practice 
has been followed in the United States service, but 
many artillery officers believe that the Belgian and 
French method is preferable. In the French and 
Belgian practice the horses are moved off to the rear 
200 or 300 yd., if necessary, wherever protection 
can be found in some hollow of the ground. Both 
the Belgians and French resort to indirect fire; that 
is to say, guns are sheltered behind a knoll or ridge, 
or, if necessary, sunk in pits, and the fire is di- 
rected by the battery commander from wherever he 
can best see. It is not necessary that the gunners: 
have more than the range, time of flight and direc- 
tion of fire. The battery commander watches the 
burst of the shrapnel. If it is too short, he forks the 
object fired at by an increased range, and ther 
reaches the object on the third shot by taking a niean 
of the two ranges. Seldom more than two trial 
shots are required. 
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The Krupp guns train through 8 degrees of arc 
without any necessity. for shifting the carriage. 
French guns have greatly increased this train by 
having recourse to two additional trail flasks which 
are spread out V-fashion in rear of the gun. 


FRENCH LONG RANGE GUNS 


It was General Langlois of the French army who 
is regarded as the father of the present-day French 
army field-practice. This officer for several years 
urged upon the French Government the developing 
of a gun which should be superior in range and 
rapidity of fire to any field-gun in the world. His 
arguments and claims that the thing could be done 
finally resulted in the War Ministry taking the 
matter up in earnest. Langlois, as a practical artil- 
lerist, indicated what was required, and what should 
be striven for, and Colonel Dupont, a renowned ord- 
nance engineer, was assigned to work in conjunction 
with him. These two officers have evolved the field- 
piece which France now possesses and on which 
France depends for her armies to win in the field. 
The great Puteaux arsenal is responsible for many 
of these guns and it may interest American machine- 
tool builders to know that American arsenal tools 
constitute the bulk of the equipment utilized in the 
fabrication of these pieces. 


Hardware Age 


Lord Roberts is quoted as saying that the Boer 
war taught the necessity of having long-range guns 
with armies in the field. This necessity was felt 
when opposed to the Schneider guns of the Boers, 
the lighter guns having been outclassed. It will be 
recalled that the English sent to the front 4.7-in. 
and 6-in. naval guns taken from British cruisers 
and improvised carriages for the use of those guns 
on land. It is doubtful if any such disparity will 
arise between field guns in the various European 
services, but it is apparent that Krupp 75-millimeter 
(2.95-in.) field guns are unequal to attacking 
armored cupolas such as are found in the defenses 
of Liege. Against such defenses heavy pieces are 
needed and then recourse must be had to specially 
built armored flat cars running on railroad tracks 
and of sufficient strength to withstand the heavy 
shock recoils. Such carriages, it is understood, 
exist, but the difficulty is to transport these armored 
trucks to the front, especially when railroads have 
been torn up, bridges destroyed and roads damaged 
so as to prevent any rapid reconstruction. Against 
armored cupolas of the Belgian Cockerill type 8-in. 
guns, it is estimated, alone will suffice and these 8- 
in. guns approximate 15 and 20 tons in weight. 


By an occasional contributor to The Iron Age 





From the View Point of Our Readers 


The columns of HARDWARE AGE are open at all times for the expressions of our readers on any subject of interest 


Hamp Williams Deplores International 
Harvester Company Decision 


Hot SPRINGS, ARK., Aug. 14, 1914. 


Editor HARDWARE AGE, 
New York, N. Y. 


Dear Sir: 

I sometimes think of the inconsistency of our law- 
makers in Congress. See how they fight the trusts, the 
International Harvester Company, for instance, a com- 
pany that is doing more for the development of America 
than any other agency, a company which has been ab- 
solutely fair in prices, quality of goods, and making 
terms to suit the smallest dealer, a company which pays 
sick benefits to its employes and pensions the old and 
faithful and contributes to the widows and orphans. 
They pay taxes, employ men and rent houses in each 
state where they are allowed to do business. They are 
good citizens. They help build roads and churches, and 
are public spirited, and assist in building up the 
countries where they reside. Yet they are doing busi- 
ness in restraint of trade and should be forced to dis- 
solve according to a late decision handed down by the 
Federal Courts of St. Paul. 

On the other hand, Sears, Roebuck & Co., John M. 
Smythe & Co., Montgomery, Ward & Co., and other 
large catalog houses, trusts if you please of the very 
worst type, are sucking the very life blood out of the 
country, and absolutely putting the small dealers out 
of business. They are not satisfied with one line of 
merchandise, but they go into everything; dry goods, 
groceries, hardware and implements, wagons, buggies, 
drugs, musical instruments, plumbers’ supplies, cloth- 
ing, shoes, and everything used by the American people. 
They cut the prices so low that the small dealer, who is 
not able to buy in car lots, cannot meet the price, and 
is forced out of business. | 

What do these catalog houses do for the people? 
Do they establish houses and employ men, pay taxes 
and help build up any country outside of Chicago? No, 
not on your life. Do they extend you a line of credit 
_ like the International Harvester Company does? No, 


they do not. They make you pay before you get the 
goods. They are taken under the wing and protection 
of the Government. Congress is perfectly willing that 
Sears, Roebuck & Co. shall send out their traveling 
salesman by freight and enter the homes of every 
American citizen without a single objection from them. 
Not satisfied with this, they must have parcel post sv 
that the catalog houses can ship their goods and wares 
into these homes at a less expense and less trouble 
to them. The merchants and business men generally 
from all over the country protested vigorously against 
the parcel post law. They knew as they know now 
that the parcel post would further assist catalog houses 
in putting them out of business. The catalog house 
didn’t do a thing but shift the impression on the minds 
of the Congressmen, making it appear that this was a 
fight between the express companies and the people, 
when in truth, it was a fight between all the merchants 
of the entire country and the catalog houses. But the 
catalog houses won the fight, and there is an amend- 
ment coming now to modify the parcel post at the next 
session of Congress to give the catalog houses a fur- 
ther advantage, and they will win that fight also. All 
they have to do is to go to a Congressman and tell 
him that the farmers and working people want the 
change, and send in long petitions of names. secured 
by some one at a salary of $1.50 per day. There is no 
end to the argument against the catalog houses, and 
nothing in their favor. They are destroying the small 
merchants in every line, and in doing this they destroy 
the small towns which are the markets for the rural 
districts. The small merchants are growing less pros- 


_ perous all over the country year by year, all due to 


the unfair competition of catalog houses sanctioned and 
assisted by the lawmakers of our country. The reason 
I say unfair is because they have sufficient money to 
control prices on every item which makes up the profit 
bearing goods of the small stores. They have the money 
and the co-operation of the Government and if they are 
allowed to continue this assemblage of capital and the 
controlling of factories we will not have any small 
stores twenty years from now. 

Yours truly, 

[Signed ] HAMP WILLIAMS. 








August 27, 1914 


Iver Johnson’s Arms and Cycle Works, 
Fitchburg, Mass. 


Editor HARDWARE AGE, 
New York City. 
Dear Sir: 

Our idea of the present situation is that manufac- 
turers of the United States have had little support from 
the national government. Other countries have been 
busy accumulating facts and figures and interesting 
data to help increase their foreign trade. Our State 
Department has not accomplished much along this line. 
We believe, however, that they have lately been more 
energetic, and this present crisis will probably make 
them appreciate what ought to be done for American 
trade. 

With the right support from the State Department, 
and with the start that has already been made by one 
large bank in New York establishing a branch bank 
in South America, which no doubt will lead other 
banks to do the same thing, we will eventually get 
branch banks and offices in various countries, and in 
this manner get intelligent information about people 
who care to do business with us. At the present time, 
all the facts that we do get are hardly of any use. 

And again, the American government will no doubt 
build up its merchant marine, so for the future—and 
it may be a good many years, it does seem as though 
American export business would, from the result of 
this, get into a position that they will never be dis- 
placed from by any country. As to the present situa- 
tion, we do not see where there is going to be an enor- 
mous trade. Shipments are being held now. All the 
countries of Europe that are and have been financially 
strong and been able to help the world are in trouble, 
and taking everything into consideration it looks as 
if we could not expect much at the present time, but 
what we can do is to look forward to the future. 

Yours very truly, 


IVER JOHNSON’S ARMS & CYCLE WoRKsS. 
[Signed ] JAMES JOHNSON. 


Whitman & Barnes Mfg. Company, 
Akron, Ohio 


Editor HARDWARE AGE, 
New York City. 


Dear Sir: 

The views expressed in your editorial, “America’s 
Prosperity in Europe’s Calamity,” are certainly very 
clearly expressed and to the point. 

In answer to your question regarding expansion of 
our trade in South America, this is largely problemat- 
ical, and will be governed entirely by the length of time 
the European countries engage in war. We do not 
believe there will be any immediate demand upon our 
manufacturing industries for the reason that the coun- 
tries which are at war have large stocks of goods for 
sale and for use in various localities. 

It is true they will not manufacture to any great ex- 
tent during the war, neither will their requirements be 
very large, so that the expansion of business will come 
more from the neutral countries; we are speaking from 
the manufacturing standpoint only. 

Very truly yours, 
THE WHITMAN & BARNES MF6. Co. 


[Signed ] C. E. SHELDON, President. 


E. I. du Pont de Nemours Powder Co., 
Wilmington, Del. 


Editor HARDWARE AGE, 
New York City. 
Dear Sir: 
The European war unquestionably creates large op- 
portunities for American trade expansion in South and 


Central America. 
Further, it places on North America a moral re- 
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sponsibility to’ relieve the serious condition confronting 
South America. 

The manufacturers are ready and eager to do their 
part for purely commercial reasons. It remains for the 
Government, both in the interests of American busi- 
ness, and in the best possible construction of the Mon- 
roe Doctrine, to facilitate the acquirement and con- 
struction of ships to meet the urgent necessities of the 
present and crystalize the alluring possibilities of the 
future. 

With shipping facilities assured, we would expect 
a large increase in South American business in ex- 
plosives, fabrikoid artificial leather and pyroxylin chem- 


ical mixtures. 
Very truly yours, 
[Signed ] , GEORGE FRANK LORD. 


Manager, Advertising Division of E. I. du Pont de 
Nemours Powder Co., Du Pont Fabrikoid Co., In- 
ternational Smokeless Powder & Chemical Co. 


Baxter Stove Company, Mansfield, Ohio 


Editor HARDWARE AGE, 
New York City. 
Dear Sir: 

It would look as though there would now be a good 
chance for American manufacturers to expand their 
business in South America, inasmuch as the South 
American commerce with Germany is now entirely 
cut off. oN a, 

We do not export any of our stoves to South Amer- 
ica, and in reading over the Government report of the 
class of stoves and ranges which are used there, we 
do not see much of a field for the patterns which we 
make. : 

There are, however, a number of stove manufactur- 
ers in the Eastern section of the country, who rather 
specialize on the export business, and we understand 
they have developed quite a large business in South 
America. 

The way we look at it, manufacturers of general 
hardware articles ought to be able to do an increased 
business in that country provided satisfactory credit 
arrangements can be made. 

Very truly yours, 
THE BAXTER STOVE Co., 


[Signed ] H. K. DiruaM, Secretary. 


Smith & Hemenway Co., Inc., New York 


Editor Hardware Age, 
Dear Sir: 


We believe the editorial in Hardware Age is very 
timely and exceedingly well put. We congratulate you. 

There is no doubt that the opportunity is right here 
for the U. S. A. to take advantage of South American 
and other markets, which previously had been supplied 
from Europe. An effort started now, and followed up 
vigorously should result in bringing to us in this coun- 
try a good share of that trade. 

It would undoubtedly materially aid the selling of our 
goods there, if we could take their goods for use here 
as the Europeans have heretofore done. 

This is not written for publication for the reason 
that I am doubtful if it is not along the line of very 
many other replies you receive, as we believe that most 
thinking men are of practically one mind in this re- 
gard at the present. 

Very truly yours, 
SMITH & HEMENWAY Co., Inc. 


Hardware Men Visit Chicago 


fb ier following hardware men were visitors at the 

Hardware Club of Chicago last week: Frank 
A. Bare, Denver, Colo.; J. C. Goodale, Kalamazoo, 
Mich.; C. F. Shuster, New York City; Charles J. 


Shaw, Joliet, II. 
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Tender-Hearted 


RESIDENT Manuel Amador of Panama was re- 
viewing the wonders of Coney Island. “A re- 
markable place,” he said. “I shall never forget it. I 
am reminded of a joke I once heard about a Cuban 
millionaire. An unfortunate man obtained access to 
this millionare, and depicted his wretched poverty in 
the most vivid and moving colors. Indeed, so graphic 
was the visitor’s narrative that the millionaire was 
very profoundly affected, and summoning his servant, 
he said, with tears in his eyes and a voice trembling 
with emotion: ‘Guine, put this poor fellow out into 
the street. He is breaking my heart!’ ”"—F'rom the 
Best Stories in the World. Compiled by Thomas L. 
Masson. Copyrighted, 1913, by Doubleday, Page & Co. 


What’s in a Name? 


F course there really was not a name good enough 

for her new little son, and Mrs. Willis’s eyes 

were wide open in search of something new. One day 

while driving she saw on a barn door the word 

“Nosmo.” The other half of the door was open, and 

she could not see what was on it, but the name struck 
her as just the thing—so odd, so musical. 

She drove back next day and this time the other 
part of the door was closed and on it she read the word 
“king”. That settled it and the baby was at once bap- 
tized Nosmo King Willis. 

Shortly afterward she took little Nosmo out to see 
his name. This time both doors were closed and she 
saw the words “No smoking.”—Exchange. 


Pat’s Lie 


N Irishman, an Englishman, and a Scotsman were 
out of work. They traveled together in search 

of employment, and came to a farmer’s house and ap- 
plied for the work of ploughman. The farmer said 
whoever told the biggest lie could have the job. The 
Englishman said he went to the North Pole in a tub. 


The Scotchman said he swam to the South Pole. The 
farmer then asked Pat: 

“Well, Pat, what’s your lie?” 

“Begorra, sir,” said Pat, “I believe these lads.” Pat 


got the job.—Exchange. 


The Present Generation 


HE old man by many years of persistent labor had 
built up a big business and was about to retire. 

Calling his son, he told him of his plans, and then 
asked: 

“How about it, can I leave and entrust the business 
to you?” 

“Well, Pop, here’s a better plan. Suppose you work 
just a couple of years more and then we’ll retire to- 
gether.”—Exchange. 


A Warning 


OMAN is certainly coming into her own. Even 

in tender romance she is exerting an influence. 

The young man had just been accepted. In his rap- 

ture he exclaimed, “But dc you think, my love, I am 
good enough for you?” 

His strong-minded fiancée looked sternly at him for 

a moment and replied, “Good enough for me? You’ve 

. got to be!”—Judge. 
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Loyalty 


F apiece a newly wedded suburbanite, kissed his 

wife good-bye telling her he would be home at six 
o’clock that evening. Then he got in his auto and 
started for town. 

Midnight arrived and no hubby. She could bear 
the suspense no longer, so arousing her father, she 
sent him to the telegraph office with six telegrams to 
as many brother Elks living in the city, asking each 
if her husband was stopping there over night. 

At dawn a farm wagon carrying a farmer and friend 
husband drove up to the house. The broken down auto 
was in tow. Almost simultaneously came a messenger 
boy with a telegram, followed at intervals by five others. 
All of them read: 

“Yes, Henry is spending the night with me.”—Evx- 
change. 


Space Rates 


HAUNCEY Olcott likes to tell of the time when, 

as a youngster at school, he was punished for 

sticking pins in a little girl’s leg. The penalty in- 

flicted for same was that Chauncey had to stay after 

school and write a composition of fifty words upon the 

cat. Mr. Olcott remembers every word of that com- 
position, which follows: 

“Alice was very fond of kittens. In fact, she loved 
all animals. But she loved cats. Seeing one in the 
street one day she ran after it, loudly crying, ‘Here 
pussy, pussy, pussy, pussy, pussy, pussy, pussy, pussy, 
pussy, pussy, pussy, pussy, pussy, pussy, pussy, pussy, 
pussy, pussy, pussy, pussy, pussy, pussy.’ ”—Ezxchange. 


Where He Could Find Out 


N Edinburgh cabman was driving an American 
around to view the sights of the Northern city. 
In High Street he stopped, and, with a wave of his 
whip, announced: 
“That is John Knox’s house.” 
“John Knox!” exclaimed the American. 
he?” 
This was too much for the cabby. 
“Good heavens, man!” he exclaimed. “Did you never 
read your Bible?”—Exchange. 


Q. E. D. 


66 ILLIE,” said the teacher, “give me three proofs 
that the world is actually round.” 

“Yes’m,” said Willie, cheerfully; “the book says so, 

you say so, and ma says so.”—Ladies’ Home Journal. 


“Who was 


Payments Deferred 


“eT WANT some cloth to make my dolly a dress,” 

announced a little girl of seven as she entered 
a store the other day. 

“How much is it?” she asked when the merchant 
handed her the package. 

“Just one kiss,” was the reply. 

“All right,” she said. “Grandma said she would pay 
you when she came in to-morrow.” 


Unfair 


OL.—“Vell, then, I vishes you the same as you vishes 
me.” 
Ikey.—“There you are, Sol. 
again.”—Modern Society. 


Beginning it all over 
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Bill Permitting American Registry to Foreign Built Vessels Now a Law 
By A. A. CHENAY , 


WASHINGTON, August 23, 1914. 
HE bill permitting American registry to for- 
yt eign built vessels owned by Americans or 
American corporations is now a law. The 
war insurance measure is expected to pass the 
House on Monday and go promptly upon the statute 
books. 

With these two enactments now practically oper- 
ative, and the prospect of early action upon some 
measure looking to a government owned fleet of 
merchant vessels, it is considered that the foreign 
trade of the United States will rapidly assume its 
normal proportions. 


Opposition to Government Ships 


The situation with respect to Government pur- 
chase of ships for use in the merchant marine is 
indicative of a sharp fight in Congress between the 
friends and the opponents of such legislation. 

While the opposition to government purchase is 
apparently growing, it is believed that the Presi- 
dent’s advocacy of this proposal will serve to carry 
it through, should the situation continue to demand 
relief to this extent. Private shipping interests, it 
is known, are fostering opposition among members 
of both Houses to the proposed scheme. 


May Drop Bill if Found Needless 


This government ship bill cannot be passed for 
some time yet, and may at any time be abandoned 
if private capital undertakes to do what the Gov- 
ernment proposes. This was clearly indicated yes- 
terday by Chairman Alexander, of the House Mer- 
chant’ Marine Committee, who stated, after a con- 
ference at the White House, that there would be 
no objection to withdrawing the proposal on the 
part of the Government at any time that it seemed 
apparent the situation would be taken care of by 
private interests. 

Just what sweeping changes in the relation of 
government to industry and commerce may follow 
the existing disruption in Europe is hardly possible 
to forecast at this early date. Many men of af- 
fairs here at the Capital are free in predicting that 
a number of radical departures in national policy 
are sure to follow the trying out of the several 
emergency proposals that are being suggested. 
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Government Ownership Seen 


The announcement that President Wilson favors 
a large appropriation for the purpose of establish- 
ing a line of government merchant ships, it is be- 
lieved, will be eagerly taken up by the “radical” 
element in Congress as a powerful lever in push- 
ing their propaganda for government ownership of 
public utilities. 

For a number of years the propriety of the Gov- 
ernment building a fleet of its own vessels, to be 
operated between the east and west coasts by way 
of the Panama Canal, has been discussed in Con- 
gressional and Administration circles. Now the op- 
portunity has arrived for a practical trying out of 
this proposition, and there is likelihood that some 
sort of enactment will be pushed through within 
the next week or ten days, despite the opposition 
of the shipping interests. 


Senate Passes War Insurance Bill 


It now seems to be assured that the Government 
will guarantee American ships and cargoes against 
the risk of war. The Senate has passed the so-called 
war risk insurance bill, and, it is expected, the 
proposition will be favorably considered by the 
House early in the week. 

The bill is designed to provide insurance where 
it is impossible to secure such from private com- 
panies. The risk to be carried does not include the 
ordinary risk, but only those due to war, such as 
capture and confiscation, destruction by mines, etc. 
The administration of the measure would be under 
the direction of the Secretary of the Treasury, 
through a special bureau provided for in the 
Treasury Department. 


Insurance in Foreign Companies Safe 


No uneasiness need exist on the part of policy- 
holders in foreign fire insurance companies because 
of the European war, if reports received in Wash- 
ington yesterday prove to be correct. 

A number of inquiries have been coming to the 
Superintendent of Insurance of the District regard- 
ing insurance placed with American branches of 
foreign corporations, and that official at once set 
about an inquiry into the matter. 

It has been discovered that in practically all in- 
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stances trustees of foreign companies have been 
notified by the proper State officials that all funds 
and assets in their possession must be held intact 
for the protection of American policyholders, and 
that no remittances should be made to the home 
offices without permission of the American insur- 
ance authorities. 

As all the principal foreign insurance companies 
doing business in the United States have fairly 
large deposits here there is believed to be no rea- 
son for uneasiness on the part of any of the policy- 
holders. 

Foreign Exchange Situation 


Conferences during the past week at the Treas- 
ury Department, with Secretary McAdoo and prom- 
inent banking men from different sections of the 
country taking part, have served to very substan- 
tially clear up the financial situation. Mr. Morgan, 
it is known, assured Administration officials that 
money conditions were showing a steady improve- 
ment, with the prospect of an early return to nor- 
mal in domestic exchange. 

It has been decided to leave the matter of for- 
eign exchange in the hands of American bankers 
under the belief that this phase of the fiscal situa- 
tion will readily adjust itself once the overseas 
trade is reestablished in any substantial degree. 

There is hope in administration circles that it will 
be only a short time until American shippers will 
be able to find all the vessels necessary to transport 
grain and other commodities to Europe to offset the 
balances owed by Americans in that quarter. 


English and French Lines Resume Sailings 


A resumption of traffic across the Atlantic, it is 
contended, will quickly restore the balance and en- 
able American bankers to satisfy their creditors 
abroad without any further extensive gold ship- 
ments being necessary. 

Cable dispatches to the State Department yester- 
day stated that British passenger and freight lines 
had already arranged to resume at once their regu- 
lar sailings—in fact, had already started upon the 
usual schedule—and that the French lines would 
resume within a few days. 


New American Industries 


One of the certain results of the European crisis, 
as viewed by commercial experts of the Administra- 
tion, is the strong demand that will inevitably arise 
throughout this country for the fostering of new 
industries that will produce the articles now ob- 
tained from foreign countries. 

The conflict across the Atlantic is showing very 
pointedly that the United States cannot afford to 
continue dependent upon Europe for anything 
necessary to the growth and prosperity of the na- 
tion, and, in the opinion of Secretary of Commerce 
Redfield, it will be demonstrated that much of the 
past and present dependence has been the result of 
a lack of initiative that will now be waked into life 
and actual productiveness. 


Slow Progress with Trust Measures 


Consideration of the Clayton anti-trust bill, the 
second of the trio of measures ferming the Admin- 
istration’s anti-trust program, is proceeding slowly. 
Apparently the leaders expect a prolonged session 
as a result of the war situation and are not in any 
hurry to dispose of the regular order of business. 

A proposal to make railroad directors criminally 
liable for “negligently” suffering a corporation’s 
funds to be misapplied is being urged by Senator 
Kenyon as an amendment to the Clayton bill. An- 
other change advocated, with little prospect of suc- 
cess, however, is to put back in the measure the pro- 
' hibition against price-fixing. 


Hardware Age 


Razor Blades That Float 


HILE I was shaving the other morning, I hap- 

pened to think of the old experiment, de- 

scribed in the book of physics which I studied when 
at school, that of making needles float on water. 

It occurred to me to try the same experiment with 
a razor blade. I did so the same day, allowing a 
blade to remain on the water for four hours. I 
have never seen this tried and do not believe that 
more than a very small percentage of people know 
that it is possible, but it offers an opportunity to 
any dealer to draw, without expense, increased at- 
tention to his store and windows. It is by the use 
of such simple and effective means that firms secure 
the reputation for enterprise, not to speak of the 
immediate sales which they induce. 

The main thing is to be first. Care should be ex- 
ercised to secure attention, interest, mystery, and to 
furnish the secret in such a way that it will not 
offend those who step in to learn “the reason why” 
or to make anyone feel cheap. The idea is well 
worth trying, and I have outlined below some sug- 
gestions which may be of assistance. 

Step No. 1.—Secure a glass berry dish and a cir- 
cular mirror. Next, select a square packing box— 
an empty ammunition case will do. Place it near 
the center of your window and drape it with plush 
of some attractive color; put the mirror on top to 
receive the dish and arrange a place for a large dis- 
play sign above or a small one below. Feature the 
display by showing your opinion of its importance. 

Step No. 2.—Fill the bowl or dish with sparkling 
clear water. Then select several razor blades, wipe 
them with an oily cloth, leaving them almost dry, 
and carefully place them on the surface of the water 
where they will remain. Most any thin blade may 
be made to float. 

Step No. 3.—yYou will now consider what partic- 
ular use you wish to make of the display, whether 
for the sale of razors or blades. Suppose that you 
make a specialty of resharpening; then something 
like the following would do for a card: 


WHAT HOLDS 
THEM UP? 


The man behind the razor case will not only tell 
you, but will explain the superiority of our method 
and care taken in resharpening— 


ALL KINDS OF BLADES, 
30 CENTS PER DOZEN 


It is, of course, assumed that the man behind the 
counter will have within his reach numerous kinds 
of razors, and will be able to inform his customers 
“the reason why” the blades float in such a way that 
they may possibly be induced to look at something 
they need. Here is where advertising ends and 
salesmanship begrins. 


By Frank F. Austin, Chicago, publisher of Store 
Papers. 


T is human to err; it is equally human to procrasti- 

nate. A good many department managers know 

of things which they ought to do to improve their busi- 

ness, and plan to do them some day. In many cases 

they are too busy looking after details that should be 

turned over to subordinates to give more important 
matters the necessary attention.—Exchange. 


ééTIVHE merchant whose stock is so diversified that 

he can appeal to the largest number of buyers 
has little to fear from periodic business depression. 
These industrial reactions fall heaviest on the mer- 
chant who restricts his stock to a few lines. He is not 
protected when business on some of these lines falls 
off.” —Exchange. 
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THE BLOT OF WAR 


HE European War is a blot from the pen 
of civilization that defaces a clean page 
of progress. This blot cannot be eradi- 

cated. This leaf cannot be torn out. It is the 
bookmark of history. It marks an epoch in 
the affairs of men. 
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What will the following pages tell? Will 
posterity read that men, seeing the futility of 
wars and the needless sacrifice of human lives, 
turn to thoughts of peace and live and work 
for their respective countries or will they con- 
tinue to be driven over fields of instigated mur- 
der by combinations of ambitious, bloodthirsty 
military men who dominate the world’s pro- 
ducers. 


We have boasted of an advanced state of civ- 
ilization—of our progress in science and art. 
But to what end? 


The airship, the telephone, the wireless and 
the automobile—all products of an age of 
marked advancement—are being used by the 
relentless hand of war to facilitate the art of 
slaughter. 
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Hardware Age 





A MESSAGE TO MEN 


HESE are days when men are men. 

The craven hearted are skulking and falling back—they are finding excuses for 
going to the rear—they have no stomach for a fight—they are licked. 

The real men of America are going about their affairs—they have given up 
their vacations, they are on the firing line of big business, and their courage and 
patriotism are in evidence every hour of the day. 

They are not lying down—they are standing up and they will maintain and 
improve our place in the sun of commerce and industry. 

The way to locate the real men of business these days is to listen to their talk 
and to see how they act. 

The real men of business have not pulled down the flag—they have not quit ad- 
vertising,—they have not called in their salesmen—they have not locked the factory 
door. 

Yes, they have in many instances “pulled their belt straps a little tighter.’”’ They 
have perhaps curtailed a bit here and there as they mobilized their working forces 
and reserves—and gained greater efficiency thereby. 


But haul down the flag and lie down. 


Never. 

Let us look about. 

A nation of a hundred million people with an untrammeled working organiza- 
tion and the smallest per capita burden of military expense in the civilized world. 

The nation with the greatest internal trade and self contained in having prac- 
tically every essential of life within its domain. 

The nation that has length, breadth and thickness in its resources, with its own 
coal, its own iron, its own grain, its own forests, its own cotton, and with absolute 
freedom of internal commerce. 

We need three things only—ships, confidence and credit—to carry on a tremen- 
dous commerce. 

We have a flexible fiscal system that has made financial panic -impossible. 

The ingenuity of the American always best displayed in a time of stress will 
find a substitute for every needed article that enters into our daily life and which 
we formerly secured from Europe. 

We will continue to buy from England, France and Germany all the things that 
we need which they can send to us. 

We will sell to the world all the things that we grow and make which the rest of 
the world can buy from us. 


The Government has acted quickly and intelligently. 

We have real men in Washington. 

There are some men whose middle name is “Cancellation.” 

They have run to cover after phoning, wiring and writing the people they deal 
with to “Stop Everything.” 

The quitter who stops his business campaign recklessly is the man who trades 
recklessly—he is the anti-conservative—he lacks poise and balance, and he will be 
the first to go under when pressure comes. 

The trade routes of the world are being redrawn. The great Continent to the 
south of us beckons and says “We want you to take our hides, our cattle, our coffee, 
our rubber, and we will buy your textiles, your machinery, your shoes, your hard- 
ware, your oil and all the other things that you make that we need. 





The machinery of distribution is the requirement of the moment—and we are 
making rapid progress. 
_ The Panama Canal is open, cargo ships of great capacity are passing through 
the great waterway. 

The west coast of South America is at our doors. 
"eages wheat of California, the lumber of Oregon have a new pathway to the At- 
antic. 
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The greatest blessing that civilization has known in a decade comes to us in the 
year that brings to Europe its saddest blow. 

The genius of Goethals and his men is the triumph of the Arts of peace and 
we are masters of the newest trade channel of the world—The Panama Canal. 

We deplore the war—the greatest cataclysm created by man that the world has 
known. For this is a man-made war—and as men started it, so will men end it. 

Where do we stand? 

We have goods to sell—and competition largely eliminated—The gods of war 
have given us a large monopoly of the surplus of the needed things of life. 


Shall we ask the hungry women and children of the warring countries exorbitant 
prices for the food which they must have?—No. 

Shall we demand the pound of flesh from our own people to enrich the speculator 
in food and commodities who commits a worse crime when he hoards food than the 
man who hoards his coin?—No. 

Shall we mark up prices so that trade and commerce will halt and stagnate and 
the free interchange of commodities break down in our own great land?—No. 

Then what shall we do? 

We will buy ships—we will open new channels of trade—we will send virile 
aggressive, honest salesmen into new lands. 

We will pioneer into new markets and sell our new customers American-made 
wares of honest quality at fair prices. We will buy as we sell because commerce 1s 
the interchange of commodities. 

We will put idle men to work in vocations where there will be a new demand 
for what we can make that peaceful nations want. 

We will advertise to the world that American men are going to prove in this. 
year of years that the American type of civilization is triumphant. 

The American nation now has the opportunity to prove its position as the world 
power—not the power of armed might, but the Power of Peace. 


The problems of our friends across the sea pass all human understanding. We } 
have seen the beginning, no man knows the end. 

The interwoven fabric of the world’s commerce is being severely strained, but 
again we will see the rise and dominance of the “Minute Man,” only this year (the 
138th of the Independence of the United States) the designation will have a new 
significance. 

The “Minute Man” today is the chap who is organizing and re-organizing to do 
business at home and abroad and who says to himself—“This is the time when I 
become a world merchant.” 

This type of man is as far removed from the other as is the North Pole from the 
South. He will win because he deserves to win. 

Deserters never win. 


This publication is ready to aid every real merchant and manufacturer who 
nails his flag to the mast of progress and patriotism. 

The advertisers in this and every issue of this publication are flying their flags. 

The advertisement of a business is the outward, visible sign that it is alive. 

It is worth while showing your advertising flag now—There is more than ordi- 
nary value in letting people know that you are here and will stay here,—an aggres- 
sive merchant or a manufacturer of today—tomorrow—and next year. 

When the advertising flag disappears, he who hauls it down admits that he was 
a merchant of yesterday. Weare dealing with men of today and tomorrow. 

Yesterday is history. 


The American men of today who see the true trend of things are mobilizing for 
a great forward movement. A movement that is fraught with great opportunities and 
great victories, and our victory will be just as great as we deserve to have it for 
the nations of the world are all our friends and even though Europe fights with the 
right hand, we will grasp the left and prove our position as the friend of all and the 
enemy of none. 

Join with us in this new conquest of the world, that we may be acclaimed the 
real victors when this war is over. Victors through the Arts of peace. 

This is the time for Commercial Courage and not for Commercial Cowardice. 

















EDITORIAL COMMENT 


War’s Boomerang 


, OR thirty days business America has been 
HK up in the air. : 
It is about time to alight. 

It is about time to gather up the reins and 
put a whip on the ribs of the old business horse 
that has shied at a newspaper. 

It is high time American business men low- 
ered their eyes from strained looks toward 
Europe to see the solid ground under their feet. 

The time has come when America is going to 
demonstrate that it is not dependent upon any 
other nation. 

One American organ manufacturer is taking 
apart a $30,000 pipe organ that his men may 
reproduce the German-made keys. 

Paint manufacturers have depended upon 
Europe for colors and today they are putting 
the map of the United States under micro- 
scope and they will find colors just as sure as 
they go to the task. 

A shortage of ferromanganese sent a chill 
of fear through our steel industry and the re- 
sult will be a closer search for this steel-mak- 
ing necessity which is already mined to a con- 
siderable extent in this country. 

The sheet mills of one of our great enameling 
plants, started up a few days ago and put a 
thousand men to work. They are going to sup- 
ply America with the pots, pans and kettles 
formerly imported from Germany and Austria, 
and the service will be prompt. 

A vessel loaded with German toys slipped 
into Newport this week after a run for her 
life from British cruisers. The newspapers 
say it will be the last shipload of toys from 
war-racked Europe. It is to be hoped that 
this is true. The good American money that 
is spent for gimcracks each Christmas is enor- 
mous. The coming Christmas season will 
probably be marked by the buying of more 
sensible Christmas gifts. May it be a year of 
practical giving! 

The shortage of vessels and the source of too 
‘much American-used sugar has sent the price 
of that commodity soaring. The beneficial ef- 
fect is that it makes us think more of southern 
sugar cane states and northwestern sugar-beet 
land. 

For years French automobile manufacturers 
have reaped a comfortable harvest from Amer- 
ican manufacturers of high-priced cars. Good 
plain American names will probably adorn the 
hubs of more of the big six-cylinder types in 
1915. 

The pigments that go into many of our col- 
ored inks come from Germany but our printers 
say they can and will be obtained and pro- 
duced in America. This is also true of the 
dyes used in cloth coloring. 

Craft paper is the kind used for mailing 
" Wrappers on thousands of our papers and mag- 


azines. HARDWARE AGE comes to you wrapped 
in craft paper. This stock used to come from 
abroad and formerly cost $5.10 per hundred- 
weight. Now we are procuring it from an 
American mill and the cost is $2.50 per 
hundred-weight. 

We do not advocate the use of wines yet mil- 
lions of American gold is spent for French 
wines every year. California can easily take 
care of the business and the big prosperity of 
our western grape growers means much. 


Belgium has furnished us with great quanti- 
ties of glass. Some of it came to us labeled 
French glass. Pittsburgh glass makers will 
not only care for all our domestic trade but 
they are going to rise to the occasion and sup- 
ply the demands of South America and the 
Orient. : 

‘Foreign china and pottery business in Amer- 
ica has been knocked in the head and Trenton, 
N. J., and other centers where these goods are 
made will benefit greatly. 

Automobile ball bearings, magnetos, carbu- 
reters and tires were imported in quantities. 
American makers of these sterling accessories 
are rising to the demand and while those who 
love French machinery may be a trifle incon- 
venienced those who truly love America will 
work in the American shops at good wages to 
produce the articles that the hand of fate in- 
sists on being used. 

Speaking from purely a business standpoint, 
the conditions in America to-day is a valuable 
lesson on protective tariff. To grow within our 
own borders the things that are essential to 
our people and to keep active American fac- 
tories which can manufacture those raw prod- 
ucts into finished merchandise is a duty we 
have always owed ourselves. This duty is em- 
phasized when conditions like those which con- 
front us to-day review the great number of 
things purchased abroad which can be made at 
home. 

Many American manufacturers forced into 
making the things they have obtained from 
Europe will find economy in the making and 
a profit in the sale of the surplus which ex- 
ceeds their own needs. The warring nations 
are ringing the death knell to more than one 
industry that has flourished on orders that 
came from America. 


Letters from Our Readers 


HE daily papers have got into the way of 
publishing, often on the editorial page, 
an interesting budget of letters from 

men and women who take this means of mak- 
ing known their opinions. A great variety of 
topics are thus touched upon, some of them 
being suggested by something that has ap- 
peared in the editorial columns or by the gen- 
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eral policy of the paper, but many of them re- 
lating to other subjects, in which the writers 
of the letters are personally interested. A 
great deal of latitude is allowed these corre- 
spondents, who are at liberty to criticize or 
commend the positions or utterances of the 
paper according to their own views, or bring 
up other subjects on which they desire to ex- 
press themselves. 


A similar condition prevails in the hardware 
trade press. The various journals have got 
into the way of printing letters from their 
subscribers on a great variety of trade topics, 
and as a rule the writers of such letters are 
permitted to express themselves quite freely, 
and to trot out all sorts of views. While this 
practice has sometimes been carried out in a 
way that has not been for edification, it will 
generally be agreed that on the whole these 
letters have been a useful as well as an en- 
tertaining part of the papers. 


In this free interchange of opinion it is not 
surprising that sometimes opposition is ex- 
pressed to the policies which we have pursued 
or suggested, or that there is disapproval of 
something we have said and done. It would 
indeed be strange if with a frank and open 
discussion of trade questions for more than 
half a century we did not time and again take 
a position and say things from which some of 
our readers, comprising many men of many 
minds, found themselves forced to dissent. 
They have indeed time and time again written 
us personal letters as well as letters for pub- 
lication, in which they have pointed out the 
error of our ways, occasionally saying hard 
things which we have no doubt they felt for 
the moment, but usually indicating by their 
pleasant and kindly expressions that they had 
fullest confidence that we were right at heart, 
and bidding us Godspeed in our good work for 
the trade. Indeed, one of the things which we 
regard with profound satisfaction is the recog- 
nition on the part of all interests in the trade 
of our fairness, and the breadth and reason- 
ableness of our discussions of trade questions. 
While we have no desire to be considered in- 
fallible we greatly value the good opinion of 
the trade. 


Among our fundamental principles is a dis- 
like of controversy, and the conviction that 
little good is accomplished by it. If an un- 
founded accusation as to its policy or contents 
is brought against a trade journal, it receives 
little credence. This is at least true in regard 
to HARDWARE AGE. There is little need of any- 
thing in the way of explanation or defense. 
The pages of the paper speak for themselves. 
Its principles and its way of looking at things 
stand out in black and white. The merchants 
of the country are in possession of the facts. 
They know the attitude and the spirit of the 
journal and its relation to the various interests 
which enter into and constitute the hardware 
trade. When, therefore, a correspondent, a 
merchant of ability and influence, in the Au- 
gust number of the National Bulletin sees fit to 
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attack HARDWARE AGE as hostile to the Na- 
tional Association, it is a very simple matter 
to refer the question without argument to our 
readers, including the officials and friends of 
the association, and the trade as a whole. The 
activity and helpfulness of this journal in con- 
nection with the formation of the association, 
its counsel and support all through the years 
of growth and development, its friendliness 
amid the perplexities and difficulties which 
have marked its onward progress, its loyal 
support through thick and thin, are perfectly 
well understood in the trade. To ignore or to 
deny our helpfulness to.the association move- 
ment and our active support of the National 
Association with its splendid galaxy of constit- 
uent associations, is so obviously inconsistent 
with the facts in the case, and so contrary to 
the opinion of the trade that, when thus stated 
clearly, it needs no refutation and melts away 
into thin air. So sincere has been the loyalty 
of HARDWARE AGE to the whole association 
movement, that, as our readers well know, we 
have not hesitated when occasion called. to ex- 
tend counsel, so considerate, kindly, (perhaps 
we may add so sensible) that it could hardly 
be called criticism. Rightly viewed, and as a 
matter of fact actually viewed by our readers, 
such counsel given in such a spirit is another 
evidence of our loyalty to the association and 
the movement it represents. 


Not only do we look with disfavor on contro- 
versy but we deprecate division or anything in 
the way*of discord or the clashing of trade in- 
terests. We plead for unity and good feeling, 
and a spirit of considerate fairness, which will 
recognize the rights and privileges of all the 
parts of the trade. We call for hearty, genuine 
and enthusiastic efforts for the general good. 
In this, the trade press, including the National 
Bulletin with its correspondents will work to- 
gether, with HARDWARE AGE well in the fore- 
front, in efforts to advance the interests of the 
whole trade. In these efforts there will be, we 
are sure, the coming-together and the working- 
together of many, recognized as men of in- 
fluence and leadership, for in connection with 
the association movement, there is an oppor- 
tunity for diverse views, methods and person- 
alities to unite in bringing about a better con- 
dition of things, so that the situation will be 
more satisfactory for manufacturers, jobbers 
and retailers, and in the conduct of business 
there will be more comfort and greater profit. 
Therefore we plead for harmony and good feel- 
ing, and the laying aside of a critical and nar- 
row spirit. There is room for the best thought 
and most earnest activities of such workers, 
as President Mitchell, Secretary Corey, Messrs. 
Abbott, Bogardus, Hussie, C. H. and R. R. 
Williams, Barber, Lewis, Woodard, Chandler, 
and a host of others, among the intelligent 
hardware merchants of the country, whose 
united efforts should result in still further ele- 
vating the hardware trade and making it still 
more conspicuous than it now is for the har- 
mony and efficiency of its organization and 
methods. 
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PUBLICITY FOR THE RETAILER 


Informing ‘‘ Brighten-Up ’’ Ad—Other Ads Featuring Seasonable Goods 
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, First among our.many brighten up 
P. SHER 


BRIGHTEN UP YOUR WALLS | Win'WiIKLIAMS PAINT a pint | BRIGHTEN UP YOUR FLOORS 
Flat-Torie. You can have sanitary, wash- | Which will make your -home all spic Parens tern aang monty for 
rus S$ eas es over-nig 


able and attractive walls in-your heme by and span tor the sunny spring days. 

. n with a good zglos d stands hard 
ae ne <i in Gy eitiee ee 10 bites It's very durable too... Made from: the sensible, etttnctive eahed, pd neat 
Boge syenitine os opdlgre rn r + best white lead, zinc.and pure linseed - 
and dries with a flat velvety fini#h. In Plat- . te 1 Quart 50c ly, ‘Gall 95c. 
Tone there are 24 soft restful shades to oil and ground finely by powerful oS Se _ 


choose: fromi—you can’-match the other dec- machines. There’s-.no guess work BRIGHTEN UP YOUR SCREENS 





oration without trouble. about S. W.P. That’s why we rec- 
end it and sell so much. Forty- S. W. Sereen Enamel. For renewing .old 
Quarts 60c. Gallons $2.10. eight scenintias attractive ‘colors— screens and preventing rust. Does not close 
BRIGHTEN UP YOUR BUGGY covers best, wears longest, cheapest | "” “"° — oe rev aa om. 
) : ) in the end. Call for color cards and 1, Pint 15c. 1 Pint 25c. 
Bugsy -Paint. A varnish gloss paint of | BRIGHTEN UP information 
great durability, madé 4o stand outside ex- : BRIGHTEN UP YOUR SHELVES 
posure. Excellent for piazza chairs and lawn | 1 Gallon $2.10. 5 Gallon Kits $2.00. | Family Paint. A paint for bouse-hold use, 
fufaiture. Eleven bright attractive colors. Quarts 60c. suitable for base boards, shelves, boxes and 
' r “many, little things about the h . Hand- 
Y2 Pint 25c; Pint 50c; Quart 85c (Excepting bright greens and reds.) | some assortment of colors. iS ese oe 
en ee Sas vee? =. WV. : 1,,.Pint 15c. Green and Red 20c. 
| BRIGHTEN UP YOUR BARN VW ARNISHES | BRIGHTEN UP Your FURNITURE 
} Commonwealth Barn Red. A bright hand- : S. W. Varnish Stain, S. W. Floor Lac. For 
4 some.red for painting barns, corn cribs, MARNOT tables, chairs, floors and interior woodwork. 
; es ete. —— — ep peng well For Floors. It gives a hardwood effect and stains and 
a more economical to use than some varnishes in one operation. 
paints. EXCELLO ‘ 
. 4 14, Pint 15c. 1% Pt. 25c. 1 Pint 45c. 


For General Inside Use. 


SPAR 
For Severe Exposure. 


THE PIERCE HARDWARE 
COMPANY 


1% Gal. 70c. 1 Gal. $1.25. 1 Quart 75c and 80c. 
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MAKE A BRIGHTEN 
GARDEN AND | oe gt See BA Ope aes, UP 
i Leia | ee Se Se Seem tees 2 0s em bee Pe 
FLOWER BED. 228 Souk Gos A Se Pe 2 ae YOUR HOME. 














No. 1—The brightening up idea is far from being a seasonal thought; it is good at all times of the year 


The Brighten-Up Crusade Is Here Logically Outlined ture and household conveniences on dress parade 


No. 1 (4 cols. x 11 in.). The Pierce Hardware and the men folks generally take equal pride in the 
Company has here a fairly complete presentation things that they look after. But a great many peo- 
of the “brighten-up” idea. Although this ad ap- ple do not thoroughly understand the art of reno- 
peared some time ago, its appeal is not necessarily vating and it behooves the hardware dealer to point 
dependent upon certain seasonal times of the year the way. For instance, it is surprising to find many 
and we would suggest its use at different times dur- houses in both village and city with plain plaster 
ing the fall and early winter. To suggest a bright- walls in some of the rooms. Of course, many new 
ening up of things is to touch a responsive chord houses are not entirely papered because the owner 
in most persons and generally a suggestion of this wishes the walls to dry thoroughly. But an appli- 

. sort is sufficient to get action. Housewives with cation of a wall-tint would relieve the glare and 
., but few exceptions are keen for keeping the furni- unsightliness of a white wall until it was ready to 
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be papered and rooms that are not to be papered 
could be permanently finished with the wall tint 
which as is noted in this ad comes in twenty-four 
pleasing shades. This simply shows one of the 
opportunities of a brighten-up crusade. Note the 
paragraph on brightening up buggies, piazza chairs 
and lawn furniture. How many people have be- 
moaned the look of their lawn furniture and how 
few know the proper varnish to use. Then there 
is the item on barn covering and the suggestion 
that it is more economical than some paints. 
Glancing further among the items presented it will 
be seen that practically everything about the home 
has been touched upon and a suggestion offered for 
renovation. People will read carefully an ad of 
this sort for it is real news and important informa- 
tion combined. We would have liked to have seen 
the spar varnish presented at greater length, for 
it affords ideal protection to wood surfaces exposed 
to the action of water. The ad is well planned and 
the various items are separated sufficiently to en- 
able the reader to find his way through the text 
without confusian. The illustrated heading is just 
the thing for this kind of an ad. Even without the 
large item of house and barn painting, there is 
always sufficient brighten-up material with which 
to construct an effective ad. The brightening-up 
idea is far from being a seasonal thought; it is 
good at all times of the year. 


A Seasonable Combination Ad 


No. 2 (3 cols. x 8 in.). This ad, as well as one 
or two Schroeder Bros. ads shown in this depart- 
ment recently, show how effectively the Schroeder 
firm name design fits in with different ad make-ups. 
Here is an ad containing five panels of unequal 
size yet the firm signature cut serves to bind them 
together without the aid of balancing panels. The 
‘five items presented in this ad are all seasonable 





“ " oa. Po tf, 
BROA UWAY | 
JUS T NORTH 
AST GRAND RIVER AVE! 























| Another Week 
Special of the Fireless 
a wet at Cooking 


a 
H . = _ @e led, 
ivtas ix | Demonstration 
<i one week only, 46 a 
if -you haven't been to this 
Zawun Mower Specisi-— 
here’s « snap—i6-inch wonderful demonstration, don’t 
[ sei wharnenteg  ““s4i| | miss it next week—or tomorrow, 


Cut out gas mantle trou- 
bles. This ts the 90-day guar- I awn 


anteed special—the best man- 


roller ‘attachment, ad-1 | Pireless cooking cuts down fuel 
it e ? a 

Zpectal price ¥) 69 bills—-means better meals, and 
te galy ... 7 saves work— 


ie, at f 1 best 

quality steel. Qe RoastHami BakedChichen 

ony einai a , : 
ncoman|| | Peach Cobbler Hot Biscuit 

Come ahd see Mrs. Willard cook 

these and other good things, 

Special lectures each merins 


and afternoon; Saturday 
offer ext.a attractions. 
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Héavy white wood, 
non-rusting pin curtain | |j@etarday, 200 ¥ 
Enamel 
stretcher, special all week worth 250, fo 






































No. 2—Read the fireless cooker panel; it has some 
demonstration ideas worth utilizing 


and different enough to give the ad a broad scope. 
The free offer panel is rather an innovation and it 
certainly assures good attendance. Read the fire- 
less cooker panel; it has some demonstration ideas 
worth utilizing. 
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Solid Comfort 


Fully Bolted ow Caen at Salen 
exactly like cut. Very Special Value, 
well made from the ground up. Close 
out price 


An gets Offer in Wagon Umbrellas 


Six Panel Advertising wag- 
= on umbrellas, extra heavy 
p RLLZ -™ Drill cover and strongly 
~~ made throughout. Just the 
thing for hot weather or 


rie prone te 2.2t0 325 = = = $1.50 
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Jusi recived a new supply of New Pro- 
cess Gasoline Ranges. If interested, step 
in and-look them over. They sure are 
beauties. 


F. J Rosenwald & Son, 


Bellingham, - - - «= Minnesota 








No. 3—The cut of the lawn swing shows the construc- 
tion very clearly 


Good Combination Ad 

No. 3 (2 cols. x 10 in.). This well arranged and 
substantial looking ad comes to us from F. J. Rosen- 
wald & Son, Bellingham, Minn. The two panels 
featuring the swings and umbrellas have the advan- 
tage of clear and concise headings together with 
brief blocks of text which, however, tell the story 
in a convincing way. The cut of the lawn swing 
shows the construction very clearly and also sug- 
gests to the reader the desirability of placing so 
neatly a designed swing upon his lawn. The type in 
which the prices are set is a happy choice for it is 
instantly read. The Rosenwald firm write us an 
appreciative letter in which they state that great 
help is derived from the “Publicity for the Retailer’ 
department. We take this opportunity of tendering 
our appreciation of this letter: it is always a source 
of great satisfaction to us to know that our readers 
are utilizing the material that appears here from 
week to week. The best way to learn is to watch 
the “other fellow” and this department is in reality 
a claring house and exchange for retail advertising 
ideas as well as a place where one may survey him- 
self as he passes along. 


The great value of small sales is that they pave the 
way to larger ones. 


ax . 
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Trade Conditions and Iron, 


Steel and Hardware Prices 





The feature of the situation in the steel 
trade just now is a large number of inquiries 
coming from England, Canada, South Amer- 
ica and the Pacific Coast, to local steel manu- 
facturers. 

It is believed that within a very short time 
American trade with these foreign countries 
will be heavy. 





MARKET SUMMARY FOR THE BUSY READER 


Conditions in the steel trade regarding the 
supply of ferromanganese are showing im- 
provement. It is stated that English makers 
expect to resume shipments to this country 
within a short time. 

All the leading wire nail mills have ad- 
vanced prices on all wire products $1 a ton. 

Cut nails in sympathy with the new price 
on wire nails are higher. 
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Office of HARDWARE AGB, 
Pittsburgh, Pa., August 25, 1914. 


ONDITIONS in the steel trade regarding the supply 
of ferromanganese, so essential and necessary in 
the manufacture of steel, are showing some improve- 
ment, and it is now believed that while there may be 
séme inconvenience in the supply of manganese, it will 
not be as serious as at first supposed when the war 
broke out. It is stated that English makers expect to 
resume shipments of ferromanganese to this country 
within a short time. The ores used by England in the 
manufacture of ferromanganese will come from India, 
and while these ores have heretofore been shipped to 
Germany, they will be diverted to England. An in- 
teresting development of the ferromanganese situation 
came out the other day. A large Youngstown steel in- 
terest, which had made an ofler of $150 a ton for 300 
tons without getting it, was able later to buy 500 tons 
at slightly less than $100 a ton. This price of $100 
is nearly three times as high as ferromanganese sold 
for before the European war broke out. 

The feature of the situation in the steel trade just 
now is the large number of inquiries coming from 
England, Canada, South America and the Pacific 
coast to local steel manufacturers. While very little 
actual business has been closed up, active negotiations 
are under way, and it is believed that within a very 
short time American trade with these foreign coun- 
tries will be heavy. When the Underwood tariff bill 
went into effect, American manufacturers were prac- 
tically unable to compete with German and Belgian 
mills for trade on the Pacific coast, steel makers in 
these countries getting low rates of freight to the 
Pacific coast, while Pittsburgh manufacturers are com- 
pelled to pay a freight rate of $16 a ton. Now that 
manufacturing operations in Germany, Belgium and 
other countries have been largely stopped on account 
of the war, it is but natural to expect that a large part, 
if not all of the important consuming trade of the 
Pacific coast will again revert to American mills. Aus- 


. tralia will also be a large buyer of American steel, and 


at this writing one of the leading steel companies is 
preparing large shipments of steel rails and other track 
supplies to that country. In the Pittsburgh district 
there is a concern known as the Orenstein-Arthur Kop- 
pel Company, which has a plant at Koppel, Pa., making 
mine and industrial cars and portable railroad track. 
This is a German institution, having no less than 12 
works in Germany, also plants in Hungary, Spain, 
Italy and Belgium. Already a number of orders for 
industrial cars, formerly filled from the works in Ger- 
many, have been sent to the Pittsburgh concern and 
will be filled from its works at Koppel. Inquiries have 
also been received in this country from England for 
sheet bars and billets, and from Canada, large inquiries 
for plates, sheets, wire products and tin plate. A very 
large trade is expected to be done with Canada by 
American steel mills in the event of English mills not 
being able to make deliveries. Another probable buyer 


of American steel is Japan, which has already sent in 
inquiries for pig iron, billets and other materials. 
While it will take some months to work out the serious 
problems connected with shipments to foreign coun- 
tries, one of the most important of these problems is 
that of credits; it seems that before long American 
steel will be going to foreign countries in larger quan- 
tities than ever before. 

General conditions in the local steel and hardware 
trades are only fairly active and new buying is light. 
This is partly explained by the fact that late in June 
and early in July large consumers bought heavily 
through the third quarter on about 1.10c. basis for 
plates, shapes and bars, and as prices on these prod- 
ucts have been advanced $2 a ton, consumers are natu- 
rally going slow in the matter of placing new orders. 
A good many manufacturing plants, part of whose 
products have heretofore been shipped abroad, have re- 
stricted operations on account of foreign shipments be- 
ing stopped. It is known, however, that a number of 
large steel companies, notably the United States Steel 
Corporation, are making active plans to develop as fast 
as possible foreign trade, and it is probable representa- 
tives of some of the larger steel companies will be sent 
abroad to the different countries to facilitate the secur- 
ing of foreign trade, and possibly offices will be opened 
up in South America, Australia and other places. The 
United States Steel Corporation has a splendid organi- 
zation for handling foreign trade, having maintained 
offices in London and other foreign cities for some 
years. 

The local jobbing and retail hardware trade is only 
fairly active and business at this time is not as good 
as last year. There is a fair demand for seasonable 
goods, but retailers and consumers are steadily pursu- 
ing the policy of buying only for current needs. 
Prices are very firm and on some lines are higher. 
Wire products have been advanced $1 a ton, which puts 
wire nails at $1.60 and plain annealed wire at $1.40. 
However, the large trade is pretty well covered at lower 
prices for the next 60 days or longer. 

Collections are reported fair, but credits are being 
scrutinized more closely than ever. Jobbers and re- 
tailers of hardware fully appreciate the present situa- 
tion in financial matters and are going slow in the mat- 
ter of opening up new accounts, and are insistent upon 
prompt settlements as far as possible. 

Wire Naiis.—All the leading wire nail mills, these 
being the Cambria Steel, Jones & Laughlin, American 
Steel & Wire, and Youngstown Sheet & Tube Com- 
panies, have advanced prices on all wire products $1 
per ton. This action was first taken by the Youngs- 
town Sheet & Tube Company and one other wire inter- 
est, and was later followed by the American Steel & 
Wire Company, Cambria and Jones & Laughlin Steel 
Companies. Before the advance of $1 a ton several 
weeks ago, large jobbers and retailers of wire nails 
covered ahead for 60 days or longer at $1.50 for nails, 
and specifications against these contracts have been 
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very heavy. Shipments by the wire mills late in July 
and so far this month have been very active, but thus 
far only a fair amount of new business has been placed 
at the higher price. The new price of $1.60 on wire 
nails has not been in force long enough to allow any 
considerable business to be placed. 


We quote wire nails as follows: In carload lots to jobbers, 
$1.60, f.0.b. Pittsburgh, freight added to point of delivery. 
Jobbers charge the usual advances over these prices for 
small lots from store. 


Cut NAILS.—In sympathy with the new price on wire 
nails, cut nails are higher, most mills holding for $1.65, 
but on a nice specification and for early shipment $1.60 
could be done. The new demand for cut nails is fair, 
and mills report specifications against contracts as 
being quite active. 


We quote nails at $1.60 to $1.65 per ng in carload and 
larger lots to jobbers; carloads to retailers, $1.65, f.0.b. Pitts- 
burgh, terms 60 days, or 2 per cent. off for cash in 10 days, 
freight added to point of delivery. 


BARB WIRE.—The new demand is better, jobbers and 
retailers being more inclined now to place orders for 
fall business and also because of expected higher prices. 
Shipments of barb- wire from the mills are now going 
out more freely than for some time. All the mills 
have advanced prices $1 per ton and it is said the mar- 
ket is firm. 


We quote painted barb wire to jobbers, $1.60; galvanized, 
$2.00 in carloads to jobbers, usual terms, freight added to 
points of delivery. Jobbers charge the usual advances for 
small lots from stock. 


FENCE WIRE.—As anticipated in this report last 
week, prices have been advanced $1 per ton and the 
market is reported firm. Jobbers and retailers are 
placing orders more freely and a very active fall busi- 
ness in wire fencing is expected. All the mills are 
quoting $1 per ton higher prices, but a large part of 
the trade covered its wants prior to the advance made 
last week. 


Prices in effect are as follows: Annealed fence wire in car- 
load lots to jobbers, $1.40 base; galvanized, $1.80, with the 
usual advances charged to jobbers for small lots from store. 


SHEETS.—The market on sheets is more active, the 
new demand being better, and shipments by the mills 
heavier than for some time. Should there be a short- 
age in the supply of ferromanganese, it would very 
quickly be reflected in sheets, and with this fact before 
them the sheet mills are asking 2c. for No. 28 black 
and 3c. for No. 28 galvanized for delivery in the last 
quarter of this year. It is stated some business has 
been done at these prices. The absolute minimum of 
the market on No. 28 black sheets is now 1.90c. for 
delivery this and next month; on No. 28 galvanized, 
2.90c., and on blue annealed sheets, 1.40c., with most 
mills asking $2 a ton advance for last quarter. Oper- 
ations among the sheet mills are at a heavier rate, the 
American Sheet & Tin Plate Company running to about 
70 per cent., while some of the smaller sheet mills are 
running very close to full capacity. 


We now quote Nos. 9 and 10 blue annealed sheets at 1.40c. 
for this month and September shipment and 1.45c. for last 
quarter; No. 28 Bessemer black, 1.90c. for August and Sep- 
tember and 2c. for last quarter; No. 28 galvanized, 2.90c. for 
this and next month delivery, and 3c. for last quarter. We 
quote No. 28 black plate, tin mill sizes, H. R. and A., 1.95c.; 
Nos. 29 and 30, 2c. e above prices are for carload and 
larger lots, f.o.b. Pittsburgh, jobbers charging the usual ad- 
vances for small lots from store. 


SHEETS.—Makers’ prices for mill shipment on sheets 
of U. S. Standard gauge, in carload and larger lots, on 
which jobbers charge the usual advance for small lots 
from storey are as follows, f.o.b. Pittsburgh, terms 30 
days net, or 2 per cent. cash discount in 10 days from 
date of invoice: 


Blue Annealed Sheets 


Cents per Ib. 
ee, RG Bias 6 hs hs 6 60h MahS 0b EK 1.40 to 1.45 
on. 2 2 Be sho. os'e.d wees dee eo h¥0b%6 02 1.45 to 1.50 
rh he My Me ® degre Van 6 wewee cee dann 1.50 to 1.55 
Fe OF NS res re re eee 1.60 to 1.65 


BO ON er oe ee ene 1.70 to 1.75 
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Boz Annealed Sheets, Cold Rolled 


, Cents per Ib. 

ae, ‘eer ME RE sk 0 hiid sc dwelbe aod Bie Rede 1.55 tol. 
1 ER + RS neat Se ae aC ee ei eels * 1.55 to 1.65 
a er eS a a bok oom bcm fh oe arm niie 1.60 to 1.70 
Sees. Se IE. od hamble iebéuc cbabadun 1.65 to 1.75 
a te b oh Lee 1.70 to 1.80 
i ae Ce hE a eb hnwéée pa tt viunkeee 1.75 to 1.85 
Sy SE aan, wid.) once acabehid aiaaunah aed 1.80 to 1.90 
ES eos fe a Wt coe lias 1 re eins nnawee aa ead a Aaa 1.85 to 1.95 
i ap eb pate Re ie Po Se ete se Wes ES 1.90 to 2.00 
Pe CRRA Ss 8 6 bh 0d Va CETTE KU ORS Cae 1.95 to 2.05 
ES = = wn ais ar de gids ame nines axe a lik tie ae 2.05 to 2.15 

Galvanized Sheets of Black Sheet Gauge 

Cents per Ib. 
eet: 36: OE Bb vess cewvovtivsecesnownreue 1.90 to 2.00 
Dh, 2 ie pew“ 6604 6s eens Shane 6 hk ee 2.00 to 2.10 
es: Bae ME BO, 2s wicededebacunsé Waser 2.00 to 2.10 
Se: Be GEE -EOvéndee vba wabéedse te hven 2.15 to 2.25 
ES I a are: 2.30 to 2.40 
eee: Ge,  - s nc cue 0 bs ech ots onda 2.45 to 2.55 
Be ee eS ee 8 ki ob wh ad 0d coceecedds 2.60 to 2.70 
pT Be er Se Se Pe 2.75 to 2.85 
Tt ska 0 waees Cote céesnsene nee 2.90 to 3.00 
De ME CaS ds 6 ko Cad cae Saree beweénoks wee 3.05 to 3.15 
PH Gk sé 0énbbesé 6 tales tia tees 3.20 to 3.30 


CORRUGATED ROOFING SHEETS BY cere” 9 


Gauges, cents per 
Painting: 29 25 to 28 19 to 24 1 to 18 
Reemaiar, OF OIG. sc cccscs cece 0.15 0.10 
Graphite, a 0.25 0.15 0. 10 
Forming 


2, 245, 3 and 5 in. corru- 

SE bn tse 6 Goh ereus- «ees 0.05 0.05 0.05 0.05 
2, ae without sticks 0.05 0.05 0.05 ae 
5% to 1% in. corrugated.. 0.10 0.10 0.10 
3, V-crimped without sticks 0.10 0.10 0.10 
Pressed, standard seam, 


with cleats ............ 0.15 0.15 
Plain roll roofing, with or 

without cleats ......... 0.15 0.15 0.15 
3/15 in. crimped.......... 0.20 0.20 0.20 
Weatherboard’ ee 0.25 0.25 
GG enti adpane enda 0.25 0.25 
Rock face brick and stone 

SOR: oGevi vi eects bied’ code 0.25 0.25 
Roll and cap roofing, with 

caps and cleats ........ 0.25 0.25 
Roofing valley, 12 in., and 

WE -wik ss 6 tks cia a tithabis der ake s 0.25 0.25 
Ridge roll. and flashing 

(plain or corrugated)... .... 0.65 0.65 0.65 


TIN PLATE.—The excitement over the supply of pig 
tin which forced the price up to 75c. per Ib. recently, 
has quieted down somewhat, and it is now believed 
that before“long the necessary shipping facilities wili 
be arranged for, and pig tin will be brought into this 
country probably as fast as it is needed. At the same 
time the tin plate mills realize the danger coming from 
a shortage in supply, and are conserving their resources 
as much as possible. Most of the tin plate mills are 
running on terne plate, in which a smaller amount of 
pig tin is used than in bright plate, and are accumulat- 
ing as heavy stock of pig tin as possible, which will be 
used in making bright plate later in the year. All 
regular prices on tin plate have been withdrawn and 
the market is anywhere from $3.60 to $3.75 per base 
box. Sales have been made at $3.60, and one leading 
interest is holding to $3.75, and will not shade that 
figure. We therefore quote the market on tin plate at 
$3.60 to $3.75 per base box, f.o.b. maker’s mill, Pitts- 
burgh. 


IRON AND STEEL Bars.—The new demand for iron and 
steel bars is only fair, but this comes from the fact that 
late in June and early in July consumers placed con- 
tracts for their needs for third quarter delivery and 
specifications against these contracts are coming in to 
the mills very freely. This is particularly true of steel 
bars, the new demand for which was very active early 
this month, and heavy contracts were placed for deliv- 
ery up to October 1, and in some cases for last quarter 
of the year. The minimum price on steel bars is 1.20c., 
maker’s mill, for this month and September shipment 
and 1.25c. for last quarter. Prices on common iron bars 
are better and they are now held at 1.20c. to 1.25c., an 
advance of $1 a ton. 

We quote merchant steel bars at 1.20c. for August and 
September delivery, and 1.25c. for last quarter shipment. 

e quote common iron bars, made from scrap and muck 
bar, at 1.15c. to 1.20c., f.0.b. maker’s mill, Pittsburgh. Regu- 
lar extras for twisting Pe ro steel ‘bars over the base 
price are as follows: -in. and over, $1; % to 11/16-in., 
$1.50; under asi in., $2. 56 per net ton. These extras are not 
always observ 


Nuts, BOLTs AND RIvVETs.—Prices on these products 
are firmer in sympathy with other lines of finished iron 
and steel, and it is stated the new demand is more 
active than for some time. In June most large con- 
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sumers placed contracts covering their requirements 
over third quarter and in some cases for the balance of 
this year, and makers report that specifications against 
these contracts have been heavy. Discounts are being 
very firmly held and some makers are asking slightly 
higher prices. 

We quote button-head structural rivets in carload lots 
at 1,.55c., and in small lots at 1.65c.; cone-head boiler rivets, 
1.65c. in carload lots and 1.70c. in small lots, with terms 30 
days net, 2 per cent. for cash in 10 days. Discounts on nuts 


and bolts are as follows in lots of 300 Ib. or over, delivered 
within a 20c. freight radius of maker’s works: 


Coach and la® SCreWS........cccscces 80 and 5% off 
Small carriage bolts, cut threads........... 80% oO 
Small carriage bolts, rolled threads....80 and 5% off 
Large carriage bolts ewe eter es wees 75 and 5% off 
Small machine bolts, cut threads...... 80 and 5% off 
Small machine bolts, rolled threads. ..80 and 10% off 
Large machine bolts ..........e.++--. 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small......... 80% off 
Machine bolts, c.p.c. & t nuts, large... .75 and 5% off 
Square h.p. nuts, blank and tapped...... $6.30 off list 
pS ECT SL OTE EEE $7.20 off list 
.P.C. and r. sq. nuts, blank and tapped. $6.00 off list 
Hexagon nuts, % and larger........... 7.20 off list 
Hexagon nuts, smaller than % in...... 7.80 off list 
C.P. plain square nutS..........ese000- 5.50 off list 
C.P. plain hexagon nuts............... 5.90 off list 


Semi-fin. hex. nuts, in. or under. .85, 10 & 10% off 
Semi-fin hex. nuts, in. and larger. ...85 & 5% oft 
Rivets, 7/16 x 6%, smaller & shorter. .80, 10 & 5% off 


Rivets, tin plated, packages....... 80, 10 and 5% off 
Rivets, metallic tinned, packages. ..80, 10 and 5% off 
Standard cap SCrewsS ............ 70, 10 and 10% off 
Standard set-screws ............ 75,10 and 10% off 


STANDARD PiPE.—Some of the pipe mills report that 
while shipments on foreign orders on their books have 
been held up, there has been a slight increase in the 
domestic demand for merchant pipe, and this has offset 
to some extent the cancellations due to the holding up of 
foreign orders. There has been a heavy falling off in 
the demand for casing and oil well supplies due to the 
stoppage of drilling operations in many parts of the 
country, owing to the fact that producers of oil could 
not find a market. It is said that 50 per cent. of the 
oil. produced in this country is shipped abroad, and as 
this has stopped it naturally made it necessary to cut 
down the amount of drilling. Discounts on iron and 
steel pipe are being firmly held. 

The following are the jobbers’ carload discounts on the 


Pittsburgh basing card on steel pipe in effect from April 20, 
1914, and iron pipe from June 2, 1913, all full weight: 


Butt Weld 
Steel ron 
Inches Black Galv. Ina@hes Black Galv. 
» Mm and %... 73 52 Mm and M4...... 66 47 
‘oth i hia'y oth bibles 29... A  eboialeaenee 46 
Pepe 80 71 et DPR Spy ae 69 56 
“ OSS Si St 72 61 
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Lap Weld 
Nid ohkell 0 bikes 77 68 Ce Sinivew cick. ee 45 
a a ens 79 70 Of Se 67 56 
fo, age Pe Ee 76 ge ie ae Oo ee el ye 68 58 
Be Oe. BE fsck « 53 BAe 40 4° 8664 066% 70 61 
Oe OR Oda kms 70 61 
a ee aes ons 68 55 
Reamed and Drifted 
1 vd ae Ae 78 oi | 1 to 1%, butt. 70 59 
ee tk whe S 6808 75 | ss sae ayer 70 59 
ou" a 6, lap.. 77 e842 | 1%, at Ge ek 54 43 
» Serres 65 54 
f Sp IAD ove veccen 66 56 
| 2% to 4, lap. 68 59 
Butt Weld, extra stone plain ends 
3h Oe 468 BI oe ies 63 52 
oho ar Kean wil Oe 73 e642 | shia nk Ul in, hd Me 60 
OR BOR ks « bene 77 oa 7 NB See 71 62 
8 foe ee 7 es 78 2 and 33%...... 72 63 
Lap Weld, extra strong, plain ends 
an Bie a eh a ara 74 ee Nae 59 
UD RS 76 SRE ike needs 66 58 
Oe UP Biwee cies 75 664%, | 2% to 4......:. 70 61 
ie ee ee ee & 57 ee 2 eee ee 69 60 
Os OBES oi ies 63 See Foo OOO ei san Sees 63 53 
> 1 1) ieee 58 47 
Butt Weld, double extra strong, plain ends 
Dn. «tees «40 oat 63 56% SC rare 57 49 
% to 1%....... 66 S9% * 3 to 1%...5... 60 52: 
Se O46: 53%. % 68 61% ZF amd BM... ices 62 54 
Lap Weld ,double extra strong, plain ends 
Bits Vadiiek s oetbes 64 Bai : vc eee Rede ee 55 49 
ie Ss Pere 66 eo et SE Bin cia digi 60 54 
i ot.. s. en 148 BH 59 53 
FE <*> be eikead 58 47% | P iicsuihi<s 52 42 


To the large jobbing trade an additional 5 and 2% per 
cent. is allowed over the above discounts. 

The ~ a discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black and three (3) points on galvanized. 


BoILeR TuBES.—Discounts to jobbers, in carloads, in 
effect from May 1, 1914, are as follows: 


Lap oe Steel Standard Charcoal Iron 
45 


ke’ 8 8 Ae ee BEY ib alan sede ee a 
i SOME ite Be ig a ok 59 En oti eine ing im be 49 
22 and 2% in.......... Rw. free rare 45 
eS Og Sie ts Sa ee. S b. Se eee 54 
ee ME ES Mo ok. a pie aie 72 i I TE tari al ce a de 57 
and MEG rote s 6 tc eve 65 3% to ie Serer 60 
Te Be eat kes &4 0 ZEas 62 FF Sree es re 49 


Locomotive and steamship special charcoal grades bring 

higher prices. 
in. and smaller, over 18 ft., 10 per cent net extra. 

2% in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River: lengths 
over 22 ft., and all shipments going west of the Mississippi 
River must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. 
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Office of HARDWARE AGE, 
Chicago, August 24, 1914. 

| Sedgrsen CIPAL activity in purchasing of hardware lines 

during the past week has been to cover future re- 
quirements for such goods as it was known would be 
advanced in the near future. On staple lines orders 
were less than the previous week, the total however was 
greater. 

Present indications now point to generally higher 
prices in many hardware lines. This is due to the fact 
that in the manufacture of many goods certain mate- 
rials have been imported during past operations. A 
shortage of supply of such materials is inconveniencing 
American manufacturers. 

It is very probable that within the next two weeks all 
prices on builders’ hardware will be withdrawn and the 
new quotations will be higher. It is expected that the 
advances which will be made in this line will affect prin- 
cipally cast bronze and cast brass goods. Business in 
this product has been showing moderate gains during 
the past few weeks. 

Wire products were advanced $1 a ton during the past 


week, and business in these goods is said to be practi- 


cally normal. 
Western manufacturers are watching with interest 
the steps which are being taken to secure the trade of 


South American countries for the United States. Aside 
from the inconvenience these interests are experiencing 
in securing certain materials for their products the gen- 
eral feeling is one of optimism. Money conditions are 
becoming easier, and with the present strong upward 
tendency of the markets hardware merchants are able 
to place orders with the assurance that higher quota- 
tions will probably be made in the near future. 


Wire NAILS.—As indicated in our report of August 6 
prices were withdrawn on wire products during the past 
week and new prices are quoted at an advance of $1 a 
ton. A considerable amount of contracting on the usual 
60-day basis was done during the week. 


We quote as follows: Carloads to jobbers, $1.78 base: car- 
loads to retailers, $1.83 base; less than carloads to retailers, 
$1.93 base, all f.0.b. Chicago. 


BaRB WIRE.—Orders for barb wire received during 
the past week show improvement over the quantities 
which have been ordered during the weeks immediately 
previous. An advance of $1 a ton was made during the 
week. 

We quote as follows: Carloads to jobbers, painted, $1.78 


base; galvanized, $2.18 base; all f.o.b. Chicago. The usual 
advance to retailers for carloads and small lots. 








August 27, 1914 


FENCE WIRE.—Dealers are beginning to specify for 
their fall requirements of fencing, and the volume of 
business in this product has been of a satisfactory na- 
ture during the past week. 


We quote as follows: For fence wire, f.o.b, Chicago. job- 
bers in carloads, annealed, $1.58; galvanized, $1.98 ; retailers, 
carloads, annealed, $1.63; galvanized, $2.13. Staples, bright, 
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in carloads to jobbers, $1.73, galvanized, $2.18. Carloads to 
retailers, 5c. extra, with an additional advance of 10c. for 
jess than carloads. 


LINSEED O1r—The schedule in effect today for strictly 
pure, old process linseed oil, f.o.b. Chicago, and subject to 
change without notice, is as follows: Carloads, 57c.; boiled 
58e.: 5 or more barrels, raw, 59c.; boiled, 60c.; less than 5 
barrels, raw, 61c.; boiled, 62c. 
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Office of HARDWARE AGE, 
New York, August 24, 1914. 


UYING in hardware lines is not nearly so active 

as are the variations in price. Practically every 

commodity in this market is being advanced in price 
and most quotations are for prompt acceptance. 

Zinc manufacturers have withdrawn all quotations 
after two advances of 25 cents per cwt. each. This is 
due to heavy demands upon our manufacturers by 
those who have formerly bought from Belgians. The 
withdrawal of quotations is made that manufacturers 
may have necessary time in which to figure supply and 
demand. Numerous price inquiries are being made 
from South America and Canada. The withdrawal of 
zinc prices is very unusual, and is interpreted as an 
indication of a still further raise in the near future. 
Brushes of all kinds have advanced, the increases rang- 
ing from 15 to 50 per cent with the greater changes 
applying to the higher priced goods. Bristles used in 
the manufacture of these goods come chiefly from 
foreign countries, and largely from Russia. 

Leather, as well as rubber belting, has advanced 
materially. 

Stove mica has gone up 40 per cent. The prices of 
trace chains and cow ties have been advanced 5 per 
cent. 

Tinned spoons, forks, etc., have been raised in price, 
as have all kinds of silver plated goods. 

’ Prices on linoleum will probably be advanced Sep- 
tember 1. 

The mails are full of letters from manufacturers who 
are withdrawing quotations, advancing prices, or ad- 
vising that advances may be expected. The cause for 
all of this is, of course, the European war. 


WIRE NAILS.—Prices on wire nails have advanced a 
dollar a ton. Buyers are responding to the increased 
price with orders trimmed to bare necessities but this 
is no change from the attitude of the past few weeks. 
In fact buyers have been sailing close to the wind for 
such an extended period that “fill in” orders now make 
good regular demands out of store, where prices are 
$1.90 per keg-base. 


Cut NaiLs.—The price on cut nails has advanced 
with the wire product but demand is unchanged. The 
market has been very quiet for some weeks past al- 
though prices have been well maintained and are very 
firm since the European war started. 


Cut nails out of store are based on $1.90 per keg. 


WINDOow GLASss.—The benefits to American glass 
manufacturers are likely to continue during the com- 
ing Fall even should the wars be concluded at an early 
date. The Canadian houses have been getting their 
supplies largely from Belgium, and on account of the 
Belgian factories being closed the Canadians are prac- 
tically forced into the American market, and to obtain 
shipments not later than October because of water 
navigation closing in many parts of Canada by No- 
vember first. Belgium produces about 7,000,000 boxes 
of glass annually and consumes at home but about 
300,000 boxes yearly, England being her best customer 
and Canada the next largest. 

The South American and China houses buy largely 
from Belgium and there are indications of a large part 
of this business coming to the American manufac- 
turers, the volume depending largely upon the length 
of time hostilities continue, and the conditions in Bel- 
gium after the war. 

There is some little French glass sold in the United 
States. The New York importers of French glass ad- 


vanced prices overnight by at least 25 per cent, with 
no promises of deliveries for any plate glass which 
they did not have on hand. . 

Independent of the unsettled conditions in Europe, it 
is anticipated that window glass conditions in the Uni- 
ted States will improve with the opening of the Fall 
months. Partly because of greater activities in build- 
ing operations, the limit placed upon production re- 
cently, the very light stocks in the hands of jobbers 
and dealers, and that manufacturers’ stocks on hand 
are below normal and in many cases badly broken. 

Prices have already advanced materially on A and 
AA quality, single and double thick, and’ the tendency 
is for higher prices. 

Distributors are still quoting on window glass 90-10 
per cent. discount on single thick and 90-20 per cent. 
discount on double thick from jobbers’ lists. There is 
a strong premium on both A and AA because of its 
scarcity. Prominent distributors in this territory say 
that they will not be surprised if to-day’s prices ad- 
vance at least 10 per cent. 


NAVAL STORES.—The prevailing tone of the market 
in naval stores is chiefly that of indifference, with or- 
ders very scarce. Where sellers are anxious to take 
orders, concessions are being made which naturally 
lead consumers to proceed with caution, despite the 
low prices for turpentine end rosin. This stagnant sit- 
uation is meinly owing to the hold up of shipping, and 
the general business uncertainty. Savannah, the 
primary market, is flat. 

Spirits of turpentine in yard are quoted at 42% to 43c. per 
gallon. Rosins are dull and nominal, common to good strained, 
on the basis of 280 lib. per bbl., bringing in yard $3.50 and D 
grate approximately the same figures. 

Rope.—There are reports of hemp shipments from 
Manila but the quantities and routes of shipping are 
unknown. The demand for good manila rope has in- 
creased as the season makes it imperative for new 
rigging on ships. The general retail demand is also 
good. 

The present quotation to retailers on the best grade of 
manila rope is 14c. per pound and on sisal 9c. per pound. 

LINSEED OIL.—European war conditions have seri- 
ously affected the market for linseed oil, trading being 
both quiet and uncertain. The crop yield of flaxseed in 
the United States Northwest has been seriously in- 
jured by hot weather and lack of rain to the extent of 
40 per cent from the 1913 crop, it is estimated; surely 
very great. There is also uncertainty as to the dis- 
position and transportation of the flaxseed crops raised 
in Argentina and India, most of which goes usually 
to Europe. The shipments of flaxseed from Argentina 
for instance last week were 75,000 bushels against 
308,000 bushels the previous week, and 780,000 bushels 
during the corresponding week in 1913. Since Janu- 
ary 1 last the shipments from that country have 
totalled about 32,000,000 bushels, compared with ap- 
proximately 36,000,000 bushels during the same period 
a year ago. 

Linseed oil in the New York market, city brands, is 59c. in 
carloads ; 60c. in lots of 5 or more bblis., and 61c. per gallon 
in less than 5 bbls. 

State and Western oil has recently been down to 57%c. per 
gallon, but has recovered to 59c. with little distinction as to 
quantity. 

FISHING TACKLE.—The prices of various items of 
fishing tackle have advanced with fishing baskets at 
the head of the list. Most of the fishing baskets used 
in this country are made in France and with a very 
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Idleness Is the 


HEN a man is idle his thoughts and 
tendencies are destructive. The 
lack of desire is the cradle of vice. 

An idle man is always opposed to industry, 
opposed to thrift and progress. No man in 
this world can succeed alone. He must be 
assisted. A man who is not in tune with 
civilization must pay an awful price. This 
is the penalty of originality. If a man sets 
out to beat civilization and succeeds in doing 
so—as such men as Brisbane, Bernard Shaw, 
Jack London, Elbert Hubbard and others 
have done—then civilization comes to him, 
and whatever civilization has that he de- 
sires, or would like to have, belongs to him. 
But these are rare instances. So it is a fact 
in the world that a man who builds an enter- 
prise must find men who can share the re- 
sponsibility of conducting and operating 
that particular business. 


I can remember many years ago when liv- 
ing in a small town in the Allegheny moun- 
tains that about the only business of any 
consequence was the lumber and shingle 
factories, operated principally by northern 
capital. Prior to the advent of the lumber- 
ing business in that country practically no 
work of any consequence was conducted by 
anyone, and young hoodlums and roust- 
abouts traveled over the country at night 
time devastating property, turning cows in- 
to their neighbors’ corn fields, and tearing 
down fences. When the lumber business 
came in these young men were given em- 
- ployment, and consequently used their 
energies for useful and profitable ends. 


A man succeeds in this world by bring- 
ing other men along with him as he makes 
progress. Every man who is tall-minded 
is compelled every day to face the problem 
of finding men who are able to carry the 
— responsibilities that his business thrusts 

upon him. Often it is necessary to develop 
these men. Now, the funny part of all this 
proposition is that many of us have blurred 
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Cradle of Vice 


visions that we cannot see the simple truth, 
that a man who rises in the world does not 
rise over the ashes and failure of other 
men. If aman builds a railroad or a steam- 
ship company he must employ thousands of 
men at big salaries, must develop thousands 
of men and pay them big wages, in order 
to carry on a railroad or a steamship com- 
pany. If a railroad is constructed through 
a certain part of the world, first it is neces- 
sary to find engineers; then it is necessary 
to find factories that are making machines, 
engines, and all that sort of thing; then it is 
necessary to find contractors who are able 
to take the responsibility of building tun- 
nels, cutting holes through the mountain, 
and building trestles. Then people move in 
along this railroad, business houses are 
erected, homes are built, and what was once 
a forest or a desert becomes a part of the 
civilized world. 


What we need in this world more than 
anything else is more men with money; that 
is, inspired men. In other words, inspired 
millionaires. Some millionaires are the 
greatest failures the world has ever pro- 
duced: failures because they had oppor- 
tunity to accomplish such a vast amount of 
good with the money at their disposal, yet 
neglected to do what was possible for them 
to accomplish. A millionaire who fails is a 
world failure. The little man, the man with 
no money, with no position in the world, is 
simply an individual failure. But the man 
who can influence the world, because of the 
stored up wealth at his disposal, and fails to 
do so, is a world-wide failure. The success- 
ful man, then, is the man with money who 
gives employment and opportunity, position 
and a future to 10 men, or 100 men, or to 
10,000 men as the case may be. As said a 
moment ago, what we need in this world is 
more inspired men with money; or more 
men with money who are inspired as to how 
it should be used. 
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HEET METAL DEPARTMENT 


TO MAKE FRUIT CAN AND FRUIT JAR 
FILLERS OR FUNNELS 


By A. F. MUELLER 
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FIG. 4. PATTERN FOR FOOT 
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Pattern for fruit can and fruit jar fillers or funnels 


the market are, so far as practicability is 

concerned, scarcely more than toys. Their 
capacity is too small and they are not self-support- 
ing, but must be held in the hand when they are 
used. 

Fig. 1 is a vertical section of a filler and a tin 
fruit can. The filler has a foot to support it and 
the flaring part is made not less than 6 inches in 
diameter at the top.. This will permit the top to 
overhang any vessel from which the can is filled 
and reduce the amount of fruit and fruit juice that 
is spilled. The section shows a short can, but one 
that holds a quart, and the foot and tube are made 
so that the filler can also be used for cans which 


Ts fruit can and fruit jar fillers that are on 
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are taller and of the size usually made by hand in 
the smaller shops. 

Draw the outline of the elevation or the section 
as in Fig. 1 (one half of which is all that is neces- 
sary to develop the pattern, but a full section will 
give a better idea of the proportions), making the 
outlines of the flaring part at angles of 45 degrees 
to the vertical center line and continuing these out- 
lines until they intersect on the center line as at 
A. As the foot joins the flaring part on the hori- 
zontal section 1—9, it is necessary to know the cir- 
cumference of this section which will be the stretch- 
out of the foot, and will also be the stretchout of the 
funnel part through a corresponding section. With 
the intersection of a line from 1 to 9 and the center 
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line, as at a, as center, and radius a—9 describe a 
semicircle which space into an even number of equal 
spaces, 1 to 9. With any point as A’, in Fig. 2, 
as center and radii A—10, A—9 and A—d de- 
scribe indefinite arcs. From A’ draw a line to 
the larger arc as A’—X and measuring from and 
on each side of this line place the lengths of the 
spaces from the semicircle in Fig. 1, locating the 
points 9 and 9’. From A’ draw lines through 9 and 
9’ and then will d, 10, A’, 10’, d’, X be the net pat- 
tern for the funnel. To the large arc add material 
for wiring, to the small arc material for a lap seam 
and to the straight edges material for a grooved 
seam, which will complete the pattern as shown in 
Fig. 2, in which the middle arc will act as a guide 
when attaching the foot. 

Fig. 4 is the pattern for the foot and the width 
is equal to the hight of the foot, in the elevation or 
section, and the stretchout is equal to twice the 
number of spaces in the semicircle in Fig. 1. Ma- 
terial is added, as shown, for wiring and seaming 
and Fig. 7 is a section on the wired edge, Fig. 8 a 
section on the grooved seam and Fig. 9 a section on 
the joint between the two parts. 

Fig. 3 is the pattern for the tube and its stretch- 
out is obtained from the pattern in Fig. 2. This 
stretchout is as long as the small are and to obtain 
the lengths of the spaces, lines are drawn from sev- 
eral of the points on 1—5’—9’ to the center A’ and 
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the intersections of these lines with the small arc, 
will automatically space proportionately this arc, as 

‘—8’, 8’—7’, etc., and then the arc will have as 
many spaces as the middle arc. Material is added 
at one end for a lap seam and if the filler is to be 
made extra strong, material is also added for a lap 
seam which will make a double lap seam, as in 
Fig. 10. 

Fig. 6 shows the usual style of a hand made filler 
excepting that here it is shown with a larger flaring 
part and its use is illustrated in Fig. 5. .Two styles 
of handles are shown and the tube fits the mouth 
or opening quite snugly. As the openings vary 
from 134 to 3% inches in diameter, these fillers, 
to be practical and convenient must be made to or- 
der, each to fit its special make or style of jar. In 
most households, jars are bought yearly and the 
consequence is that there accumulates an assort- 
ment having different sizes of openings. A foot or 
band is attached as shown by the dotted lines, e, 
f, g, h, which will fit all makes of glass jars and 
with a tube that is adapted for the smallest open- 
ing. The diameter of all glass jars of the several 
makes is practically the same for the same capaci- 
ties. If the band is made a little longer it can 
then be made a little larger in diameter without 
decreasing its practicability. The band will then 
prevent the filler from becoming detached from the 
jar and leave both hands free to do the filling. 
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Attractive window of poultry supplies, shown by the Peoples Hardware Company, Gary, Ind. 


Poultry Supplies Attractively 
Displayed 


Rapier Peoples Hardware Company, of Gary, Ind., 
recently decorated one of its show windows 
“ with an effective display of Cyphers incubators and 
brooders. The display, which represented a poultry 
farm on a hillside, included a windmill, made from 
Meccano parts, a house built of Beaver board, and 
a barn (which was merely a brooder house painted 
red). The illustration does not do justice to the 
display, as below the white road on which the 
motorcycle was placed, the decorator had arranged 
a miniature stream of running water, in which 
be some small boats, artificial frogs and live gold- 
sh. 

Beginning at the left, there were some miniature 
sheep grazing; further up, crossing the small 
bridge, was a pony and cart; perched on a log 
which stretched across the stream was a boy fish- 
ing; in front of the house was a doll mowing the 
lawn, and in the lower right-hand corner were a 


number of ducks and chicks, hatched in a Cyphers 
incubator. The cover under which the ducks and 
chicks found shelter during the night was placed 
under the barn, and was accessible from the rear of 
the show window. 

The lawn was formed from fresh sod, sprinkled 
daily, and the background, which was slightly 
tinted to represent clouds, was made from Beaver 
board. The Peoples Hardware Company states that 
this display attracted much attention, and several 
poultry supply sales have been traced directly to it. 


THE DAvis AUTOMOBILE ACCESSORIES COMPANY, Chi- 
cago, has been organized with a capital stock of $25,- 
000 to manufacture and deal in auto supplies, special- 
ties, accessories, etc., by E. M. Oehler, A. S. Kedzie 
and Harry Garrett, 3133 Indiana avenue. 


The New Arrival 
E HOSTESS: “Brother Snigglesworth, will you 
lead us in prayer?” 
The guest, greatly startled: 
Exchange. 


“Is—is it my lead?”— 
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Honest Weight In Hinges— 
Do You Get It? 


Did you ever weigha ‘Stanley’ Hinge and compare the 
result with the weight of other makes? A hinge that is 
shy in weight is more than apt to be shy in other qualities 
as well. 


‘“Stanley’» Heavy Strap Hinges No. 902 average per 
dozen pair as follows: 


es Sk ka ees 4 5 6 8 10 12 
Pounds: Net .......... 6 10 19 34 51 82 


Insist on honest weight—and insist on Stanley Hinges. 
Your customers will appreciate your efforts to secure the 
best the market affords. 


Ask your Jobber. 
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? The Stanley Works 


New Britain, Conn. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


Stevens Light Weight Single 
Gun 


The J. Stevens Arms and Tool Com- 
pany, Chicopee Falls, Mass., is bring- 
ing out a new model single gun to 
meet the demand for a light weight 
gun of that type in the various gauges, 
suitable for sale in the United States 
and Canada, as well as in foreign 
countries. Prices are the same as on 
the standard grade single guns. 

The new gun equipped with plain 
extractor will be designed as No. 106 
and as No. 108 with automatic ejector. 
The weight is only about 4% pounds. 
The gun is made for domestic and 
Canadian trade in 44 and .410 gauges 
with 26-in. barrels, and for export 
trade in 12 mm., 14 mm. and 32-bore 
with 30-in. barrels. 


Stonebridge Folding 
Lantern 


A recently marketed product of the 
Stonebridge Mfg. Company, 23 War- 
ren street, New York City, is the 
Stonebridge folding lantern, No. 6. 
This lantern is made of galvanized 
iron, and may be folded very com- 
pactly, taking up little space. The 
sides and bottom of the lantern are 
pierced with elongated apertures hav- 
ing sliding covers, so that they may 
be closed in a high wind. A pan is 
located in the bottom which retains 
drippings from the candle, preventing 
it from soiling the lantern and clog- 
ging the openings in the bottom. In 
this lantern the candle receives a large 
amount of air. 

When used in a tent or building the 
ventilators may be left open, and the 






































Stonebridge lantern ready for use, and 
folded 


candle will get all the air necessary for 
perfect combustion. Out of doors ina 


high wind the ventilators are closed, 
_and the candle then gets air from the 


perforations in the bottom. This lan- 
tern is also provided with wind shields 
which protect the opening in the top, 
making it stormproof. 

The Stonebridge lantern sells for 
$2.50. 

















Stevens light weight single gun 


Hill Parallel Tool Maker’s 
Clamp 


Through an error, the Hill tool 
maker’s clamp, manufactured by the 
August 6 number of HARDWARE AGE. 
M. B. Hill Manufacturing Company, 
of Worcester, Mass., was designated 
as a carpenter’s screw clamp in the 
The Hill product, on which there is a 
patent pending, is unique in that work 
may be held more securely and with 

















Hill tool. maker’s clamp 


less strain on the screws than with 
the old style clamp, as the pin in 
front of the rear screw tends to give 
the jaws a parallel contact on the 
work. No wrench is required when 
using the Hill clamp. 


New Form of Paris Green 


A new and improved form of Paris 
Green (Urania Green) having a 
specific gravity 56 to 58 per cent., 
of combined arsenious acid is being 
marketed by the White Tar Com- 
pany, 103 John street, New York City, 
sole agent in the United States for 
the Chemische Fabrik Schweinfurt, 
Schweinfurt a/M., Germany. This is 
offered as an entirely new product to 
supersede the ordinary commercial 
Paris Green. 

Urania Green, as described by the 
company, has all of the insecticide 
properties of Paris Green, with the 
added advantage of permitting an 
even distribution of the active ma- 
terial when mixed with water, through 
the use of an article of low specific 
gravity, prepared expressly with a 
view to producing and maintaining a 
fluid of uniform strength, for regular 
application by means of a spray. 

Other characteristics mentioned are 
that it contains a higher percentage 
of combined arsenious acid than the 
ordinary commercial Paris Green and 
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that it works to better advantage 
when mixed with water. Also that 
there is no waste. To merchants in- 
terested in properly understanding 
this preparation, the company will 
send printed matter relating to war on 
insects, explaining in detail the im- 
portance of this subject in connection 
with fruit culture, vine culture and 
horticulture. 

Urania-Green may be used at any 


time in connection with the Bordelais 


liquid or a solution of lime and cop- 
per. With this mixture war may be 
waged against both insects and fungi. 

It is also expressly stated that 
Urania-Green can only be used against 
chewing and biting insects; that is 
plant eaters, but not against so called 
sucking insects. 


Clayton & Lambert Fire Pot 


The Clayton & Lambert Co., De- 
troit, Mich., have introduced their 
new and improved No. 21 steel tank 
coil fire pot, which is shown here. 
The manufacturers claim that this fire 
pot embodies all of the latest and 
best improvements in coil fire pot con- 
struction. The tank is made from 
heavy gauge steel drawn from one 
piece with bottom and fittings welded 
in, making it extra strong and durable. 
The shield or hood is also made of one 
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Clayton & Lambert No. 21 fire pot 


piece of steel, the top plate being 
malleable iron and the uprights con- 
necting with the tank extra heavy. A 
large funnel-shaped filler makes it 
éasy for the user to fill the tank with 
gasoline. The filler plug is large and 
strong, and the coil valve, which con- 
trols the supply of gasoline to the 
burner is very carefully constructed. 
The coil and burner are of heavy steel 
and all small fittings are of the best 
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‘No. 221 
R-W Advance 


Parlor 
Door 


: Hanger 


There are some places and some 
people who demand the best—will use 
nothing else. 







And for people of moderate means 
also there is an R-W Hanger to suit. 






You cater to all classes—sell R-W 
Hangers and be sure to please. 
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In Cottage or Mansion 
there is a place for R-W 
Hung Sliding Doors. 
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A variety of combination fixtures of the new “San-o-la”’ ware 


material, being designed to add 
strength and give the user the best 
possible service. The number 21 fire 
pot is fitted with compound brass 
pump, with a double spring automatic 
check valve. The new C. and L. 
number 11 is of the same construction, 
but is made with a good rubber bulb 
for producing air pressure. 

The makers will be glad to send 
their catalog and further information 
to those interested, upon request. 


“Universal” Additions 


Landers, Frary & Clark, New 
Britain, Conn., have made many ad- 
ditions to their “Universal” line re- 
cently, some of which we illustrate and 
describe herewith. 

The “Universal” club lunch set con- 
sists of a strongly made case covered 
with black leatherol, with genuine 
leather handles and two snap fasten- 
ers on the cover. 

The lunch container is made of 
block tin, silver gray egg shell finish 
or nickel plate. The bottle is made 


in pint or quart size and retains 
either hot or cold temperature, and 
original taste in all liquids. The 
fittings are full nickel or enamel. 

Vacuum carafes are very useful in 
the home and office, and in the sick 
room or hospital they are _ indis- 
pensable. The “Universal” vacuum 
carafes keep drinking water or iced 
tea or coffee ice cold in _ hottest 
weather. They are also used for hot 
tea or coffee, retaining the original 
temperature and flavor. The carafe 
illustrated has a heavy nickel case to 
the base of the neck. The. stopper 
is a combination of metal and cork. 

The “Universal” vacuum food jars 
keep solid foods, meats, and vegetable 
stews piping hot for hours. Salads 
may be kept ice cold, and ice cream 
and butter kept firm and hard with- 
out ice for long periods. The jars 
are made in two styles. One model 
has a black enamel case with drawn 
steel cap heavily tinned, made in pint 
and quart sizes. The other model is 
full nickel, made in half pint size for 
butter, and also in pint and quart 
sizes. 




















From left to right, the “Universal” lunch Set, Vacuwm Carafe and Food Jars 


Ornamental soap dishes, paper holders and a mirror in the 
new “San-o-la” ware 


San-o-la Bathroom Ware 


The Art Brass Company of 299 
East 134th street, New York City, is 
now marketing its new “San-o-la” 
bathroom ware. The company states 
that the new “San-o-la” ware is the 
result of two years experimenting and 
that it was designed to meet the de- 
mand of people who wished a ware 
which would harmonize with the other 
bathroom fixtures. “San-o-la” con- 
sists of solid brass with a coating of 
hard enamel, which is guaranteed by 
the manufacturers to be impervious 
to dirt and not to crack or change 
color. 

The illustrations shown here give a 
good idea of the attractiveness of 
“San-o-la” fixtures. No. 5580 is a 
double soap and tumbler; No. 5387 is a 
single soap and tumbler holder; No. 
5163 is a tumbler and toothbrush 
holder; No. 6604 is a soap and sponge 
holde:;; No. 5390 is a soap and tum- 
bler holder; No. 5990 is a tumbler and 
toothbrush holder; No. 5311 is a 
sponge holder; No. 5671 is a soap and 
sponge holder; No. 5661 is a tooth- 
brush holder; No. 5763 is a comb and 
brush holder; No. 5953 is a soap and 
tumbler holder; No. 5164 is a tooth- 
brush holder. The other group shown 
here is made up of the following: Nos. 
5312 to 6659 are soap dishes; Nos. 
6617 to 5624 are paper holders; No. 
1051 is a mirror, which may be pro- 
cured in four different sizes. 


THE BEESON STOVE COMPANY, Ho- 
ratio, Ark., has been incorporated 
with a capital stock of $10,000. The 
officers are E. W. Beeson, president; 
Lucas E. Moore and Thomas Robert- 
son, directors. 
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- “Safety First—and last” 

















are safe and sane— 


First— 


Associated with us are men who have spent years 
‘‘behind the Counter”’ in retail hardware stores. Their 
wide experience coupled with an abundant supply of 
common sense, assures the purchaser of our productions 
that Warren Fixtures are correctly designed. 


There can be no guesswork in our institution. 


Second— 


Warren Fixtures are manufactured in the largest and 
finest equipped plant of its kind in the world. 


Third— 

All orders whether for regular or special Units are 
under the direct supervision of our Factory Superintend- 
ent, a man who has devoted twenty-five years to the 
fixture business and a man who is known as a ‘crank’ on 
details. 


Fourth— 


Cheap materials, crude workmanship and impracti- 


cal ideas of designing ARE NEVER TOLERATED BY 
THIS COMPANY. 


We have two lines from which to choose and our 
catalogues Nos. 65 and 215 should be in your possession 
today. 


J. D. WARREN MFG. COMPANY 
253 Broadwey, New York Masonic Temple, Chicago, IIl. 
The Largest Manufacturers of Hardware Fixtures in the World 











RECENT TRADE LITERATURE 


Catalogs, Bulletins and Other Matter Published by Hardware Makers 


New Stow Catalog 


The Stow Manufacturing Company, 
Binghamton, N. Y., has issued a cat- 
alog 6 by 9 inches, which is both in- 
dexed and illustrated, describing the 
company’s line of tools, among which 
are included grinders, polishing ma- 
chines, screw drivers, stop clutches, 
tapping machines, portable drills. At 
the end of the book suggestions are 
given that will be of assistance to 
inventors. 


Empire Hardware Booklet 


The Empire Hardware Company, 85 
Warren street, New York City, with 
factory at Hoboken, N. J., is dis- 
tributing a catalog of 77 pages, fea- 
turing store furnishings of every de- 
scription. Tea, coffee and spice canis- 
ters and bins, scales, electric and hand 
coffee mills, seamless scale scoops, re- 
frigerators, show cases, cheese safes 
and cutters, cash desks and slicing 
machines, hand carts, peanut roasters, 
oil tanks, rolling ladders, display 
counters and tables, counters and 
shelving are also attractively shown 
in the catalog. Attached to it is a 
sheet giving discounts. . 


New Maydole Catalog 


The David Maydole Hammer Com- 
pany, Norwich, N. Y., is distributing 
their 1914 catalog, which is printed in 
English, French, German and Span- 
ish. The new catalog measures 7% 
by 10% inches, and contains 64 pages. 
It is well illustrated with photographs 
of the company’s great variety of 
hammers, and also with reproductions 
of awards of merit acquired at sev- 
eral national expositions. 


August Number of “Bottles” 


The August number of “Bottles,” 
house organ of the Illinois Glass Com- 
pany, Alton, IH., is devoted to pub- 
licity of the company’s product. It 
contains an article describing the 
company’s methods of manufacture 
which is illustrated with views of the 
factory. 


“Plymouth Products” 


The August issue of “Plymouth 
Products,” which is a monthly devoted 
to the interests of the Plymouth 
Cordage Company, North Plymouth, 
Mass., and Welland, Canada, contains 
a feature article dealing with the re- 
cent finding of oil in Alberta, Canada. 


“Graphite” Discusses Tariff 


The August issue of “Graphite,” 
published by the Joseph Dixon Cruci- 
ble Company, Jersey City, N. J., is 
devoted to the publicity of Dixon 
products. It also contains a statement 
showing the effect of the new tariff 
on business conditions. 


Automatic Separators 


The Standard Separator Company, 
Milwaukee, Wis., is sending out a new 
catalog and booklets showing the ad- 
vantages of the Automatic and Stand- 
ard cream separators, and testimon- 
ials from satisfied users. The com- 
pany also offers an unlimited guar- 
antee with this separator, in which 
it agrees to replace defective parts. 
A short history of the separator is 
given, showing the extensive use of 
the device. Its mechanical construc- 
tion is also explained at great length. 


The De Laval Monthly 


The De Laval Separator Company, 
165 Broadway, New York City, is dis- 
tributing a monthly publication con- 
taining accounts of current happen- 
ings of interest to farmers and man- 
ufacturers of farm products. Inter- 
spersed are news items and some in- 
teresting information and business 
getting ideas. 


“The Lindsay Light” 


The Lindsay Light Company, New 
York and Chicago. House organ fea- 
turing the Lindsay gas mantle. On 
one of its pages is shown the factory 
where the mantles are manufactured. 
An attractive counter display is fea- 
tured, and letters from satisfied cus- 
tomers. 


Union Caliper Catalog 


The Union Caliper Company, 
Orange, Mass., has issued to the trade 
a 54-page catalog featuring calipers, 
dividers, tap wrenches, nail sets, cen- 
ter punches, tempered steel rules, com- 
bination squares, hack saw frames, 
key set rule blocks and thread gauges. 
The book also contains a section de- 
voted to heavier tools, giving descrip- 
tions and information for their use, 
and is finished with an index in which 
appears the various products manu- 
factured by the company. 


Recent Harrison Publica- 
tions 


Harrison Brothers & Co., Philadel- 
phia, Pa., have issued a number of 
publications, ranging in size from a 
leaflet to a goodly sized volume. They 
are all artistically designed and at- 
tractively arranged. Some of the Har- 
rison publications are: Harrisons’ 
Price List, Cause and Effect, a volume 
of testimonials; The Evidence and Ver- 
dict, which shows many important pub- 
lic buildings in which Harrison prod- 
ucts were used; The Harrison Oil Color 
Palette, The Home Beautiful, Fight- 
ing the Flameless Fire, The New Idea 
and several others. 
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~The Wheeling Corrugating 


Co.’s Correction Supplement 


The Wheeling Corrugating Com- 
pany, Wheeling, W. Va., has published 
its correction supplement “B” to gen- 
eral catalog No. 290, issued to cor- 
rect prices. Numerous illustrations 
and descriptions of the company’s 
products are given, and a reference is 
made to the establishment of a branch 
office and completely stocked ware- 
house at Kansas City, Mo. 


Thornhill Catalog No. 28 


The Thornhill Wagon Company, 
Lynchburg, Va., is issuing its illus- 
trated catalog No. 28, containing 68 
pages, describing a large line of 
Thornhill farm, freight, grain and 
lumber wagons built for light draft 
and hard service. A two page illus- 
tration shows the company’s new 
plant occupying a site of about 20 
acres. 


Minneapolis Iron Store Com- 
pany’s Large Catalog 


The Minneapolis Iron Stove Com- 
pany, Minneapolis, Minn., is distrib- 
uting an illustrated catalog No. 25, 
bound in stiff covers, showing exten- 
sive lines of heavy hardware, black- 
smith and wagon maker’s tools and 
supplies, hardware and implement 
specialties, automobile accessories and 
similar goods which it handles. The 
company manufactures harrows, sleds, 
wagon boxes, wagon woodstock, tops 
and trimmings, wagon hardware and 
automobile springs. 


Describing Icy-Hot Bottles 


The Icy-Hot Bottle Company, 122 
West Second street, Cincinnati, Ohio, 
has published its trade catalog No. 17 
showing new models of its products. 
It also points out the advantages of 
keeping food or beverages hot or cold 
for a certain period. [Illustrated de- 
scriptions are given of different bot- 
tles, carafes, jars, pitchers, coffee and 
chocolate pots, carrying cases, lunch- 
eon baskets for picnickers, for the 
motorist and the sportsman. The di- 
rections for use, together with rates 
for shipment, and a telegraph code . 
for the receipt of orders and quick de- 
livery completes the book. 


Western Wheelbarrow Cata- 
log 


The Western Wheelbarrow Com- 
pany, South Fort Smith, Ark., has 
issued a new catalog, number 12. It 
is illustrated and gives descriptions 
and prices of the many styles of 
wheelbarrows and trucks made by the 
company. 
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How About 


Your 
Plier Supply ? 










It will always be secure if 
you rely on Pexto qual- 
ity, Pexto variety and 
completeness and on the 
big capacity and up- 
to-date equipment of 
Pexto factories. 


(4 
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Ask your jobber. 


Any Kind—Any Size—Any Time 
Any Quantity 


Recent extensions of our Plier Department mean a bigger out- 
put than ever. 


Orders, big or little, go through with smoothness and despatch. 


Box-joint and lap-joint, Pexto Guaranteed Pliers are known as 
standard by the expert mechanic and cover every requirement of 
the trades, the household or on the farm. 


In easy working, superior cutting qualities, long life and fine fin- 
ish they have never been surpassed by any make, domestic or 
foreign. 

_ They are backed by nearly a century of ability, experience and 
progress in tool making. 


There is no “come-back” to Pexto Pliers except the come back 
for more. 


The Peck, Stow and Wilcox Co. 


MFRS of Mechanics’ Hand Tools, Tinsmiths’ and Sheet Metal Work- 
e ers’ Tools and Machines, Builders’ and General Hardware 


SOUTHINGTON, CONN. CLEVELAND, OHIO 
Address all communications—216 Center St., Southington 
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Prepared by Hardware Age Window Trimming Specialists 











it is well to remember that there are many 
persons, more especially men, who make 
selections of materials from window displays, sel- ) C 
dom entering a store until they have selected some ; Dutch Boy 


_ definite article. When a man sees something that 
ering clerks, but a man never quite rids himself 
The man seldom comes out of the store without 


he likes he enters the store, and very rarely thinks 
of the notion that he is encroaching upon some- 
making a purchase, and he seldom goes into the 





, W tis it comes to modern hardware displays 














of going in unless he has made up his mind defi- 
CS O/ Ses. | 
body’s precious time when he handles goods with- Z / aul lses 


nitely regarding the purchase of a certain article. 

Women, as a rule, are not so considerate in both- 
out intending to bay. “Raw + “Boiled =‘Refined 
Direct Window Results 




















A suggestion for the painting season 


artistic way over suitable fixtures, this will surely 
leave the impression of quality and up-to-dateness. 
Therefore, it is up to the hardware merchant to 
direct the placing of his displays according to the 
f class he wishes to cater to. 


Home-Made Scale Idea 


Our window display suggestion this week is a 
simple one which will answer for the showing of 
Of f B | a great many different articles. In this case we 

did C = have suggested its use for forcibly calling attention 
to the alarm clock which retails for $1. As before 


stated this same idea can be utilized in window 
advertising other self-contained articles at various 


\ arrangement of a few pieces of merchandise in an 








but in your Favor 






















3 Alarm E locks prices. 
Vay is : The main feature of the display consists of a 
¢Y3 $b 1 _s ae) catch phrase reading “Off Balance But in Your 
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—— window display of alarm clocks, which may 
be used for many other articles 


store until he has decided what he wants. The se- 
lection is very often made from the window. For 
this reason every hardware store should at all times 
have as attractive a showing as possible in the win- 






dow front oa 
It is well to remember in placing this showing, wut the 
that it has a tendency to a great extent to bespeak sure putt - 


the house. As an example, if the windows are 
greatly crowded, hiding a great portion of the back- 
ground and presenting a junky appearance, a vis- 
itor to your city will naturally suppose that your 
store is more or less on the bargain order, no mat- 
ter how fine a grade of merchandise you may carry. Showing what may be done with illustrations from 
On the other hand if this display presents a careful Hardware Age 
80 
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Favor. Alarm Clocks $1.” This scale may be 
home-made of lumber painted or covered with paper, 
to answer your purpose. A good scheme would be 
to paint this in gold or silver, utilizing chains and 
tin pie plates in constructing your scale. The ar- 
rangement of the merchandise around this idea is 
left to your own judgment. 


Show Card Suggestions 


Retail merchants recognize more and more that 
show cards are a sure weapon with which to secure 
trade. Some are very enthusiastic, claiming that 
they get better results than can be secured from 
the newspapers. While this may be true in some 
cases, yet the greatest publicity results can only be 
secured by the judicious use of both. Show cards 
can only bring results from those who pass your 
store, while the newspaper will reach many who 
rarely pass your place of business. The ideal show 
card tells the daily store news in a bright snappy 
way at a glance to the people who pass. It attracts 
them to the window displays, and tells the quality 
- and price of merchandise. It calls direct attention 
to the appearance of the display as no other medium 
can. 


Taking all of these things into consideration it 
is well to make your show cards as practical as pos- 
sible. Our accompanying cards show what you can 
accomplish by using the illustrations from the pages 
of HARDWARE AGE. Both show cards combine the 
brush and pen lettering, which has been described 
in detail in previous lessons shown in HARDWARE 
AGE. 


New York Market 


(Continued from Page 69) 


limited stock in America, prices have naturally in- 
creased sharply. They are now selling at an advance 
of fully 25 per cent. and distributors are carefully 
nursing their stocks to supply the needs of old cus- 
tomers. 


Hooks which are largely made in England have ad- 
vanced. All grades of agates which come from Ger- 
many have advanced. Silk gut has gone up and with 
this of course all leaders and most fly hooks. 


Cork which comes from Spain has advanced and this 
raise is felt on cork handled rods and cork floats. Linen 
lines are advanced in common with a score of smaller 
items. 


CLOTHES WRINGERS.—The prices of clothes wringers 
and rubber rolls have been advanced materially. This 
is of course due to the higher price of rubber and the 
scarcity of ships in which to transport the crude prod- 
uct. We quote from a letter sent to the trade by the 
most prominent producer in this territory: 


“Crude rubber which we use comes from Brazil, 
India and Africa. While these countries are not at 
war at present, they are unable to make any shipments 
for the reason that they have depended almost entirely 
upon English and German ships for transportation. 
These ships have discontinued their service, and there 
are no vessels to take their place, hence very little, if 
any, rubber is now being received here. The stocks 
of rubber in the hands of merchants and manufacturers 
are very small and as a result prices have advanced as 
seldom before. 


“The present condition of the rubber market was 
never thought of by any one and what the future will 
be no one can predict now. Our advice in the matter is 
to send us your orders for the usual quantities, suffi- 
cient to supply your requirements, so as not to lose any 
sales. At the same time we advise against speculation.” 


The advance in price is $1.00 per dozen on 1 year guaran- 
tee wringers, $1.50 per dozen on 3 year and $2.00 per dozen 
on 5 year wringers. 


Hardware Age 


Cincinnati Hardware Club Enjoys 
Dinner 


— Hardware Club, of Cincinnati, Ohio, held its 

annual dinner at Chester Park, a suburban re- 
sort, on the evening of August 20. Over 100 guests 
were present, and the occasion was a notable one 
as the families of the different members were in- 
vited to attend. Heretofore, the club’s meetings 
have been of a semi-business character, but at this 
gathering the word “business” was tabooed. The 
main object of the gathering was to get the wives 
of the different members better acquainted, and to 
solicit their aid in making arrangements for the 
entertainment of the Ohio Hardware Association, 
whose convention will be held in Cincinnati; Febru- 
ary next. 

A planked steak dinner was served early in the 
evening, after which the party adjourned to Hilar- 
ity Hall, where different athletic contests were ar- 
ranged. Albert Boebinger, president of the Boeb- 
inger Hardware Company, won the prize offered on 
a time record contest on the “slide.” Charles 
Matthews, of Madisonville, Ohio, was a close second. 
_ The entertainment was arranged by J. J. Isham, 
of the National Lead Company, and E. J. Becker, of 
the H. Belmer Company and secretary of the club. 

A business meeting of the club will held some 
time in September, but the date has not yet been 
announced. 


Obituary 


WILLIAM KANSTEINER, one of the oldest citizens of 
Hannibal, Mo., died at his home after a prolonged ill- 
ness. Mr. Kansteiner-was born in Germany in 1829, 
and resided there until about 14 years of age when he 
settled in St. Louis. He afterwards entered the employ 
of a large hardware concern and learned the business 
in all its branches. In 1860 he moved to Hannibal, and 
formed a partnership with his son, which continued to 
the time of his death. The business will be conducted 
by his son as his successor. Mr. Kansteiner was an 
active member of the community in which he resided. 


WILSON M. SILLHART, for many years manager of the 
Penn Hardware Company, died in the Reading Hospi- 
tal. Mr. Silhart had been a patient at this institution 
for some weeks, and was recently operated on for ap- 
pendicitis. He was a native of this city and had been 
engaged in the hardware business. Later on he asso- 
ciated himself with the American Skate Company, of 
which he was manager at the time of his death. Mr. 
Sillhart was in his fifty-second year. 


SOLON R. BUNKER, a former resident of Fairfield, 
Me., died at the home of his son at Big Piney. The 
immediate cause of death was heart trouble, following 
an attack of pneumonia. Mr. Bunker was born at An- 
son, Me., in 1851, removing some years later to Boston, 
where he engaged in the mercantile business. Mr. 
Bunker was previously in partnership in the hardware 
business with John Gilbreth. 


CHARLES M. KEy, a resident of Kansas City, Mo., for 
some years, died in that city, following an operation at 
the Swedish Hospital. For the past 28 years Mr. Key 
was manager of the Acorn Stove Company. He was a 
member of many fraternal organizations, and is sur- 
vived by a wife and two children. 


JOHNSTON SHERRICK, formerly a prominent hard- 
ware man of Canton, Ohio, and founder of the Canton 
Hardware Company, died of paralysis, aged 73. He 
established the store of the Canton Hardware Company 
in 1870 and was a stockholder at the time of his death. 
He took an active interest in politics and was formerly 
a state senator and representative in Ohio, having 
served for two terms from 1873 to 1877, and as senator 
for one term in 1879. 
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that draws profitable trade. 






ISPLAY WEED CHAINS IN YOUR WINDOWS 
, AND SALES ROOMS AND YOU DISPLAY 
AY iy GOOD SOUND BUSINESS JUDGMENT AS WELL. , 

2\ is You will attract all types of cars.to your doors— 1 fj 
\\ iN they all must use Weed Chains for safety’s sake. f] fy 
































ae \ Post mortems are never held over Weed ly ly, 
_, ja \\a\\ \\ Chains—they never make dead stock. Y | 
~~ 5] Ya \ Even when roads and pavements are 2 
foe) Te dry the experienced motorist will 
: buy—‘“In time: of sunshine he prepares 
for rains, stops at his: dealer’s and buys 


Weed Chains.’’ 








Don’t forget to order a stock of Weed 
Cross Chains, too. We will send you an 
attraetive board on which you can dis- 
play our Cross Chains to the best advantage 
if you will but write for it. Now’s the 
time. Write for it now. | 









Weed Chain Tire Grip 
Company 






Bridgeport, Connecticut 





DOMINION CHAIN COMPANY, Limited 
Head Office; Shaughnessy Building, Montreal, Canada 
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Manufacturers Reply to Letter From Clifton Hardware Company 


DITOR’S NOTE:—tThe following 
additional replies (all that we 
have space for in this issue) have 
been received in response to the letter 
from the Clifton Hardware Company, 
of: Eufaula, Alabama., published in 
HARDWARE AGE, August 20. 


National-Standard Com- 
pany, Niles, Mich. 
Editor HARDWARE AGE. 


Dear Sir: 


The writer notes with considerable 
interest your letter of the 3d enclos- 
ing copy of letter from the Southern 
Hardware Company. 

There is much truth in what they 
say and just how to meet the situ- 
ation successfully is indeed a difficult 
problem. Will say, however, that the 
writer was in the bicycle business for 
thirteen years and passed through 
somewhat the same sort of conditions. 
He has found as a rule, however, that 
the cheap tires which were offered 
were nearly always what we termed 
“factory seconds,” which had some 
blemishes, the name buffed off, or else 
were otherwise slightly below par, al- 
though at times we would find guar- 
anteed tires offered at low prices 
made and'sold under special brands. 
It seems that the tire people always 
have a certain amount of stock which 
is slightly off color which they have 
to dispose of in some way or other, 
and these cheap concerns are usually 
the natural outlet as they are willing 
to take a considerable quantity of 
“such goods at a single purchase. 

Small items the hardware trade may 
be obliged to sell at almost cost, as 
for instance such things as spark 
plugs, and some of the little ordinary 
tools, but when it comes to heavier 
articles such as automobile jacks, 
speedometers, etc., they have an op- 
portunity for a better profit, as the 
customer has to pay the transporta- 
tion charges which would amount to 
considerable on each item. 

After all the proposition is very 
much the same as mail order house 
competition which the retail hardware 
man has to meet in practically all his 
-Jines and the argument he uses in his 
other departments will no doubt help 


him to secure a reasonable profit on 
his automobile supplies. 

We shall be very much interested in 
the editorial you write on this sub- 
ject as it will without doubt contain 
ideas and suggestions from those who 
have had more direct experience with 
this automobile problem than we have 
had, accordingly, we will appreciate 
it greatly if you will kindly drop us 
a line advising what number of the 
HARDWARE AGE this editorial will ap- 
pear so we may be on the look-out for 
same. 

With best wishes, we remain, 

Yours very truly, 

NATIONAL-STANDARD COMPANY, 
[Signed] W. F. Harrah, 

President. 


Sharp Spark Plug Co., Cleve- 
land, Ohio 


Editor HARDWARE AGE. 
Dear Sir: 


‘We beg to acknowledge receipt of 
your favor of the 3d, with reference 
to the letter which you received from 
the Clifton Hardware Company. 

The points which he brings up are 
very well taken, and are very diffi- 
cult to answer. The trouble of which 
he complains, namely, the cheap list- 
ing of goods in the catalogs of jobbing 
houses is very prevalent, and even 
some of the best American jobbers are 
guilty of cutting prices in this way. 
The cause of this is that some manu- 
facturers are willing to sacrifice the 
greater part or all of their profit in 
order to get the business of these 
large jobbers, as their volume of busi- 
ness is, of course, large and their 
handling of the goods is considered 
good advertising. 

Being spark plug manufacturers, 
we will take his statement of the sale 
of Champion %-inch standard spark 
plugs at 35 cents, as an example. We 
are selling to the same jobbing trade 
who are advertising these plugs in 
their catalogs at 35 cents, but will 
not find any cut prices such as this 
on plugs of our manufacture, for the 
reason that our prices to these jobbers 
are on a basis where they would not 
attempt to offer them at prices lower 
than the standard market figure. 
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If customers such as the Clifton 
Hardware Company are obliged from 
demand to handle lines of this kind, 
they cannot avoid the trouble of 
which they complain. There are, how- 
ever good lines in practically every. 
article manufactured with which they | 
will not experience this trouble, and 
we believe that their only means of 
safeguarding against the difficulties 
of which they complain is to handle 
the lines of manufacturers who do not 
cater. to a low-priced trade, but who 
seek to popularize their goods by 
making them as nearly perfect as 
possible and by advertising them in 
the best mediums of the country ‘at 
a standard fair price. 

We trust that in the above we have 
offered you some suggestions which 
will be of value in your answer to 
the Clifton Hardware Company and 
if you have no objection we would 
like very much to write them a per- 
sonal letter on this subject. Will you 
kindly advise if this course will be 
satisfactory to you? 

Very truly yours, 


THE SHARP SPARK PLUG Co., 
J. M. Kenny, 
Sales Manager. 


[Signed] 


H. W. Johns-Manville Co., ’ 
New York City | 


Editor HARDWARE AGE. 
Dear Sir: 


Your letter of the 3d was held for 
my attention upon return to the city. 

I know the hardware dealer is fac- 
ing a problem of cut prices. This has 
existed in the automobile trade for | 
some time with the cheap (and what - 
I may term “pirate”) manufacturer 
of accessories, who makes no effort to 
have an established list and trade - 
prices. 

The trouble with the hardware 


‘dealer, due to his lack of experience 


in the automobile accessory field, has 
been that he handled lines of manu- 
facturers with no reputation back of 
them, because he was offered what - 
he considered a special concession : 
either in representation or in dis- 
count. t 
He finds, after purchasing such * 
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ELECTRIC WARNING SIGNAL 


The Sparton warns! It doesn’t make pretty 
music, nor work pretty often—it warns! 


Its clear dominant note crystallizes the hesi- 
tant pedestrian’s thought—it makes him move. 


And since it warns him in good time, he 
holds no grudge against the autoist. 


Sparton is made in a size. to “fit” every car 
and every motor boat. 


It doesn't stay in stock. 


Write. 
Prices from $7.00 to $15.00. 


The Sparks-Withington Co. 


Jackson, Michigan, We Oe Fie 
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lines, the manufacturer himself goes 
direct to the consumer, cutting under 
the price he sold the dealer. | 

' I believe that, if the hardware 
dealer will handle standard quality 
lines of reputable manufacturers, who 
stand back of their products with 
established prices, he will rapidly 
build up his automobile accessory bus- 
iness, show a handsome profit and 
have satisfied customers. 

For example, with the H. W. Johns- 
Manville Company every automobile 
accessory is backed by our guarantee 
of satisfaction, every line is a recog- 
nized one in its particular field, with 
an established list and fixed discounts 
to the different classes of trade that 
are not varied under any considera- 
tion. 

In other words, when the hardware 
dealer puts his efforts back of lines 
such as J-M automobile accessories, 
he has the benefit of the market made 
possible through extensive advertising 
on articles that are reasonably priced, 
are easier to sell, with a good margin 
of profit and, most of all, making sat- 
isfied customers. 


I sincerely trust that this will help 


you in answering the Clifton Hard- 
ware Company, and wish to assure 
you of our hearty co-operation.in de- 
veloping the sale of automobile ac- 
cessories among the hardware trade. 
Yours very truly, 
H. W. JoHNS-MANVILLE Co., 
[Signed] Edw. A. Cassidy, 
Sales Manager, 
Auto Accessories Department. 


Northwestern Chemical Co., 
Marietta, Ohio 


HARDWARE AGE. 


Gentlemen: 

Your letter of August 3 relative to 
the Clifton Hardware Company, of 
Eufaula, Ala., has been received and 
have read both your letter and their 
letter carefully. 

The situation which the Clifton 
Hardware Company has outlined is a 
situation which the accessory people 
are confronted with not only in this 
particular section, but all over the 
country. As a general rule, it might 
be said that the further east you 
go the worse this situation becomes. 

There is this redeeming feature: 
Manufacturers knew of this situation 
and have been fighting it continually. 

If these catalogs are gone over care- 
fully, it will be noticed that the 
greater majority of the goods shown 
“are not standard items. Standard 
items will be found scattered through- 
out the catalog and these, of course, 
give a good tone to the rest of the ar- 
ticles shown. 

In defense of the manufacturers, I 
can say this, their goods are many 
times illustrated in such catalogs 
without their consent, and these cut- 
price houses, in many cases, are not 
buying from manufacturers, but 
through some friend who is supposed 
- to be a legitimate jobber. I can tell 
you what we are doing, and I think 
it is representative of what most of 
the best class of manufacturers are 
-doing to protect their legitimate deal- 
ers and jobbers. In the first place, we 


will not sell any of these cut-price 
houses. We will not furnish them 
with electrotypes for their catalogs. 
If we find that they are illustrating 
our goods or selling our goods, we 
exert every endeavor to find out where 
they are getting the goods and ‘cut off 
the supply. I can cite numbers of 
instances where we have actually ‘done 
this thing. — 

The tire end of the accessory busi- 


ness is something which I know noth- - 


ing about, but, as a rule, I think the 
standard accessory manufacturers are 
doing their very best to give their 
jobbers and dealers the utmost of 
protection. 

Like all businesses, where the mar- 
gin of profit is good, there will prob- 
ably always be some cut-price houses, 
but I do not think that there is cause 
for worry as to the outcome of the 
accessory trade as a whole. In fact, 
from my observation it is getting in 
a more healthy condition every day, 
and if you talk with anyone ac- 
quainted with the trade two years ago 
you will most certainly be told that 
the conditions now are most wonder- 
fully improved over the condition two 
years ago. 

Yours verytruly, 
THE. NORTHWESTERN CHEMICAL Co., 


[Signed] F. R. Hall, 
General Manager. 


Nungesser Carbon & Bat- 
tery Co., Cleveland, Ohio 


HARDWARE AGE. 
Gentlemen: 


In reply to your letter of August 3 
in which you enclose copy of letter 
from the Clinton Hardware Company, 
of Eufaula, Ala., if I were to answer 
this dealer’s letter I would tell him 
two things. 

First, the condition he mentions— 
the extreme activity of the mail order 
concerns handling automobile acces- 
sories—is due to the newness of the 
business, and to the common belief 
that any business connected with auto- 
mobiles is a regular gold mine. I feel 
that as time goes on, these mail order 
people will stiffen up their prices, and 
the local dealer with the goods in stock 
should not be frightened into meeting 
every printed price his customers may 
see. It costs money to send goods by 
mail. It takes time, and I believe that 
if the retail dealer talks the fact that 
he has a high-grade line of goods right 
in stock, ready for immediate delivery, 
and his prices, even if slightly higher, 
are yet not exorbitant, he ought to be 
able to secure such proportion of the 
business as is profitable. 

The other thing I would tell him is 
this. Right at the present time the 
resale price situation is somewhat de- 
moralized owing to the present legis- 
lation, and that manufacturers there- 
fore have their hands tied so far as 
entirely controlling the resale. We 
hope that the time will come when 
the manufacturer will be given this 
absolute right of saying at what price 
his goods shall be sold, both by jobber 
and retailer, and when that time 
comes the bona-fide manufacturer will 
be very happy to insist on the main- 


‘trade. 


Hardware Age 


tenance of. their stipulated selling 
prices. 

In the meantime the retail dealers 
should not be carried off their feet’ by 
every price that’s quoted. If there 
is no reasonable profit let the other 
man have the business. 

Yours very truly, 
[Signed] H. S. GREENE, 
Assistant General Sales Manager. 


The Jeffery-Dewitt Com- 
pany, Detroit, Mich. 


Editor HARDWARE AGE. 

Dear Sir: 

Your esteemed favor of August 3 
duly received and carefully noted. We 
have also read carefully the letter of 
the Clifton Hardware Company, which 
brings up the point that “there is 
something wrong with the automobile 
accessories business.” This seems 
more pronounced to the writer of this 
letter because in his hardware busi- 
ness such things have not occurred as 
they have in the automobile industry, 
for various reasons, one of which is 
that this business has become so vast 
in a very short space of time as to 
almost outclass any other line of man- 
ufacture. And, in this very rapid 
growth, accessory manufacturers have 
not been able to formulate satisfactory 
fixed plans by which to regulate the 
sale of their products, but this will 
come sooner or later as certain bad 
features develop from time to time. 

Every automobile accessory manu- 
facturer is bound to seek the best and 
most reliable avenue through which to 
place his product. The hardware 
dealer and jobber, on account of his 
stability and usual financial standing 
in his community, is bound to be one 
of these factors. The manufacturer 
must learn and be made to discrim- 
inate between the so-called “jobber” 
and the dealer with greater accuracy 
and must act accordingly, making the 
party who calls himself a jobber, jus- 
tify his position by placing orders in 
quantities sufficiently large to justify 
the jobber’s price. 

No manufacturer should allow his 
product to be so handled as to enable 
a consumer to secure a dealer’s price 
under any circumstances, and when 
such instances occur the manufacturer 
himself should be immediately notified, 
and if he is of the proper caliber, he 
will immediately shut off such source 
of supplies and protect his jobbing 
These things will, we believe, 
adjust themselves and the small irre- 
sponsible dealer who causes the trou- 
ble is bound to be eliminated in the 
natural course of events, if not by his 


own methods, by restrictions foreed - 


upon him by the manufacturer. We 
take this stand, and endeavor to place 
the responsibility and standing of a 
dealer or jobber exactly by determin- 
ing from the size of the orders, as 
near as possible how he is to be 
classified. 

As they have suggested, the acces- 
sory business has been a sort of a 
craze, but like everything else, it will 
reach a firm foundation and by process 
of elimination, the trade will work into 
the hands of the staple and legitimate 
sources of distribution which will also 
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One Autocar Does the Work 
of 6 Horses at Less Cost 
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More than 1700 AUTOCAR owners, many of whom have from 10 to 270 cars 
each are saving time and money by this modern method of delivery. 





OR many merchants one of the most im- 
portant of their delivery problems is the 
time and expense wasted in crating and 

reshipping their goods. Profits are eaten up by 
local express companies and freight charges. 


To these merchants motor delivery has come 
as a way of relief, and they are not slow to 
take advantage of it. Am experience of this 
sort is told by John M. Foley, 
550 W. 12th St., Chicago, manu- 
facturer of Stovepipe, Tinware 
and Sheet Metal Goods. He 
bought an Autocar Delivery Ve- 
hicle a year ago; read what he 
has to say: 


“Before I bought my Autocar 
I had to deliver to South Chicago or other points 
at a distance from my plant by freight. 


“This meant handling my goods three times, 
also packing or crating them. I experienced 
the usual delays getting my products to the 
freight station. Goods would often be delayed 
in transit, and I had to allow my customers 
cartage charge for going to the various freight 
stations and getting their shipments. Sometimes 
we would be as long as three days getting a 
shipment delivered a distance of 8 or 10 miles. 





> Used in Every Line 
of Business ”’ 


“Since I bought my Autocar in May, 1913, I 
make deliveries direct from my plant to my 
customers without the labor or expense of pack- 
ing them. 


“My Autocar averages 50 miles a day and is 
thoroughly reliable. .I really don’t see how I 
kept doing business so long with horses and 
wagons.” 


Another Chicago concern— 
Capper & Capper—find that their 
Autocar does the work of 6 
horses and 2 wagons at much 
less operating cost. They say: 


“A careful comparison of the 
costs of our Autocar after ten 
months of service and of the 6 
horses it has replaced, convinces us that we 
are now saving at least $2000 a year in the 
operating expenses of our delivery equipment. 
At the time we bought the car we wouldn’t have 
believed such a saving possible, especially since 
we had good horses and good wagons, and it 
seemed ‘like throwing a lot of first class ma- 
terial away. But the results have justified the 
change.” 


Write to-day for our new book and for complete in- 
formation about the AUTOCAR in the hardware trade. 


Address Dept. G. 


The Autocar Company, Ardmore, Pa. 


Established 1897 


Motor Delivery Car Specialists 
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‘lessen the liability of the manufac- 


turer by refusing to sell to small and 
unstable dealers. 

Whenever cases of cut prices arise, 
it is always well to take it up with 
the manufacturer immediately, giving 
him the opportunity to clear up these 
bad matters by ascertaining the source 
and cutting off the offending party’s 
source of supply. This will also make 
it necessary for these irresponsible 
dealers to buy their supplies through 
the legitimate jobbing 7 in: their 
locality. 

We would advise every man Who 
has started in the accessory line, to 
stick to it and maintain his prices, and 
he will soon thoroughly establish him- 
self. If this business had been in ex- 
istence as long as the hardware busi- 
ness, it would have found itself regu- 
lated along these lines long before 
this, but it takes some time to regulate 


a business that has grown with such : 


rapidity. 

‘We have a great deal of faith 1 in the 
hardware people as being. one. of. the 
main sources of supplies for the con- 


-sumers and dealers in their respective 


localities. Hence we, as manufactur- 
ers, are going to take a stand to pro- 
tect them. 

You will find that many of the cata- 
logue people are wholly unreliable dnd 
sooner or later these people who at- 
tempt to deal through the small mail 
order houses will have by one or two 
transactions, enough, experience to 
make them feel satisfied to deal with 
the reliable houses with whom they 
are familiar and who have an estab- 
lished reputation and will stand be- 
hind their product. 

We believe these results will be 
reached sooner or later if they will 
adhere to the policy as stated above, 
which will soon freeze out this class 
of competition. 

Very sincerely yours, 
JEFFERY-DEWITT COMPANY, 
[Signed] W. T. Helfer. 


The V-Ray Company, Mar- 
shalltown, lowa 


Editor HARDWARE AGE. 

Dear Sir: 

If I were assigned to the “chore” 
of replying to the Clifton Hardware 
Company I would be inclined to tell 
them, just what I have frequent oc- 
casion to tell new travelers who com- 
plain that this, that or the other 
make of plug sells for 19c., 23c., etc. 

There are two distinct lines of 
motor accessories; one made to meet 
a certain price—in other words, some- 
thing with the earmarks of resem- 
blance but not of quality. The other 
article is that which has been made 
with sincerity of purpose as its basis. 
Regardless of what Mr. Clifton may 
say, he’ll find that very shortly, when 
the auto accessory game has’ ceased 
to be a game, and assumes its right- 
ful dignity of institutional rights in 
the hardware store, the article that 
today is being featured at mail-order 
house prices will have been automati- 
cally eliminated - ‘from the accessory 
field. 

It is quite true, as Mr. Clifton sug- 


| gests, that today the accessory ques- 


tion is somewhat deserving of the 


word “game”; it is also true that, to 
some extent, the accessory field has 
been cursed with the pell-mell influx 


' of a horde of irresponsible concerns 


to the point where it is ‘more or less 
of a craze. This state of affairs, 
however, will not be lasting. You 
don’t see it in the wagon, carriage 
or buggy industry; you don’t see it 
in the phonograph field; nor the piano- 
player field; in fact in none of the 
other fields that are, to some extent, 
allied with the automobile-motorcycle 
field as far as the phase of luxury is 
concerned. 

, There are many more buggies, car- 
riages, etc., in use in this country 
than there are motorcycles and motor- 
cars. Why do we not find the owner 
of these items of “essential luxuries” 
lambasted daily with what Mr. Clifton 
rightfully terms rag-paper  cata- 
Jogues ? ? The automobile to-day is fast 
acquiring the same stable status of 
the buggy and carriage, and it will 
not be long now until automobiles will 
reach the one-and-a-half or one-and- 
-three-quarter-million mark in the 
United States. When these prodigious 
figures are reached, the promiscuous 
mailing of junk-accessory catalogues 
will automatically cease; the owners 
of motor cars will then be immune to 
the daily flood of literature featuring 
plated accessories in the guise of 
sterling goods, as is the owner of the 
horse and buggy. 

In another year the automobile ac- 
cessory proposition, and this includes 
tires, will have simmered down to 
where the hand-saw is to-day. How 
many mechanics will accept a “just- 
as-good” saw. when a standard make 
is available? Will slush literature 
advertising sell that man a saw at a 
ridiculously low price? Use your own 
good judgment on this score. There 
can be but one conclusion. 


Of course, the question suggests it- 
self, “How can an outlaw so-called 
jobber buy tires, spark-plugs, etc., 
such as Mr. Clifton mentions, and 
get the same low price that his legiti- 
mate contemporary enjoys? This is 
the crux of the whole issue. The 
time is fast approaching when the 
manufacturer of aecessories must 
cease carrying water on both shoul- 
ders. He must learn that the lack of 
discrimination between the jobber who 
buys and sells as a jobber and the 
“jobber” who buys as a jobber and 
peddies like a Ghetto curb-stoner will 
sooner or later dethrone him. 
Trade-organizations, legitimate job- 
bers, square-deal-seeking firms like 
the Clifton Hardware Company, for 
instance,—all of these exponents of 
fairness, will sooner or later boycott 
the article made by a firm that does 
not deign to respect the ethics of 
sound business. 


There are dollar watches and there 
are 21 jewelled ones; there are 28c. 
brooms and there are $28 electric 
vacuum cleaners. Certainly one will 
never be regarded as competitive with 
the other. Why, then, should 37c. 
plugs (to the consumer) or 34 by 4 
inch tires at $11.58 as a serious en- 
croachment on the accessory trade 
field? Those veneered articles are mis- 
sionaries in disguise. Like the child 
playing with fire, the layman motorist 
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must be “burnt” once, and that once 
will be his eye opener. 

Mark my word, the time is fast com- 
ing, not more than 12 or 18 months 


‘ distant, when the cut-price pirate who 


generally gets all his wares are worth, 
and more, will fold his catalogue tent 


' arid steal away. He is fast learning 


that his effort to shave profits to the 
quick is not compatible with his out- 
lay for postage stamps in one million 
lots, for if he hopes to circularize 
systematically and thoroughly, it will 
take a million: one-cent stamps ($10,- 
000.00) per circularization, to say 
nothing of the motorcycle field. 
Every infant industry has a certain 
amount of pioneering to do, a certain 
degree of piracy to combat during 
such infancy, just as the American 
pioneers had the Indian to contend 


. with before stable conditions were es- 


tablished. The motor accessory field 
is by no means an exception. It is 
so’ immense a field; the greatest of 
our so-called infant industries, that 
we should not complain if the pioneer- 
ing takes a trifle longer to accomplish 
than might be true in an industry of 
lesser proportions. 

The motorist is not the numbskull 
he used to be. There was a time 
when he knew why his car ran down 
hill but could not fathom the miracle 
that made it go up-hill against the 
laws of gravitation. That stone-age 
era is past and with the realization 
that the use of 37c. spark-plugs in a 
$1,500 or $3,500 car is as inane as 
the use of “something cheap” in hair- 
springs for use in his jewelled watch, 
the motorist will look to quality,—not 
so much to price. 

The penny wise, vound foolish 
policy is passing and with this transi- 
tion will also sound the death-knell 
of the junk-accessory dealer who has 
plagiarized the vocabulary of the birds 
—Cheap! Cheap! 

I do not believe there is anything 
to add to what Mr. Clifton has 
brought up in his letter. What I have 
laid forth in these comments is the 
attitude that has long since been taken 
by the V-Ray Company. We be- 
lieve that time will vindicate our judg- 
ment. 

Assuring you of my pleasure in 
giving you this assistance, if such it 
might be termed, I am, 

Very truly yours, 
THE V-Ray Co., 
J. W. Hansen, 
President. 


Game Law Blue Book 


The Winchester Repeating Arms 
Company, of New Haven, Conn., is 
distributing through the retail trade 
the new Game Law Blue Book, which 
is compiled from official sources by 
Charles B. Reynolds, a man of recog- 
nized experience in this work. The 
Game Law Blue Book contains in 
readily accessible form the fish and 
game laws of the United States, Can- 
ada and Alaska, together with a list 
of guides and the territory with which 
they are most familiar. 


[Signed] 


THE FRASER-TUFTS MFG. COMPANY, 
Boston, Mass., manufacturing metal 
products to order, has been incorpor- 
ated with a capital of $75,000. 





August 27, 1914. 
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There’s Pleasure in Selling 
Good Merchandise 


BETHLEHEM 2cixr SPARK"? PLUGS 
are the plugs to sell 


There’s keen pleasure for any storekeeper in selling 
merchandise that he believes in—that always delivers 
the goods. 


And there’s mighty little satisfaction in selling poor 
quality goods. 


A good spark plug makes all the difference in the 
proper operation of the car. 


BETHLEHEMS deliver! We wish you could see 
the unsolicited testimonial letters we have received. 
These letters come from owners of one-cylinder 
motor cycles, right through the whole range, up to 
the owners of 130 horsepower Mercedes car. 


Complete Assortment of Standard 





Plugs for $25.00 in Display Case 





This display case contains plugs suit- 
able for every use from the one cylin- 
der motor to the 130 H. P. Mercedes. 
Here’s your entire spark plug stock 
all ready to put in a prominent place 
on your counter. BETHLEHEMS 
are the easiest plug to sell and show 
you 100% profit. 


BETHLEHEMS will work for you, 
because each plug sold brings more 
sales. 


Send for this special display case and 
try pushing BETHLEHEMS. Book- 
let and catalog free. ~ 


"THE -SILVEX ‘COMPANY 
171 Madison Ave., N. Y. and Oakland, Cal. 


These Jobbers Stock Display Cases: 


Union Hardware & Metal Co., Los Angeles. 
Baum Iron Co., Omaha. 

Bonniwell, Calvin Co., Kansas City. 

Julius Andrea & Son, "Milwaukee. 

Philip Gross Hardware Co., Milwaukee. 

Electric Appliance Co., Chicago ani: San Francisco. 
Fairbanks, Morse & Co., New York-and Branches. 
Southwest Gen’! Electric o. Dallas and Branches. 











The Life of a Spark Plug De- 
pends on the Efficiency 
and Durability of 
Its Packing 


The J-D packing is composed entirely of metal and 
is absolutely free from asbestos or any other shrink- 
able materials. An all metal packing is the only 
perfect packing known. 


After patient investigation, we have produced an 
alloy which has the same expansion and contraction 
as porcelain, with the result that compression leakage 
is entirely eliminated. 


The mechanical construction of the packing on 
J-D Spark Plugs is as follows: The Pdrcelains are 
formed with a shoulder in the shape of a double 
cone (A) (A) ground to a true and perfect surface. 
A packing collar (B) (B) with a flanged end (C) 
(C) made of the special alloy mentioned above is 
forced on each of the cones (A) (A) until the two 
flanges (C) (C) meet. 


The collar (C) (C) supports the Porcelain in the 
shell and takes all the strain of tightening the bush- 
ing. This form of packing affords 
a ground joint and greatly in- 
creases the effective strength of the 
Porcelain. 


HARDWARE DEALERS 
find J-D plugs give sure 
satisfaction, and are a 
profitable line to handle 


They are “Best by every test”— 
heat compression, breakage, and 
electrical; J-D Plugs are further- 
more backed with an_ ironclad 
guarantee of “your money back or 
a new plug unless you are abso- 
lutely satisfied.” 


Write for our direct-to-dealer 
plan—a money-maker. 


Jeffery-Dewitt Co. 
69 Butler Ave. DETROIT 
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NOTES OF THE RETAIL HARDWARE TRADE 


CALGARY, ALBERTA—The name of D. R. Foulds Company, 
Ltd, na has been changed to the Metal Shingle & Siding Com- 
WARNER, ALBERTA—The hardware stock of J. P. Whitty 
coon been : alton over by E, G. Paddon. 
INSCARTH, MANITOBA—A, Hamilton has purchased the 
hardware mesg of tiv N ime 
e hardware business formerly 


Morsz, Sas 
ong — oo by ta ariesaig tee been taken ovef by McAllis- 
Oxbow, SASKATCHEWAN—W. A. Moir has started in the 


gr aansd goprceg: ae 

RBGIN Sas an—W. C. Swanson has _ recently 
saakaea "ta the “antoanobile supply business here. 

SASKATOON, SAsKA pp vighe a tpg Bros. have pur- 
chased the hardware stock of A. 

VANGUARD, my samba cto mewienc Bros., “hardware 
i have opened a branch stere at Aneroid, Saskatche- 
wa 

facilis Mowunp, Itt.—Work has been started on the erec- 
ton Te: a building, in which P. R. Stadel will open a hardware 

Hany ern improvements will be made and an 
siovneed installed, 


SHABBONA, ie ocastitialii ae & Smith has acquired the hard- 
ware store of G. . Crapser. 


Seuma, IND.—W. # are Jr. as succeeded to the 
hardware business of D. H. er firm handles auto- 
mobile accessories, on which at are requested. 

VALPARAISO, IND.—The Maxwell Company, dealers in bug- 

hinery, plumbing 

and steam and water heating systems, will organize a com- 
pany about September 1 with a capital stock of $20,000. The 
company states that no changes are in contemplation until 
the commencement of the year, at which time it expects to 
move into larger quarters, and add to its present line of 
hardware. 

Extra, I«.—John Nelson, who has disposed of his imple- 
ment business, is still carrying bathroom fixtures, belting and 

packing, buggy whips, builders’ hardware children’ s vehi- 
shen, churns, cream separators, crockery glassware, dairy 
supplies, dog collars, electrical household specialties, fishing 
tackle, furnaces, galvanized and tin sheets, heavy hardware, 
gasoline engines, heating stoves, linoleum, lubricating oils, 
mechanics’ ws ae poultry soaenien, sewing machines, re- 
frigerators, spo g goods, silverware, pumps, hammocks and 
tents, and Khehen “\Guseturnishiners. 

MANSON, Ia.—A. 8S. Say age & Son are now the owners 
of a retail stock of C. Adams & Son, consisting of bi- 
von whips, builders’ hardware, building paper, 

ildren’ +g vehicles, churns, cream separators, cutlery, dairy 
supplies, dog eames, ishing tackle, furnaces, galvanized and 
tin sheets, hammoc and tents, iron - beds, 
kitchen cabine ge map lubricating oils, mechanics’ tools, 
oil cloth, none od Gh gee pumps, ranges and cook stoves, 
sewing machines, shelf hardware, silverware, sporting goods, 
toys and games and washing machines. 


NEw PROVIDENCE, Ia.—The Stickney Hardware Company 
opened a hardware store, handling belting and packing, buggy 
whips, builders’ hardware, building paper, children’s pee es, 
oe cream separators, cutlery, dairy supplies, dog col- 
lars, electrical household specialties, fishing tackie, furnaces, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, pumps, ranges and cook stoves, shelf hard- 
a machines. sporting goods, toys and games, and wash- 
nes. 


ng 

ROcKFO Ia.—Rufus P. Howard has purchased the im- 
plement shete of G. W. Kuck. 

SUTHERLAND, Ia.—Charles Van Etten has disposed of his 
hardware to James A. Innes, which includes auto- 
mobile accessories, fishing tackle, bathroom fixtures builders’ 
hardware, churns, cream ‘separators, electrical household 
specialties and mechanics’ t 

INDEPENDENCE, Kas.—F. C. Sl attery has gone into .the hard- 
ware eae re retailing children’s vehicles, furniture, ham- 

mocks and tents, heating stoves, iron beds, kitchen cabinets, 
linoleum, ranges and cook stoves, and refrigerators. 

Seneca, Kas.—J. P. Redmond*has sold his interests in the 
Jenkins & Redmond Company to his partner, Xe Jenkins. 
The business will be conducted -wnder the name of C. H. Jen- 
kins & Co., and handles a retail stock of furniture, linoleum, 
, refrigerators,.sewing.machines 


- 





ane paints, oils, varnishes and glass. 
OLD Town, Mp.—Alterations in the store of George A. 
Gray are and it will shortly be opened. 
includes..a complete line of hardware. An exten- 
—_ ~ x 26 feet has been added and new store front in- 


AMESBURY, Mass.—The Fowler Company will shortly move 
Poe new quarters. The business is wholesale and retail. 


Catalogs requested. 
—George R. Bennett ot mae lately opened a 
The stnake includes following lines: 


. Micu.—Fred. J. Cook has rece ntly started i 
wholesale and retail com of” automobile 


business, corrying.@ 

supplies, belting and packing, bicycles, b whips, builders’ 
ies, d alas, 4 it el trical h 

supp co amite, ~ cal house- 
fishing ag Pee vanized 

hamm and is, hea ting ¢ stoves hea hartware. kitchen 

housefurnishings, linoleum, fasrcatins oils, mechanics Be sony 

varni 


oil cloth, nts, oils, and glass, re ng, 
pumps, oF yet sewing machines, shelf dware, silver- 
ns and 


+ good -. = Legg er _ 
chines. Catalogs requested on gen ware, houysefur- 
nishings sporting goods. 











SAGINAW, Micu.—The Achard Hardware Company has 
succeeded to the business formerly conducted at 315 Court 
street by Joseph Altman. concern handles both a 


osep. 
wholesale = retail line. 

KERKH Minn.—Oscar T. Carlson has started in the 
retail hardware business here, carrying galvanized and tin 
sheets, gasoline engines, heavy farm implements, and wagons 
and buggies. atalogs requested on farm implements. 

LAKE CiITy, Minn.—The Miller-Abraham Hardware Fel 
pany will in the near future move into its new buildi 
Plans are under way for the erection of a war necessi- 
tated by the company’s increase in business. 

LUCAN, MINN.—The Lucan Hardware Company is the name 
of a new concern, recently organized to handle automobile 
accessories, baseball goods, belting and packing. Catalogs 
requested on stoves. 

STEWARTVILLE, MINN.—Lawrence & Cattle haveebought the 
store of C. C. Payne. 

BuCKLIN, Mo.—The Lawson Hardware Com tapany has 
started business. here, with a complete stock of bicycles, 
buggy whips, builders’ 5 AR nga 2 children’s vehicles, churns, 
cutlery, dog collars, fish tackle, galvanized and tin sheets, 
heating stoves, heavy oe ware, home barbers’ supplies, me- 
chanics’ tools, pumps, reftimeratorn, ‘shelf hardware, silver- 
ware, sporting goods, wagons and buggies and washing ma- 
chines. Catalogs requested on hardware, galvanized and 
sheet tin, tanks and stoves. 

CARTHAGE, Mo.—The Powelson Hardware Company has 
succeeded the Bohart Hardware Company. 

een, Mo.—McMillan & Hills have taken over the hard- 

are store of E. L. Morris, conducting a retail business, to 
which will be added a stock of plumbers’ materials, wind- 
mills and engines. 

Moscow Miuus, Mo.—J. A. Hampel has disposed of his 
hardware store to P. O. Lewis. The business is retail. 

SEDALIA, Mo.—The Newman Hardware & Supply Company, 
formerly Newman-Anderson Hardware Company, has opened 
an establishment here, adding to its chain of stores in 
Kansas City, Columbia and Moberly. Many alterations and 
improvements have been made in the store, which will be 
stocked with a complete line of hardware. 

GuIDE Rock, Nges.—J. S. Marsh, who recently suffered a 
fire loss, will establish himself in the hardware business 
again. He had occupied the same store for the past 34 
years, but as a result of the fire, will build a modern brick 
store, and expects to occupy it about October list. . Catalogs 
requested. 

NORTH PLATTE, Nes.—The North Platte Hardware and 
Furniture Company has been incorporated as successor to 
A. A. Schutz Company. The capital is placed at $30, aes 
The incorporators are J. Q. Wilcox, A. T. Yost, B. W. Fink 
and T. E. Fink. The lines handled include baseball oods, 
belting and packing, bathroom fixtures, bicycles, uggy 
whips, builders’ hardware, children’s vehicles, churns, cut- 

y, dairy supplies, dog collars, electrical household special- 
ties, fishing tackle, furniture, galvanized and tin sheets, 
hammocks and tents, heating stoves, iron beds,. kitchen 
housefurnishings, linoleum, lubricating oils, machinists’ tools, 
paints, oils, varnishes and glass, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods and wash- 
ing machines. 

BoutivarR, N. Y.—Hills & Bell have moved their plumbing 
and hardware stock to their new quarters. The firm retails 
bathroom fixtures, bicycles, building paper, heating stoves, 
furnaces, plumbing material, pumps, prepared roofing, ranges 
and cook stoves and tin shop. 

ELLENDALE, N. D.—J. A. Nathan & Sons are refitting their 
buildin with new fixtures, and to occupy their store 
about September ist. Catalogs requested. 

LORAIN, On10.—Philip Clotz and Earl Binder have pur- 
chased the stock of the Standard Hardware Company and 
will continue business under that title. The firm retails 
baseball goods, bathroom fixtures, bicycles, fishing tackle, 
heating stoves, refrigerators, shelf hartware, tin shop, wash- 
ing apenas, hammocks and tents and galvanized and tin 

eets 


WILMINGTON, OnI0.—J. E. Bernard & Sons have opened a 
hardware store here. 

GuTariz, OKLA.—W. D. Packer has moved into larger 
quarters and has increased his stock. 

WoopBuRN, OREGON.—The firm of Whitman & Hardcastle 
has been dissolved by mutual censent, Mr. Whitman con- 
tinuing the business. 

ALLENTOWN, Pa.—Frank 5S.  aengpe ad pee moved his im- 
plement store ‘to Franklin and Chew st 

READING, PA.—Owing to the death. x ‘Charles L. Hoff, 
junior member of the’ firm of Hoff & Brother, a change 
has been effected. The company has been incorporated, with 
the following officers: President, Augustus W. Hoff; treas- 
urer, E. V. von Wettberg; secretary, M. E. Cummings, and 
assistant secretary, W. S. Warner. The concern commenced 
business in 1878, and has succeeded in building u up a large 
trade in hardware, including a complete stock of sporting 
goods and automobile: accessories. e company plans the 
addition of other departments from time to time, and 
now engaged in making changes in the lay-out of the store, 
and the rearrangement of the stock’ is now in order. 

WASHINGTON, Pa.—Paul & oe hardware merchants of 
172 South Mains treet, will shoree-S ‘commence the erection 
of a two-story addition 32x88 feet,.of fireproof construction, 
for use exclusively as a storage warefiouse. The firm dealr 
jd , patting and packing, dairy cutlery, dog .collars, 

— tackle, gasoline engines, heating stoves, lu ricating 
olls. itchen housefurnishings, mechanics’ tools, paints, oils, 
varnishes and giass, moe 4 supplies and shelf hardware, on 


which catal are reques 
LANE $ DO W. Anderson has purchased the furniture 


stock =? business of the Basham Furniture Company, which 
he will consolidate with his own. The firm carries auto- 
mobile accessories, baseball goods, bicycles, bathroom fixtures, 
builders’ hardware, children’s vehicles, churns, cutlery, dyna- 
mite, a —— ——— engines, refrigerators, sewing 
machines, tin and games, oil cloth, paints, rho 
varnishes and go sultry supplies, pumps ‘and sportin g 
goods. Catalogs requested on the above. ; 
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SE-MENT-OL Radiator Cement 
CARBONOX Carbon Remover 
BRASS-KOTE Air Drying Enamel 
THERMITE Anti - Freeze 
NORWESCO Top Dressing 
NEVER-BURN Engine Enamel 
NEVER-RUST Rim Paint 
TIRE-LAC Tire Paint 
GEAR-SILENT Quieting Lubricant 
PIONEER BRAND = 
SILIVER QL Silver Plating Solution 
KLIENS-OL Liquid Soap 
- DERMALENE Mechanics Hand Soap 
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SPLITDORF MAGNETOS 


low and high tension—are made in a wide range 
of models for all manner of work and they'll 
give your motor more power—make your motor 
run smoother and quieter than will any other 
make, and, equipped with one, you can always 
start your engine on a quarter turn. 


We'll exchange 
make on a libera 


— present magneto of any 
; allowance basis for an up-to- 
the-minute SPLITDORF low or high tension. 


SPLITDORF PLUGS are not experimental—they 
are standard. Known since their first appearance 
az the “‘common sense plug”’ they are exactly that 
—no more and no less. SPLITDORF PLUGS will 
outlast your motor—thousands are rarely removed 
from a cylinder head. There is nothing fanciful 
about them—they are made to endure any and 
every strain of ignition put upon them. 


Why not Stock Up on a standard article 
ways in demand? 


SPLITDORF ELECTRICAL COMPANY 
98 Warren Street NEWARK, N. J. 
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New Medel “S” Chase Truc 
1000 Ibs. capacity, $750. 





This Brand New Chase 
Will Bring You a New Kind of Business 


ERE’S a truck that is going to open 
H a new field for sales—an almost 
limitless field—a field that will ulti- 
aotent become the most profitable in the 
trade. 


For the new Model S Chase—1000 Ib. capac- 
ity, at $750—is designed especially to replace 
the single horse-drawn wagon—to save money 
for the man who believes that he cannot 
possibly deliver more cheaply than now. 


It is selling in great numbers to small busi- © 
nesses—selling quickly and easily on its ot 
economy of operation; its extreme simplicity 
of construction; its proven reliability; its low 
up-keep cost. 


Get into this new field and make money. 


Write us today for full particulars about the 
new Model S. Address Dept. 158. - 


CHASE MOTOR TRUCK CO., SYRACUSE, N.Y. 
: MAKERS OF 


CHASE MOTOR TRUCKS 


1000 Ib.; 1500 Ib.; 2500 Ib.; 4000 Ib.; and 6000 Ib, Models. 











N order to get the best results out 

of the Ford engine the magneto 

must be kept at its original high 
efficiency. 
The whole ignition system depends upon 
the magneto, and even though the engine 
will run, the magneto may be so weak that 
combustion is incomplete, thereby wasting 
fuel, causing cylinder carbon, and slowing 
up the engine. The only way to know 
what the magneto is doing is to use 


The Hoyt Magnefometer 


This rugged little instrument goes on the 
dashboard and shows at all times the 
strength of the magneto. The Ford Magneto 
may be kept at high efficiency by reason- 
able care and attention, and should never 
be replaced. 


You sell the instrument for $4.00. Send 
for Trade Prices and our Booklet No. 6, 
describing Ford Magnetos and Ignition 
Troubles and Remedies. 


Hoyt Electrical Instrument Works 


Pennacook, New Hampshire 58-16 
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Experienced Help 


in specialized lines of business is always hard to secure. 


HARDWARE AGE 


Help 


The best way 


to get it is to advertise in publications that these men read. “In the hard- 


ware trade, it is HARDWARE AGE. Try it for any kind of hardware 


help. 


Distance is no disadvantage to these classified columns. 
the East meets the West and the North the South, and Uncle Sam is a 


speedy and willing servant. 
There is a good place waiting for a good man, and our assistance in 


| bringing the two. together is part of the service for which you pay. 
| ote: In answering ads do not send original letters of reference— 


send a copy, it does just 


Help Wanted 





Original ictters of reference should | 
not be enclosed with replies to ad-| 
vertisements appearing in these col-| 
umns as they are frequently muis-| 
laid and lost. A copy of the refer-| 
ence will serve the purpose. 





MANUFACTURER of full line 
household specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are ail big users. State ex- 
perience, lines handled and territory 
covered. We want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S, H.,” care Harpware 
AcE, New York. 





SALARIED POSITIONS 

We have calls for tinners, plumb- 
ers, salesmen, clerks, stenographers, 
etc. If you wish a position we can 
place you. Write for particulars— 
laces you under no obligations. | 
System Service Company, St. Louis, 
Missouri. 


~ 





MANUFACTURER of large line 


of household specialties wants local| 


representatives in all important cities. 
Drawing account with liberal com- 
mission for the right man, Want 
young men who have sold goods in 
retail hardware store and. believe 
they can sell goods on the road, We 
want to educate these men in this 
way to handle ‘our line and equip 
them to handlc larger trade.. Write, 
giving full particulars of experience, 
etc. Address “Z. S.,”’ care Harp- 
ware Ace, New York. 





WANTED—Salesmen, side line, 
step ladders. Good commission. The 
nm lex Ladder Co., Cassopolis, 
Mich. 





WANTED—Responsible parties to 
sell our goods as a side line on 
commission basis to jobbing hard- 
ware trade everywhere. American 
Window Screen Hardware Mfg. Co., 
2509 to 13 Harrison Ave., llas, 
Texas. 





SALESMAN calling on whcle- 
sale hardware trade in United 
States east of Rocky Mountains— 
HERE IS A MONEYMAKING 
PROPOSITION FOR YOU—to 
carry as a side line a _ patented 
article for general use; large sales 
for two years on Pacific Coast; 

commission; samples  fur- 
nished. For particulars write A. 
B, Avis, Pomona, Calif. 








Situations Wanted 





ENERGETIC, temperate and 
strictly honest retail and_ builders’ 
hardware man desires position with 

up-to-date house; can furnish 
of references and recommenda- 


as well. 


Situations Wanted 


i 
MAN OF ABILITY with ex-} 
ceptional business experience open| 
for connection as_ sales manager. | 
Has produced extraordinary re- | 
sults, Experience includes many, 


sponsible capacity handling busi- 
ness that amounted to millions of 
dollars. Thoroughly understands 
hardware, both manufacture and 
marketing. Complete details to in- 
terested lie Address Box 128-A, 
care HaArpware Ace, Otis Bidg., 
Chicago, Ill. 





WANTED—Position by _ thor- 
oughly capable man with twelve 
yore: retail experience in first-class 
ardware and housefurnishing 
goods; also several years’ expert-| 
ence as manager and buyer; would, 
prefer the South or Middle West. 
C. M. Jenkins, 255 First Ave., Ma-) 
con, Ga. 





} 





RELIABLE AND ENERGETIC 
hardware salesman, 14 years’ retail 
experience in hardware and asso- 
ciated lines, wants position with 
good house. Address “A. R.,” 
HarpWarE Ace, New York. 








SITUATIONS WANTED—Serv- 
ice First—Young:man, 32, reliable 
and industrious, desires” position 
with another ‘wholesale hardware 
company or. manufacturer; experi- 
enced house salesman, price clerk 
and in general office work, wish 
similar position with opportunity of 
becoming head of some department 
or holder of resporisible job; Al 
references. Address ‘*A. Q.,” care 
Harpware Ace, New York. 





Here 


Business Opportunities 





DO YOU WANT TO SELL 
YOUR BUSINESS for cash? Send 
us a brief description and we will 
advise you if we can handle it. Our 


|years’ connection with one of the| charges are less than 1 per cent. 
big concerns of the country in re-| Our system of Service means quick|house iurnishing goods who desire 


results. Address System Service 
Co., St. Louis, Mo. 





FOR SALE—Stock of hardware, 
sporting goods, etc., with fixtures, 


‘in live growing and up-to-date town 


of 5,060 in Pennsylvania German 
section of Eastern Pennsylvania. 
Plenty of work; no labor troubles; 
plaee established 40 years; good rea- 
sons for selling; a good stand. <d- 
dress E. F. Jarrett, Emaus, Pa. 





\cation in central Illinois. 


FOR SALE—Clean, up-to-date 
stock of general hardware; _ in- 
voicing about $12,000.00. Fine lo- 
i i Excep- 
tional opportunity in a well estab- 
lished business. No trades. Wish 
to retire on account of age. Ad- 
dress “Z. Q.,”" care HARDWARE 
Ace, New Yeoerk. 





FOR SALE—Stove and house; 
furnishing business doing on_ ex-| 


cellent business and in one of the 


August 27, 1914 


Wanted and 


Business Opportunity 


Advertisements 2c. per 
word—$1.00 minimum 
rate. 


Situations Wanted 


2c. per word—50c. min- 
imum. 


Display rates on request. 


Business Opportunities 


| MANUFACTURERS’ ATTEN. 
| PION !—t am prepared to represent 
\in New York City and vicinity, on 
commission basis, several respon- 
‘sible manufacturers of hardware 
‘lines, specialties, auto accessories or 


'to sell to the large retail dealers, 
department stores and _ exporters. 
iAddress “A. P.,” care HARDWARE 
|Ace, New York. 





; 
; 


| FOR SALE—A new stock con- 
‘sisting of hardware and house fur- 
‘nishing goods will be sold at a 
|great sacrifice to a cash buyer; in- 
'ventory not less than $2,500. Ad- 
idress “A. F.,” care Harpware Ace, 
|/New York. 





: 
} 
' 
i 
' 


| 
HE value of any 
| publication to an 
advertiser is the 


value of its circulation— 


‘Quality not quantity. 


best towns in the Middle West of| 


over 11,000 population. Good rea- 
sons for selling. Address “Z. K.,” 
eare HarpwaAre AcE, New York. 





FOR SALE—A good and up-to- 
date hardware stock located in a 
flourishing Western city, population 
7,000; good reasons for selling. Ad- 
dress “A, H.,” care HARDWARE 
Ace, New York. 





| 


MARRIED MAN, middle z:ge, 
wide experienced in hardware, de- 
sires te connect himself with fac- 
tory interested in patented ideas; 
pump (house use), singletree clip, 
etc. For further information ad- 
dress “A. M.,” care HArpware AGE,’ 
New York. 








HARDWARE CLERK, _ twenty 
years’ experience, best refereices, 
married, wishes steady position. 
Address “A. * Harpware AGE, 
New York. | 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these mat- 
ters in every section of the United 
States. Address “H. B. G.,” care 
Harpware Ace, New York. 








CASH FOR. YOUR BUSINESS 
OR REAL FSTATE—I bring buy- 
ers and sellers together. No matter 
where located, if you want to buy, 
sell or exchange any kind of prop- 
erty or business anywhere at any 
price, write me. Established 1881. 

eferences. Address Frank 
Cleveland, Real Estate Expert, 2166 





tions. Address “T. J” care Harp- a 


Ware Ace, New York. 





dams Express Building, Chicago, 


FOR SALE — $4,000 hardware, 
stoves and paint store; no imple- 
ments; city 15,000; east central In- 
diana. Inquiries to Box Al, care 
Harpware Ace, New York. 





I WANT TO BUY AN estab- 
lished hardware business within two 
hours of New York City; state 
amount of inventory, annual sales 
and price asked. Address “A. O.,” 
care Harpware AcE, New York. 





FOR SALE—Hardware, furniture 
and stoves; with fixtures will in- 
voice $3,000; making money, but 
must quit on account of ill health. 
Address “A, L.,” care HARDWARE 
AcE, New York. 





FOR SALE—A good clean stock 
of hardware, machinery, paint and 
oils; up-to-date fixtures; will in- 
voice about $8,000; situated in a 
good Ohio River town close to the 
largest spar mines in the country; 
must have all cash; good reasons for 
selling. Address ock Box 180, 
Elizabethtown, Ii. 





UNUSUAL OPPORTUNITY 
FOR A PARTY LOOKING FOR 
A FACTORY—A_ weli equipped 
factory for sale; in highly desir- 
able location, the seller agreeing, if 


P.| desired, to take the entire output; 


best of reasons given for selling. 
Address “A. K.,"’ HArpware AGzE, 
New York. 


The manufacturer must 
‘satisfy himself whether 
the publication is read by 
the people’ who buy or 
should buy his product. 





| HARDWARE AGE is 
so chock full of business 
helps, that 
every progressive hard- 


practically 


ware merchant has ac- 
quired the ‘Hardware 
Age Habit,”” and they all 
have thereby been able to 
‘turn many a_ perplexing 


i 


problem into a live-wire 


‘“Hard- 





profit-producer. 
‘most important day in the 
week in these successful 
stores. The answer is 
simple, and a sample copy 
will help you figure it out 


for yourself. 


HARDWARE AGE has 
the quality and quantity 
in the hard- 


4 
circulation 





ware field. 


ware Age Day’ is the. 


— 
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im High 


The fellow who aims the high- 
est hits the highest, if his gun is 
strong enough. He certainly won't 
hit any higher than he aims. 


It’s just about the same in hard- 
ware, if you aim for a big position, 
you will get one; if not, there’s no 
use in praying that a big position 
will grow small enough for you. 


But let's take your individual case. 
Isn't it about like this? You're plugging 
away with all your energy, trying to ad- 
vance yourself in the estimation of the 
boss. He appreciates your work and 
ambition, and now and then he shows it, 
but a bigger position doesn’t seem to be 
even in the distance. It is simply because 
all the big positions in your firm are 
already filled by capable men. 


Get after a real job. What if it is away 
from home? Show your mettle by mak- 
ing good in a new community. Now 
listen! Here's the tip. The Opportunity 
Exchange of HARDWARE AGE is the 
great market place for hardware men. 
Read it and you may find just the posi- 
tion you want. If not, an ad. of your own 
costs only fifty cents, with two more for 
each word over twenty-five. Don’t be 
afraid to aim high,—to “Hitch your wagon 
to a star.” You'll find the Opportunity 
Exchange makes mighty good harness. 














Saving 
Pennies 


buying cheap 
files means 
wasting dollars 
paying expen- 
sive workmen. 





You can’t ex- 
pect your men 
—be they ever 
so good — to 
turn out accur- 





ate work and 
turn it out fast, 
if you don’t 
give them the 
right sort of 
files to work 
with. 

~ And this is a 
case of the best 
being none too 
good. 


Issue Cruci- 
ble Steel 


Delta 
Files 


and be sure that, 
as far as file effi- 
ciency goes, you've 
done everything to 
put your shop in 
the forefront. 















Order from your 
jobber. or from us 
direct, but have 
your storekeeper 
look for this trade- 
mark. 





DELTA 


It safeguards 
the interests 
ef thousands 
of file users 
everywhere. 


DELTA 
File Works 


Philadelphia, Pa. 





Chicago Office: 62 E. Lake St 
New York Office: 260 West St. 
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Hack Saw Blades 
Hack Saw Frames 


Superfine Files 


Hack Saw Blades 


The Disstot. “Chromol” blades, for 
both hand and machine use, are hard 
and tough without being brittle. The 
teeth are milled in and set in such a 
manner that every third tooth is straight 
—acting as a cleaner. “Chromol” steel 
is peculiarly suited for metal-cutting 
blades and we guarantee these blades to 
be more satisfactory than any other 
blades on the market. 





Screw Slotting 


Hack Saw Frames 


made after the Disston Patterns and 
from Disston Materials are the most 
efficient and durable that can be ob- 
tained. Complete catalog, or separate 
descriptive leaflets on request. The 
frames shown below are two of the 
most popular patterns, but we make a 
large line embracing a wide number of 
patterns. 


We are prepared to give prompt 
service on shipments. 


Hollow Ground 


HENRY DISSTON & SONS 


Incorporated 


Keystone Saw, Tool, Steel and File Works 


PHILADELPHIA, U. S. A. 


Cn 


Adjustable No. 36% 


a 
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For Superior Quality and Prompt Service 


DISSTON 


Superfine Files 


The universal recognition of the superiority of Disston Superfine Files has resulted in a steadily increasing 
demand throughout the United States for files of our manufacture. We make a large variety, furnishing shapes 
and cuts suitable for every kind of work for which Superfine Files are used. ; 

We make our own steel, enabling us to control at all times the uniformity of its high quality. This results in 
a combination of efficiency and durability that cannot be equalled by any other file than a Disston. Send for 








Established 
1840 


Adjustable No. 110 
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Every Razor 
A Safe One 


The old naked razor is the best 
kind to use—if you want a “real” 
shave. Everybody knows that. And 
it’s why the Shavezy Razor Guard 
sells so readily. It makes every razor 
a safe one—it covers the blade to just 
the right degree. 


Retails at 50 cents—so sales come easy. Write 
at once. 


L. T. WEISS wits tetas & Co. 


291 Taaffe Pl., Brooklyn,N.¥. reat neg St, 




















2: Bing Beater 
and Cream Whip 


The Bing beats eggs, whips cream, and 
mixes salad dressings b orcing a 
million pin-head air bubbles through 
them. 

The Bing fluffs liquids into froth— 
mechanical stirrers take a great 
longer, and never approach the Bing’s 
results. Pint and a half size. 


Fifty cents retail—good profits. 


Order from your Jobber or 


BING MFG. CO. 
MINNEAPOLIS MINN. 
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A Ball Bearing 
Caster - 


The ball in the Acme is crucible 
steel and made hollow, the pin is 
solid. The grip neck and socket 
make application very easy, and the 
caster itself starts at once and rolls 
freely in any direction. 

Brassed, nickeled or galvanized. 

Send for catalogue and write for 
prices. 


THE SCHATZ MFG. CO. 
POUGHKEEPSIE, N. Y. 


Agents: J. C.'([McCarty & Co., 29 Murray St., N. ¥.C. 











-ADOLPH KASTOR & BROS. 





109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
THOMAS WILSON, Butcher Knives 
CAMILLUS CUTLERY COMPANY’S 
American Pocket Knives 


WE SELL TO THE JOBBING TRADE ONLY 














TAPLIN 


Dover Egg Beaters and 
Household Specialties 


THE TAPLIN MFG. CO. 
143 Chambers Street 
New York 
New Britain, Conn. 











The “Original” Gutter Hangers 
Made by Berger Bros. Company 


are the strongest, neatest and 
handiest made; 20 different styles 
to suit any requirement. 


Look for the “BB” on 
every piece. 


Send for free samples 
and No. 7 Catalog. 






No. 10 


BERGER BROS. COMPANY 


Office, 229-231 Arch St. Store, 237 Arch St. 
Warerooms and Factory, 1oo-114 Bread St. 
PHILADELPHIA 

















We will be de- 

lighted to mail 

you our lea 
O 


MAJESTIC 
Coal Chutes 


and quote you our 
best dealers’ propo- 
sition. 

Write us to-day. 


THE MAJESTIC CO. 
Huntington, Ind. 








Kansas City, Mo. 








THE DAY AFTER 


Washday 
used to be a 
day of misery 
for Milady of 
the House. 

But nowa- 
days the Hill 
Dryer has 
solved the clothes-hanging sailed ties just 
hang things on the Hill. 

Write At Once 


HILL DRYER CO., 316 Park Avenue 
WORCESTER, MASS. 
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BIGY CLE 
Step Ladders 


are made in 
many styles 
and to fit 
all kinds - of 


shelving 


Send for catalog giving full 
description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


62 West Randolph St. 
CHICAGO, ILL. 




















American Steel & Wire Co. 


MANUFACTURERS OF 


American Wire Rope 
and Aerial Tramways 





CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


CHICAGO 
NEW YORK 








| MILBRADT LADDERS 


will pay for them- 
selves in a short 
time by enabling 
you to wait on 
more trade, save 
the wear and tear 
on your fixtures 
and goods, as well 
as bring the ap- 
pearance of your 
store up to date. 


Write for cata- 
logue showing a 
large number of 
styles suitable for 
all kinds of shelv- 
ing. 


Milbradt Mfg. Co. 


2410 N. 10th St. 
ST. LOUIS, MO. 


























KNIVES 33, 


























Hitch Y our Chisel toa 


The Star Grinder is 
truly the star that _ scin- 
tillates brightest in the 
‘*grinder-sky’’ when con- 


ccount. 

Perfection Grinder No. 2 
covers a wide scope of 
work and is the best $4.50 
grinder you ever had the 
good fortune to see placed 
before a carpenter or me- 
chanic. 


Send for particulars. 


Star Specialty Mfg. Co. 
227 West Erie Street, Chicago, U. S. A. 


struction, running and cut-, 








Dixon’s 
Flake 
Graphite 


A perfect natural lubri- 
cant with a ready sale 





among all power users. CRUCIBL 
Ask for Dealers Price ee en: U.S.A. 
List and Graphite Book- ES dean 

let No. 54. 


Made in JERSEY CITY, a J., by the 
JOSEPH DIXON CRUCIBLE CO, 


><> Established 1827 Ore 





























‘ 
4 
| 
; 
’ 


239 W. 39th St, N. Y. 





t ae 
Hardware 


Store For 
Sale! 














Opportunity Exchange 

is read every week by 
men looking for the oppor- 
tunity to get into business for 
themselves. It's an easy and 
economical method of reach- 
ing them. 


50 words $1.00 
and the replies will follow. 


Vo simple matter—the 


Opportunity Exchange 
HARDWARE AGE, 





HARRIS 


“Ol i is OFs, 


ontioxe 


Quality lubricants for live hardware dealers to sell 
to motor car owners. You ought to be handling 
HARRIS OILS. 


“A Little Goes A Long Way And 
Every Drop Counts.” 








Write us for terms. 


A. W. HARRIS OIL CO. 
326 S. WATER STREET PROVIDENCE, R. I. 
Branch: 143 No. Wabash Ave., Chicago, Ill. 
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You can't get away from it! 


it's a snap to sell the snap that is easy 
for the driver to put on or take off, 
but impossible for the horse to get 
away from. It is the 


KLINGS NAP 


A twist of the wrist and the trick 1s 
done. Never wears out or gets out of 
order. Made for rope ties and for 
leather straps. Strong enough to hold 
an elephant. 

A Counter Display showing the Kling- 
snap in different sizes will start the 
money coming across your counter. 
Your jobber will supply you. 





For free sample address 


The National Safety Snap Co. (Inc.) 
Dept. H WILMINGTON, O. 


Sole manufacturers of the Klingsnap and the 
Kling Hame Fastener. 

















No. 8 ASSORTMENT 
Sizes 5/16” to 34” 


Fit all nuts, square 
or hexagon. Also 
made in larger sizes 
up to 1%”, as well 
as in Dubl- End 
style. 


Foider No. 92, show- 
ing 19. Renchiz and 6 
Skrudrivrs, on re- 
quest. 


Manufactured Exclusively by 


Niagara Falls 
Metal Stamping Works 


NIAGARA FALLS, N. Y. 
$- 81 




















™ Som Maley | 
Made by THE UNION HORSE NAIL CO. 
1506-1522 W. 22d ST., CHICAGO, ILL. 











Ask Your Jobber 


For Harness Snaps, Rope | 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 

















Shower Lawn Sprinkler 


Delivers water with 
absolute evenness overa 
large area. Moderate in 
price. Perforated head 
is made of brass, pro- 
tected by raised rim. 
Sold through jobbers. 
Write the factory for 
illustrated Folder of 
Lawn Sprinklers; and 
Sprinkler Heads _ for 
Permanent Systems. 





Thompson Manufacturing Company 
2435 East 8th Street Los Angeles, Calif. 











American Steel & Wire Co. 


MANUFACTURERS OF 


Woven Wire Fence, 
Gates Steel Fence Posts 
and Poultry Netting 





CLEVELAND 
PITTSBURGH 


CHICAGO WORCESTER 
NEW YORK DENVER 

















The Worcester Lawn Mower Co. 


Worcester, Mass. 







Have their NEW CATALOG in 


COLORS ready for mailing. Ask 
for it. ih 





SELLING AGENTS: 





J. C. McCarty & Company, 21 Murray St., New York 








TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 


Golf 
Mowers 


Horse 
Mowers 


Trimmers 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. Townsend & Co., Orange, N. J. 
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NO KEYS] | American Steel & Wire Co. 


Merely Press the Buttons 
MANUFACTURERS OF 


Notice the buttons numbered 
from 1 to 8. Eight buttons are 
on each side, any of which may 
be included in a combination. 
Padlocks are set on different * G « 
combinations, and as more American Ay riswold 
than 40,000 are possible, each 
purchaser is assured of a com ie 
bination known only to himself. Bal T 
The No-Key Padlock is made of @ i1es 
solid brass and bronze without 


Send yan 00 for Sample 
a bit of iron or steel to rust out. 
Lock and Proposition 1; will last a lifetime. Made in 

















to Dealers one size only—weight 5% ounces. 

‘6 F 99 
The Edwards Mfg. Co., The Sheet, Metal F olks CHICAGO WORCESTER CLEVELAND 
510-520 Eggleston Avenue Cincinnati, Ohio NEW YORK DENVER PITTSBURGH 























E. H. TITCHENER & CO. A STAPLE ARTICLE 


§ T A P L E oe, with a BIG PROFIT 


and WIRE SHAPES trade SIMPLEX Mark 


Chicago, Ill. Reg. U. S. Pat. Office 


ROOFING NAILS 


The Only Satisfactory Nail 


THE BIG DEMAND FOR THIS NAIL HAS 
MADE IT A STAPLE SELLER AND YET IT 
IES THE BIG PROFIT OF A HIGH 


CARR 
CLASS SPECIALTY. 
Have four times the head area of ordinary roofing nails—and 
head area is the all important point in laying prepared roofing 
or sheathirig. 

Don’t buy prepared roofing unless Simplex Nails are packed in 
the rolls. 

FREE Samples and Circular on request. 


H. B. SHERMAN MFG. CO., Battle Creek, Mich. 








meee: N. Y. 




















on en nN I NE AS A EN 
eaGeel Darby CANmeotm | Racine Sure Grip Lugs 


eelehe Bane 


MANUFACTURERS 


Brass, Copper, Steel, lron and Galva- 
nized Wire Cloth. © Bronze, Galvanized 


F rainted Window Screen ire , 
me d fa PaaS S ‘ Sahai Wire |. No. 5 Side Pull No. 2 Straight Pull 
Cloth. © Galvanized Farm Fencing. and 





Gates and Poultry Netting. © Wire | Practical, strong and durable Round Lugs 
Work. Iron Railing and Window Guards. | adaptable for all purposes. 


( Wire and tror Goods of eye descript. . e » 
: ae ee Will stand the severest strain. We make all 
styles of lugs. Our Catalog and discounts will 


ae interest you. 
es and Office 233-35 ARCH STREET 


PHILADELPHIA, PA. | RACINE TANK LUG CO., Racine, Wis. 


ee eee: 


Send for ¢ ataloguse ¢:. 


113-15 BREADST 











a me ne eee 


heapest Because the Best 


PEARL “3% 


Is non-rusting, aoes not require re- 


: 

painting, and 1s practically Tetetace 

eatleelellct Cop pel COLO red wires 1n 
} ‘ 

‘date seivages Yetaelelat if our  re- 


elbiecletese guarantees le 


The Gilbert & Bennett Manufacturing Co. 


rk ago Kansas Cit 
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American Steel & Wire Co. | | C. G. HUSSEY & CO. 


MANUFACTURERS OF —————— Pittsburgh Copper and Brass Rolling Mills 
RING MILLS PITTSBURGH, PA. 





Nails, Staples, Spikes, maseceait ta paca 
. Sheet Copper, Bottoms, Roll Copper, 
Tacks, Barbed Wire. Tinned and Polished Copper Nails, 


Spikes, Rivets, Conductor Pipes, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


CHICAGO WORCESTER CLEVELAND Branch Warehouses in 
NEW YORK DENVER PITTSBURGH New York, Chicago, St. Louis and San Francisce 






























Berger’s World Ventilators iPans SIU the 
Made with either Metal = : Hy or Permanent 
Hood or Glass Top. Roof 


Built on scientific prin- 
ciples. 

Mechanically perfect. 

Made in a great variety 
of sizes suitable for pri- 
vate dwelling or the largest 


There’s nothing to decay in the Cort- 
t Roof, no exposed nails to rust 


ge 

the shingles and blow them away. 
Cortright Metal Shingles overlap and 
interlock so that no wind, rain, sparks 
or flame can penetrate. 

Why not get more of the roofing 

ness in your vicinity this year 
handling this uick selling, easily 


ving * 2, factory. handled. eminent eatisfactory | roofing 
piss e answers eve a nsur- 
AEN? Write for catalog. ance uivempende that is na ly 


covers and a, mews 
ust say on a postal ‘“ your 
dealer’s proposition.’’ No obligation. 
Cortright Metal Roofing Co. 
Philadelphia and Chicago 


THE BERGER MFG. CO. 
CANTON, OHIO 

















| onsider the Plant IVES PATENT 
InConsidering the Product Gons ee yen Ce sommes 


Te eS eT EECHBUNG produces, . » sabi ose 8 Prevents Drafts, Dust and Window Rattling 
Basic Open Hearth Metal—rolled into deep draw- 
ing strip steels of ductility, endurance and strength. 
From carefully selected materials, these are pro- 
duced in one self contained plant. 

Open Hearth Furnaces—Hot Finishing Mills— 
Cold Rolling Mills—Pickling and Annealing Depart- 
ments, with all of the auxiliary equipment necessary 
to produce HIGH GRADE Steels, backed by an Or- The only stop adjuster made from one piece of metal with 
ganization specializing in the Processes that give to solid ribs and heavy bed that will not cup or furn in tighten- 
the Drawing, Forming, Stamping, Tube and Mould- ing the screw. ; 
ind Industries materials eminently fitted to meet the Descriptive circular mailed on application 











avy BED 











most trying conditions. THE H. B. IVES CO. 
West Leechburg Steel Company aWeaven - << = 2 2 a & A 
Farmers Bank Building Pittsburgh, Pa. 














“Plug No More Screw Holes” 

“Once A Screw Hole, 
Always a Screw Hole” 

‘““Made of Brass and Everlasting” 


OFKIN jeosers 


MAVE BEEN *:*'* 18H MARKET FOR YEARS. 


Sib i 
They have 

an unequaled 

reputation 













There are 
more of them 
in use than 
ALL other 
makes. 








Stine Serew Holes will become a staple like nails, 
screws, and tacks when the public knows they can be 
had, and where to buy them. Our advertising helps you 
sell them; once they are sold, they advertise themselves. 

Simple, practical, durable, salable. Write for free 
mounted sample. We want to convince you. 







EeilONED BY EVERYONE 
Is LINE OF GOODS 


mE furs fpueCo INN 






TeeeEAMILIAR WITH TE Stine Screw Holes Company 


Decatur, Illinois, U. S. A. 
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Eureka Copper Hammers 


are sure sellers 
to machinists 
and engineers, 
because supe- 
rior to steel 
hammers for 
many uses. 
Will drive work 
to place with- 

out marring. 
Furnished with or without handles. Sizes: 1 to 16 Ib. 
Let us supply you direct. Circular and Trade prices 
sent on request. 


The Eureka Company 
NORTH EAST, PA. 





American Steel & Wire Co. 


—————=—«- MANUFACTURERS OF 





Telephone and Telegraph 
Wire. Electrical Wires of 
every description 





CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


CHICAGO 
NEW YORK 














ARMSTRONG 
COMBINATION 


1 No. 2 STOCKY-I1IR 
WITH BARD 
BUSHING. 

1 PIPE CUTTER. 

1 JUNIOR VISE. 

1 STILLSON 
WRENCH. 


PUT UP IN HARD 
WOOD CASE, 





by 
THE ARMSTRONG MFG. CO. 
290 KNOWLTON ST. BRIDGEPORT, CONN. 
NEW YORK 














THE ROBERTSON 
“Horseshoe Magnet” 


Trade Mark Reg. U. S. Pat. agn 


Hammer 


Cee 


The best magnetic hammer 
It holds the tack 


Write for illustrated price list. 
ARTHUR R. ROBERTSON, Sole Mfr. 


144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet” Trade Marks. 
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‘Goodell Mitre Box 


Made of STEEL—Cannot Break 


ri or a this Box has been recognized as being first 
and improvements, and the new STEEL 
BO OM PLATES with ANGULAR SERRATURES 
to prevent work from slipping add still more to its 
convenience and attractiveness. 
Write for new 
Catalog B, de- 
scribing this 
and many 
other features. 


GOODELL 
MFG. CO. 
Greenfield, Mass. 











Russell four Bite” Sg 


by Rides 
™ Customers 


“ viz 


jit, 


Our bits and braces have been accepted as standard 
by the finest woodworkers for over fifty years. Bits 
for every purpose—auger bits, dowel bits, car bits, 
machine bits, etc. 

Send for booklet. 


Russell Jennin ngs } Mfg.Co. 


Chester, 21-132 





C. E. Jennings’ Steers Patent 
EXPANSIVE BIT 


SEE THAT BEVEL 





the 
Best 





C. E. JENNINGS & CO., sanuigmurers 
71-73 Murray St., New York 











“Guaranteed Perfection”’ 


Sao — COBBLER SETS 
= AND 


s- LASTS ana STANDS 


A strictly high-grade guaran- 
teed line which you can sell 
at a popular price. Lasts and 
Stands made of Semi-Steel, 
giving you the required 
strength and weight at 25% 
less than the cost ef 
malleable. Write for new 


Corn Shellers, Grist Mills 


Riveting Machines, Heel 
Plates, etc. 


The Root-Heath 
Mfg. Co. 
PLYMOUTH, OHIO 





A eZ Lipeclion on 


COMBINATION “OUTFIT 
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BUCK =e=™ 


18535 Buck 


TRACE 


MILLBURY. MASS. 





HARDWARE 


Guarantee of mebtareres 


a ae 





Made by the makers of the ‘‘Gem’”’ nail Clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Big Profit 
Write 


H. C. Cook Co. 
Ansonia, Conn. 


rue ee YAKIAS Sa 


“ANSONIA” Nail Clip 10c. | 





















ST BLOCK TIN K ee 
MAPLE Woop BODY HIGHLY POLISHED 


> ONLY THE GENUINE ARE STAMPED IN THE WOOD WITH 
TRADE MARK MALTESE CROSS (As PER cur) 
GING RA ORO RAS 


7 — a INFERIOR METALS, TINNED OR HICKELED. 
JOHR SOMMER FAUCET CO..355 Cenreat Ave, Newaer ILI) 


Zam) BE 











No. 120 Half. Nor do the _ hatidles 
STEEL HATCHETS work loose or break. 








Over 25 Years’ Service 
shows the true economy in using 


MORTON’S CABLE SASH CHAIN 


Eliminates frequent renewals of sash cord 
and cuts maintenance expenses. 
Made in bronze and steel—easy to apply. 


THOMAS MORTON, 245 Centre St., New York 


i ee i 





They Never 


proven 50% stronger than any wooden hartidfed hatchet. 


Write for details and prices to-day. 
| BURGESS-NORTON MFG, CO., 








The Indestructible 
FIRE POT 


Is a new up-to-date Red-Hot Coil 
Fire Pot that is made to stand hard 
usage. The tank is made of heavy 
seamless drawn steel with all fittings 
and bottom welded in (not soldered). 
making it the strongest tank ever 
oN and practically ‘‘Indestruct- 
ible 

The top plate and upright rods are 
made extra heavy with an extra large 
filler plug and funnel which prevents 
waste of fuel in filling. All valves 
are fitted with packing nuts which 
prevents leakage and the shield is 
made of seamless drawn steel. 

Sold by Jobbers everywhere under 
the makers Guarantee. 

Send for free catalog. 


ASHTON MFG. CO. 


No. 61 Red-Hot Fire Pot 17 Alling St., Newark, N.J.,U.S.A. 
Price each $4.00 Net 











AGE 


BUCK 


RC 


Manufacturers of 
Line of Light Ed ° Too 
Send | for ce log price ii 


BROs. 


MaRS 


1914 


Sy 101 





O. LINDEMANN & CO. 


Manufacturers of 
C AGE S Established 1863 


35-37 Wooster Street, New York 



















AOUWA ee PDEDDEEAEEEAUERAUEEOUELOGEROEEOOESOUROORORURESROSEROSER EERO SRO NREEE- 


You fish for the fun 
of fishing—of course 
HEN go to the dealer who shows 
the “Sign of the Leaping Dolphin.” 
In city, town or camp the “Leaping Dolphin®* 
means “Fishing Tackle that's Fit for Fishing.” 


Send us yourdealer’s nameand we'll mail you 
our new 224-page catalog. Write forcatalog H. 


asi & Imbrie, 18 Vesey St., New York 


a UOUU UEC ATUNTNCENR ENR ede eas 


of BUR-NOR ALL 


The reinforced handle has 


No. #0 Shingling. 
Geneva, Ill. 


— 








Lose Their Heads [ 


SF MAMARAAAUADSRARERARORARRONE 











Parker Wire Goods Company 


Manufacturers of 


General and Special Wire, Hardware 
and Household Specialties 
WORCESTER MASSACHUSETTS 

















rrr napa ggg eee SCIEN ERC: 


Drop a Line to Klein 


if you want to carry tools 
that you can back with a 
guarantee. 


= ©) Weve Been Maunfertecing Them 
for 50 years 


Dealers should write for illustrated catalog of 
Tools and Hardware Specialties. 


Mathias Klein & Sons 


Canal Station 27 
CHICAGO, ILL. 



















possible to weave made of Steel, 


Galvanized, Tinned, and Monel Metal 


Drawers of Brass, 





Michigan Wire Cloth Co. 


Write for our New Catalogue No. 25. 


Everything in Wire Cloth 


Established 1864 


Pioneers in the mannfac  ¥ of —— CRIMP WIRE CLOTH and WIRE SCREENING of every kind 
ron 
Wire, 


ALSO WIRE LATH AND WIRE LOCKERS 
Copper, Bronze, German Silver, Pure Nickel, 


Copper, Bronze, Aluminum, German Silver, Pure Nickel, 


Brass, 
Hardware Grades in every variety. 


etc. 


Aluminum and Monel Metal Wire. 


517 Howard St., Detroit, Mich. 


-—- - =" = 
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Make Your Store the Headquarters for 


Gifferd-Wood Co.’s Ice Tools 


Creamery Owners, Dairymen, Butchers and Farmers all 
cut Ice and want Tools they can depend upon 


Sold Under Our Guarantee of Quality 
GIFFORD-WOOD CO.,Hudson, N. + caieren 


eel 





















































Saw Sets, Hand Punches, GW —S-— FS — —_ | Tal 
Nail Pullers, Box Openers, JOHN HASSALL.iNc. i 
Seal Presses, Bench Stops, J RIVETS. a4 
Liquid Soap Dispensers. it ESGUTCHEON PINS. 2 
; g SPEGIAL WIRE NAILS G 
Z Chas. Morrill, Manufacturer q CLav ano Oaxi ano Sraeers 
REG. U. s. Pat. orr. 102 Lafayette Street New York =| aa es ———) li 


























139 Years’ Contmuous Business 








LARGEST ASSORTED STOCK IN THE WORLD Porter’s “New Easy’ Bolt Clippers 
Highest Grade Only - All sizes. All parts interchangeable. Jaws Special Steel. 
Big Sellers Good profit Write for prices 

















JOB t: PUGH - - - . Phila., U.S.A. H.K. PORTER : Everett, Mass. 





It’s a regular 


with the readers of Hardware Age to consult the Opportunity Ex- 





~ 
Habit change for opportunities of all kinds—it’s a paying habit too. 
Tell us your requiremente—we may be able to suggest something 

Gunestenbe Radunee aes that will help you decide what is on your mind. 


HARDWARE AGE 
239 W. 39th St., N. Y. 


BROOK S C-S Co. Levels 


WIRE GOOD 


Bright Iron and Brass. Special 
Wire Goods Made to Order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 














THE QHAPIN- STEPHENS (0. 


Union Factory 
Pine Meadow, Conn., U. 8S. A. 





























Cm = vorrarn ods 
‘NEVER DR/P™ ane Seon 


The Fox is the Scraper “4 
for You to Sell ge 


Write for an and Special Dealers’ 







Send for Catalogue 
and Price List 


Mfd. by 
METAL DEPT. 





Proposition. 
FOX SUPPLY CO. THE | CLEVELAND 
pant a Brooklyn, Wis. Cleveland, aaa 














ROPE 


| MANILA and SISAL 
UATOPE, and SPECIALTIES 
Manufactured by 


NEWARK, OHIO 





Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 


214-216-218 New St. 243-245 Bread St. 
PHILADELPHIA, PA. 
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“NAIL SETS 
The American mechanic demands the best tools. Nail sets are only a small part of his equipment, but they must be 
ee dad RIGHT or he will lose valuable time and condemn a whole line of tools because this small tool ‘‘goes 
bad’ on him, 

SYRACUSE NAIL SETS NEVER “GO BAD” 


_ Every one tested before ries By the factory. Then they have the look, finish, proper shape and cupping. If your jobber 
hasn’t them, write to us for pr 


SYRACUSE TVVIST DRILL CO., Syracuse, N. Y. 
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SAMSON CORDAGE WORKS ; 


Manufacturers of Sash Cord, Clothes 

Braided Cordage Lines, Small Lines, 
and Cotton Twines | etc., etc. 
Mass. 




















S. CHENEY & SON 


Manufacturers of a and eo Weight 
Grey Iron Castings, Nickel and Copper oe 
and Electro Galvanizing, Pattern Making and 
Japanning. Complete articles in iron turned out 
finished and shipped complete. 


THE REX FILE @ SAW CO., Newcomerstown, Ohio Correspondence Solicited MANLIUS, N. Y. 














































Carefully Made, Carefully Inspected 
KAA ES 
FORD 


The Guarentes of 
‘‘RED DEVIL” sof gH 


is absolute, with no ‘ifs’? or ‘‘ands,”’ and 
no strings 
1 4a6 it 7 a complete line. 

And the most es advertised line. 








; 7 Sooner or later. Why not now? 
It makes good wherever tried. SMITH & HEMENWAY CO., Inc. 
149 Chambers Street New York ee 


Ford Auger Bit Co., Holyoke, Mass. 














PLIERS Lineman’s Pliers made in three sizes—6, 7 and 8 inch ESTABLISHED 1826 


NIPPERS and High Grade Tools 
PUNCHES & 


for Mechanics 
Send for Catalogue Heads Polished—Handles mie Finish C. reersenpe Co. 
N. PV ON 


Ni y 


No other ammunition ever gained greater popularity. Our sales have increased in leaps and bounds. You should be getting your share of this trade. 
Write for catalog, prices and co-operative selling plan. Do this today. ROBIN HOOD AMMUNITION CO., G Street, Swanton, Vt. 


2) UMD GB UW “ll 
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EYELET-TOOL CO. | |STEVENS LINE LEVEL 4 
for mechanics, farm- . 
Manufacturers of Punches and ers, masons, etc. 
Sets tiene Drive and Foot Power Made aluminum, 
for ther, Cloth and M weighs oZ., accur- 
Punch Tubes: Punch and Dies. ate a reliable. Write 
2 _— Xs os mate, to — for further detail. % 
rite jo T okliets free, 
tablished 1858. Frank B. Hall ° 1) 
40 Lincoln Street Boston, Mass. Newton Falle, Ohic 




















WAGNER STUDDING SOCKETS 


—easiest, surest, most economical way to 

anchor studding to cement floors. “ie 

d mane ln ee eT ae ae Ge for Zl = 
new 80-paze catalog showing full. line of . Wagner =. PAPER AND CARDBOARD 
Door Hangers, Coaster Wagons, Sleds and Hard- 2 z= A raven DIE CUTTING 


ware Specialties. 
NER MPS. — WRAPPER-BOX AND Wa CEG 


WAG co. : 
Dept. D, Cedar Falis, Iowa. 
27425 N. WASHTENAW AVE -CHICAGO,ILL. 















Rock Island Autovises 


Number 241 vise is swivel, weighing 30 lb., and is adapted for 
automobile and heavy repair work.. No. 231 vise is same in design, 
but is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 
pipe jaws and anvil. 


ROGK: ISLAND MFG. CO., Rock Island, Ill. _ 


= SEND FOR NEW CATALOG 0 OF LARGEST AND MOST —AUTOVISE 
241—AUTOVISE _COMPL ETE LINE OF SES MANUFACTURED Sew 
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TUBULARAND CLINCH RIVETS 









SS 


> 








STAMPED FROM FULL WEIGHT 
I. C. & I. X. TERNE PLATES 





ROOF TILE 


GALVANIZED OR PAINTED 
AFTER FORMATION STAR’ 


Wi 






ae. 


ER OR EAVES TILE 
Shingles Laid ip Place T 


OR EAV 
H CLOSED END 


There is a growing demand for metal tile roofs. If you handle “TITELOCK” Metal 
Spanish Tile your field is unlimited for more business and—“more profits.” Every sale 
helps to make more sales. They are easily applied, fire and lightning proof and will last 
a lifetime. 


Especially adapted for private residences, churches, 
theatres, schools and all public buildings. 


Samples sent upon request. 


MILWAUKEE CORRUGATING COMPANY 


Branch: Kansas City, Mo. MILWAUKEE, WIS. 








“tt Runs Like a Bicycle.” That’s 
what every builder says about the 


SHARON No. 2 
PARLOR DOOR HANGER 


You too will agree that it’s the slickest 
running Hanger made. It is suited for 
every class of residence; fits any size 
opening, easily attached and 

Glides along without a Sound. 

If you want genuine satisfaction, in- 
creasing sales and more profit 

Send for a Set of these Hangers. 


SHARON HARDWARE MFG. CO. 
: SHARON, PA. 








Patents Pending. 
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It is the 


Starrett Ratchet 
Wrench 


[\ can be used in all sorts of places where the ordinary wrench is useless. 





s 





. 
\ 


Cramped corners and distant. parts aré made accessible by the ratchet- 

action, or by an extension socket. Finished parts need not be marred 
by placing and replacing the wrench, for the socket stays on the nut or bolt 
head until it is completely in place or removed. 


The wrench is provided with sockets which With this set of wrenches, drills and screw 








PLL RMT PRU OTOOT 


take any standard nut or bolt and in addi- 
tion there are provided a spark plug socket, 
a drilling attachment taking square shank 
drills from 1/8 to 1/2 inches in diameter, 
a screw driver and an extension socket. 


drivers combined, many repairs may be 
made on the road by the driver himself 
which might otherwise send the car.to the 
garage. Motorists appreciate this and 
buy readily. 


Put a set in your show window and talk it up to motorists. Catalog '20-A which deseribes 
the full line of Starrett Tools will be sent free on request. 


The L. S. Starrett Company 


WORLD’S GREATEST TOOL MAKERS 


ATHOL, MASS. 


NEW YORK—150 Chambers Street CHICAGO, ILL.—17 No. Jefferson Street 
London—36-37 Upper Thames Street, E. C. 

Wemanufacture Fine Mechanical Tools—Bevels, Calipers and Dividers, Center Testers, Clamps, Drill Blocks, Gages 

Hack Saws and Frames, Levels, Micrometers, Rules, Scribers, Speed Indicators, Squares, Test Indicators, Etc 

42-238 
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Mobilized! 











€ The European war will not prevent customers of 
Butler Brothers from enjoying a full measure of 
Christmas prosperity. 


qj This is so because WE HAVE THE GOODS. 
Our holiday buying force is always mobilized. We 
had most of our European imports contracted for 
before others started. | 


@ And now, with the continent shaking in the great- 
est of conflicts, ours apparently is the only complete 
stock of holiday goods in America. More than 90 
per cent. of our holiday importations was IN STOCK 
before the crash came. The remaining 10 per cent. 
had reached safe waters when the pall of battles set- 
tled down. 


«{ Our first duty, in this extraordinary situation, is 
to take care of our regular customers in their normal 
requirements. 


€| Then, insofar as our stocks permit, we shall go 
out of our way to accommodate all other buyers. 


q Anyway, for our customers, this will not be the 
‘‘toyless Christmas’ the daily press is talking about. 











BUTLER BROTHERS 


Exclusive Wholesalers of General Merchandise 


NEW YORK CHICAGO ST. LOUIS 
MINNEAPOLIS DALLAS 


———————————————— 
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For every clime, an animal, 

For every beast, a name. 

For every trapper, “Newhouse,” 
For every “Newhouse, —game. 


NEWHOUSE TRAPS 


are made in sizes to catch any animal 
—from fat to elephant 


ONEIDA COMMUNITY, Ltd. 
ONEIDA, N. Y. 


This advertisement is appearing in all of the 
best trapping publications. 














